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Efforts to Prevent 
Rate War in Canada 


Reported Under Way 


Company Association Meets to Act 
on Resignation of the North 
America Group 


WARNING OF ONTARIO GOV’T 





Attorney - General Declares Free 
Competiticn in Fire Insurance 
Not in Public Interest 


Toronto, Feb. 18—As the Canadian 
Underwriters Association meets at Mon- 
tebello, Quebec, to act on the resigna- 
ton of the Insurance Co. of North 
America, it is believed that strong steps 
are being taken to avoid a rate war. 
The North America is resigning as a 
protest against what it terms too high 
rate levels established by the association 
and rumors are around that one or two 
other fire company groups are leaving 
the association in order to have free- 
dom of action in writing in Canada. 

Expect Rate Reductions 

While it is not expected that an offi- 
cial statement by the Canadian Under- 
writers Association will be issued before 
this week-end the general situation in- 
dicates that the association may not sus- 
pend its rates and rules in order to meet 
the expected competition from the with- 
drawing companies. It is reported the 
association may institute substantial rate 
reductions, broaden forms and discard 
many of the regulations which have been 
adopted over a period of years. 

There is much sentiment among asso- 
ciation companies for lower rates 
through broadening of coverage but at 
the same time most companies are 
against any general rate war which might 
follow a complete suspension of rates 
and rules. A move toward cooperation 
for improvement appears to be under 
way. 

Yesterday Attorney-General Conant of 
Ontario said that effective self-regula- 
tion must be imposed by fire insurance 
companies or “the government may have 
to step in to control fire insurance rates 
and commissions in the interest of the 
public and solvency of Canadian com- 
panies,” 

Mr. Conant, speaking before the an- 
nual meeting of the Mapleleaf Farmers’ 
Mutual Fire, declared the principle of 
free competition in business “which most 
people think is a healthy condition which 
tends to reduce the cost to the public, 


(Continued on Page 21) 
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A Long Range of Time 


One of his parents’ 16 children, this policyholder had become 
a United States consul in Europe, had. come home to become an 
importer. In 1887 he bought an Ordinary Life insurance of $3,000, 
naming his three children as beneficiaries. 


After nine years of premium payments, in January of 1897 
the policy lapsed. After cancelling the outstanding policy indebt- 
edness, all remaining value was applied to provide paid-up life 
insurance for $140, which was to be payable on the death of the 
insured. 


The policyholder then dropped all contact with the Company. 
In 1941 the Company’s record brought out the fact that this policy- 
holder, if still living, would be 96 years old and therefore off the 
mortality table,—‘“actuarially dead,” and the life insurance payable. 


A search was instituted for him. It was found that he had 
died in 1922, just 19 years before, but the three children named as 
beneficiaries were still living—in different parts of the country. 
They were located and the $140 divided among the three. 


This policyholder was born in 1845, almost two years before 
the Company started. He insured in 1887 and lapsed the policy 
in 1897. But 44 years after he had forgotten the policy, the Com- 
pany automatically noted his probable age of 96, and paid $140 
to his three children. 


* 
THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Selling in War-Time 
To Feature N. Y. Sales 
Congress March 12 


C. Preston Dawson Is Chairman of 
Twenty-second Annual Life 
Insurance Program 


M. A. LINTON A SPEAKER 


John A. Ramsay, Newark, to Make 
Opening Address; Complete 
Program Ready Soon 








The 1942 Sales Congress of the Life 
Underwriters Association of New York 
City to be held March 12 at the Hotel 
Pennsylvania, will feature as lead-off 
speakers M. Albert Linton, president, 
Provident Mutual Life, and John A. 
Ramsay, Connecticut Mutual general 
agent, Newark, according to an an- 
nouncement this week by Elias Klein, 
publicity chairman of the association. The 
day’s pf@Bram this year is in charge of 
C. Preston Dawson, CLU, general agent, 
New England Mutual, who has arranged 
a schedule designed to present useful 
sales ideas based on current war-time 
conditions and to impress the life agent 
with the importance of the life insur- 
ance business in national defense. Theme 
of this, the twenty-second annual sales 
congress will be “The Spirit of 1942~ 
A Program of Preparedness.” 

The morning session under the chair- 
manship of Mr. Dawson will be opened 
by Mr. Ramsay whose subject is “Keep- 
ing In Step With Changing Markets.” 


Mr. Ramsay, who has frequently ap- 
peared as a speaker on educational pro- 
grams throughout the country, is the 
successor of Charles J. Zimmerman in 
the Newark agency. 


M. Albert Linton in Afternoon 


George P. Shoemaker, CLU, general 
agent in New York, Provident Mutual, 
and educational vice-president of the 
association, will have charge of the 
afternoon session. Lead-off speaker of 
this session will be Mr. Linton, whose 
subject is “Defending American Dollars.” 

A complete list of speakers and their 
subjects has been tentatively prepared 
and will be released as soon as subjects 
and order of presentation is confirmed. 
It is known, however, that two other 
speakers of national reputation will be 
on the program and that fifteen-minute 


(Continued on Page 14) 
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LIFE INSURANCE COMPANY 
Springfield, Massachusetts 
Bertrand J. Perry, President 
Organized 1851 


Summary of Annual Statement 


December 31, 














ADMITTED ASSETS 1941 
Bonds, Mortgages, and other Asseis..................4- $745,739,728 
Interest Due and Accrued.................eeccecees 8,400,215 
Premiums Due and Accrued..................000 eee: 11,816,886 
es A 5554 bk 66 2 hae $765,956,829 

LIABILITIES 
POI is ne cents n dyes dpe nae ee $578,177,202 
IN NE ois a vee ewes awe ee eae be 145,378,542 
Policy Claims in Process of Settlement.................. 2,802,878 
ree Oe PUTIN s 5. 5c oo ser en ever ow mae 8,722,625 
a ae ee Pees Ser PR gee ee rae 2,346,149 
nN ON oa, e.g bch aah OY Bak Se 1,017,412 

$738,444.808 
NE ois ee LEM ee $ 7,168,880 
ES 6a eh oe Ce 20,343,141 
Surplus and Special Reserves... .. 6... 2.6.2 sec eee s ewe 27,512,021 
Total Liabilities and Contingency Funds................. $765,956,829 


United States Registered Bonds included in the above statement are 
deposited as required by law; State of Massachusetts $250,000; State of 
Georgia $10,000. 


Insurance in Force December 31, 1941, 527,646 policies for $2,025,443,549 


Payments to Policyholders and Beneficiaries in 1941 


To Living Policyholders......................$27,714,930 
We os od bc ccanewete era sewers 18,921,394 
$16,636,324 


Since organization in 1851, this Company has paid in benefits to its policyholders and 


their beneficiaries over 983 Million Dollars. 
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Public Meeting New Responsibilities with 
Life Insurance 


Only Means of Safeguard for Most 


People, Says George Willard Smith 


In his annual report to directors of 
New England Mutual Life, President 
George Willard Smith said that the gi- 
gantic defense program begun eighteen 
months before the country went into 
war was transformed at once into a 
joint effort of all people for victory 
when the Congress declared total war 
against the Axis powers. It is the 98th 
annual report to directors. 

At this time there can be no man or 
woman who has not considered anew 
his personal responsibilities brought 
into bold relief by the sweeping emer- 
gency, said President Smith. At the 
forefront of these responsibilities is pro- 
tection for the family. For most people, 
life insurance is the one and only means 
of providing this essential safeguard. 
The life insurance they own is the chief 
asset of millions of our citizens, the 
major ally in maintaining that personal 
independence which is a vital way of 
our life. 

“Also to be emphasized is the impor- 
tant contribution they are making, 
through their life insurance, in support 
of the nation’s war effort. A consider- 
able and steadily expanding portion of 
the funds invested in life insurance is 
reinvested in Government bonds, and in 
those securities which help to finance 
the industrial productivity so necessary 
to our national strength,” said Mr. 
Smith. “It is appropriate to record that 
the purchase of life insurance materially 
aids the national economy in still an- 
other way. As most premium payments 
are made out of current income, these 
funds are diverted from consumer mar- 
kets and this acts as a brake on infla- 
tion.” 

12% Gain in New Insurance 

The year 1941 was a good one for the 
company in all its activities. There was 
a healthy gain of insurance in force and 
new insurance purchased was 12% 
greater than in the previous year. Mor- 
tality was unusually favorable, being 
43% of the expected. Earnings were 
sufficient to permit the company main- 
taining payment of dividends for 1942 
on same scale as 1941. The year saw 
the completion of the new home office 
building. 

During the year the company issued 
31,934 policies for $127,632,000 of new 
life insurance, and 1,718 annuity con- 
tracts were purchased. Insurance in 
force at end of 1941 was $1,658,000,000, 
38% greater than at the end of 1929. 
eath claims paid in 1941 were for $13,- 
081,000, while income checks to an- 
nuitants and beneficiaries of optional 
settlements were $8,511,000. Total pay- 
ments to policyholders, beneficiaries and 
annuitants were $35,219,000. 

ith the growth of the defense pro- 
gram the company’s purchases of U. S. 
Government securities increased. They 
how amount to $103,018,000, an increase 
over 1940 of $10,298,000. It also sold at 
high price levels some shorter-maturity 
holdings, and the proceeds were placed 
i longer-term issues affording a better 
yield, 

Railroad Bond Holdings 

_ At end of year company’s public util- 
ity holdings were $119,518,000, an in- 
crease of $8,807,000. Railroad bond hold- 
Ings were $73,460,000. About railroad 
holdings Mr. Smith said: 

Results in the operations of the rail- 


roads have shown marked improvement 
under the stimulus of the armament pro- 
gram. Increase in earnings in 1941 has 
been even greater than expected al- 
though not fully reflected in market 
prices. The financial position of prac- 
tically all roads has been greatly 
strengthened, however, and in many 
cases the position of outstanding bonds 
has been benefited through a substantial 
reduction in indebtedness. During the 
year we have sold railroad bonds with 
a book value of $4,232,000, reinvesting 
the proceeds in higher grade issues. We 
have also made additional purchases of 
strong underlying issues. These, to- 
gether with an appreciation of $1,343,000 
in the asset value of rail bonds held, 
account for the increase.” 

Holdings of industrial and miscellane- 
ous bonds were $25,129,000. These bonds 
show large margins of earnings. The 
company had $15,940,000 holdings of pre- 
ferred, guaranteed and common stocks. 
Their yield last year was 4.8%. Its mort- 
gage loan holdings were $48,367,000 at 
end of the year, (up $8,098,000). New 
loans during 1941 totaled $10,181,000, se- 
cured by well-located city properties, 
both commercial and residential. In con- 
sideration of these loans particular re- 
gard was given to the stability of loca- 
tion and income, and to the low ratio of 
loan to value, rather than to rate of 
interest. 

$34,261,000 Gain in Assets 

Real estate holdings at end of the 
year were new home office, $6,481,000 
and other real estate, $26,621,000. Com- 
pany owns 240 properties in 22 cities. 
Last year only two properties were 
foreclosed whereas a total of 34 were 
sold. In line with conservative action, 
reductions have been made in the book 





GEORGE WILLARD SMITH 


value of numerous properties, total 
charge-offs in 1941 being $4,103,000, thus 
employing the special real estate fund 
of $4,000,000 carried last year for this 
purpose. From the year’s earnings the 
company has again set up a special fund 
of $3,000,000 for such additional adjust- 
ments as may seem advisable. 

Assets are $535,967,000, an increase of 
$34,261,000. Receipts from all sources 
amounted to $92,250,000. Of all the com- 
pany’s insurance in force 73% is on life 
forms, 4% on the Family Income plan, 
9% Retirement Income, 6% on regular 
Endowment forms and 8% is Term in- 
surance. 


Many Safeguards of Life Insurance 
Justify Faith, Says President Perry 


BERTRAND J. PERRY 





The expression of the people’s faith 
in the institution of life insurance and 
their confidence in the United States are 
reflected in the annual statement to di- 
rectors of the Massachusetts Mutual 
made by President B. J. Perry. It is 
the 90th annual statement to directors. 

“Tt is in times such as these that we 
can best appreciate the wisdom of the 
safety factors contained in our premium 
and other calculations,” said Mr. Perry. 
“The adoption of a safe table of mor- 
tality, a conservative rate of interest, 
and other provisions to protect us 
against contingencies, known and un- 
known, are basic practices that have 
carried life insurance through the dif- 
ficulties of the past, and will enable us 
to survive throughout the future. With- 
out minimizing the events of recent 
months there is nothing in the outlook 
to indicate that your company will not 
continue to provide safe and sound life 
insurance to its members.” 

During the year the increase in new 
business of the Massachusetts Mutual 
over 1940 was $7,085,116. About 40% 
represented an additional investment in 
the company by those already enjoying 
its benefits. Insurance in force has now 


passed the two billion mark, standing 
at $2,025,444,000, representing 527,646 
policies. Other members, who are now 
in receipt of annuity payments, received 
in 1941 annual incomes in excess of 
$4,000,000 under 13,099 annuity contracts. 
In addition to these benefits now being 
paid the company has in force 26,989 
deferred annuity contracts that provide 
future annual incomes amounting to 
$14,710,371. Management expenses re- 
quired in 1941 only $14.84 out of each 
$100 of premium income as compared 
with $14.65 in 1940. The net return on 
the company’s invested funds for 1941 
was 3.52%. 


May Have Lower Guaranteed Rate 


“During 1941 there arose an increas- 
ing demand for single premium policies 
and other contracts of the investment 
type,” said Mr. Perry. “Such confidence 
in life insurance management is, of 
course, pleasing, but in times like the 
present, investment contracts add to our 
investment problems, and there is a limit 
to the amount of this business which 
we can accept. 

“In addition to all this, participation 
in new Government issues, even at rela- 
tively low interest rates, became increas- 
ingly necessary during the year, and 
since the declaration of war is of first 
importance. The outlook for interest 
rates, therefore, clearly indicates that the 
life insurance company must plan its 
operations with the expectation of real- 
izing a lower rate of interest on its in- 
vestments for some time to come. Con- 
sequently, during 1942 your directors 
will consider the advisability of adopting 
a lower guaranteed interest rate than 
the present rate of 3%, as the basis for 
premiums, cash values and income set- 
tlements under new policies. Premium 
rates, cash values and other guarantees 
under existing policies will not be af- 
fected by any change of this nature 
which may be adopted for new insur- 
ance. 

“The fact that the laws of many states 
will have to be changed, in order that 
life companies and other insurance or- 
ganizations may base their calculations 
on lower interest rates than were even 
contemplated when these laws were en- 
acted, as perhaps the best indication of 
the extent of the reduction in interest 
rates which has occurred during the past 
ten years.” 

Company Holdings 

The company has made a decrease in 
amount of railroad bonds held both in 
dollar amount and in the ratio of these 
holdings to total assets. These securi- 
ties now represent 12.11% of its total 
invested assets. By far the largest part 
of the company’s railroad bonds are 
underlying bonds having a claim prior 
to that of other bonds issued by these 
railroads. Through recent court deci- 
sions the company is assured of a very 
real and important margin of safety in 
the bulk of the railroad bonds it owns. 

Bonds of public utility and industrial 
companies represent $261,958872, or 
34.19% of its total assets. In selecting 
bonds of this type the company has 
first assured itself that earnings of the 
borrowing companies have been well in 
excess of expenses even in times of gen- 
eral business decline. As an additional 
safety factor it has, whenever possible, 
insisted on sinking funds to reduce debt, 
or on other methods of increasing the 
safety margin between the debt and the 
asset value of the borrowing companies. 
Only three public utility and industrial 


(Continued on Page 15) 
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Prudential Acquires 
Last of Its Shares 


TO COMPLETE MUTUALIZATION 





Acquires Blanchard Holdings of 536 
Shares Ending Many Years’ 
Litigation 





The Prudential announced on Tues- 
day that an agreement had been reached 
with the holders of its remaining out- 
standing stock for acquisition by the 
company. Negotiations have been under 
way for several months. 

This stock, amounting to 536 shares 
out of a total of 40,000 shares, has been 
mostly held by the heirs of Leon and 
Milton E. Blanchard, whose father, 
Noah Blanchard, was one of the orig- 
inal stockholders of the company. 

All the rest of the stock except di- 
rectors’ qualifying shares, is now held 
by trustees for the benefit of policy- 
holders, having been acquired in 1915 
and in subsequent years under a mu- 
tualization plan set up by a statute of 
the State of New Jersey. Under this 
plan the stock was valued at $455 a 
share in 1914 by appraisers appointed 
by the Chancellor. 

Prudential directors met Monday to 
consider an offer from the remaining 
stockholders to sell at $1,500 per share. 
After hearing a report by a special com- 
mittee of the board, Franklin D’Olier, 
president and Charles B. Bradley, gen- 
eral counsel and other officers of the 
company discussed the proposal, and 
Josiah Stryker, special counsel of the 
company, told of the litigation now 
pending in Chancery, instituted by the 
Blanchard heirs. The board unanimous- 
ly approved the report of the committee 
and directed that the offer be accepted. 
Under an act passed in 1940 by the New 
Jersey Legislature the purchase at a 
price greater than $455 a share cannot 
be concluded until it has been approved 
by the Chancellor. 

The acquisition of the Blanchard stock 
will end a long-standing controversy, 
punctuated by litigation, between the 
members of that family and the Pru- 
dential. At the present time two suits 
brought by the Blanchard heirs against 
the company relating to their claims as 
stockholders are pending in Chancery. 
These suits will be terminated when the 
purchase is consummated. Among other 
things, the comnlainants asked for a 
declaration of additional dividends and 
questioned the validity of the mutualiza- 
tion proceedings. 

When the stock has been transferred 
to the companv, the directors will turn 
in their qualifying shares at the original 
appraisal price of $455 per share and 
the company will then be completely 
mutualized. 





BILL GIVES FREE INSURANCE 





La Follette Introduces Proposal to Give 
$5,000 to Services in Addition to 
Government Insurance 

Senator La Follette of Wisconsin has 
introduced in the U. S. Senate a bill to 
give free to all in the military services 
$5,000 life insurance in addition to the 
$10,000 Government insurance to which 
they are entitled at low rates. Referring 
to the billion dollar War Damage Corp. 
by which property damaged by air raid 
would be insured free up to a proposed 
maximum of $15,000, Senator La Follette 
said: “If the Government is to insure 
property, it should also insure the lives 
of those who protect both Government 
and property.” 


NEW WORLD ELECTIONS 

At annual meeting of New World Life 
John J. Cadigan was re-elected president 
and Edward J. O’Shea vice-president and 
treasurer. Russell C. Burton secretary- 
actuary is now a second vice-president. 
Edward Base was re-elected assistant 
secretary; R. L. McGinnis, assistant 
treasurer and comptroller; Dr. P. J. Gal- 
lagher, medical director; John D. Car- 
mody, legal counsel; Graves, Kiser & 
Graves, associate counsel; Burt Babcock, 
superintendent of agencies. 








CARLETON G. LANE 


President Rolland E. Irish of the Union 
Mutual Life of Portland, Me., announces 
that at the annual meeting last week 
Carleton G, Lane and Henry J. Southern, 
Jr., were elected second vice-presidents. 

Mr, Lane is in charge of statistical re- 
search and investment analysis for the 
company. He is a graduate of Babson 
Institute at Wellesley, Mass., and was an 
instructor in that school of finance before 
joining the Union Mutual investment de- 
partment staff in 1934. He was appointed 
assistant secretary in 1936. 

Mr. Southern is a graduate of .Furman 
University of Greenville, S. C., and has 
an M. A. degree in actuarial science from 
the University of Michigan in 1929. Until 





HENRY J. SOUTHERN, JR. 


1935 he was an assistant in the under- 
writing department of Lincoln National at 
Fort Wayne, Ind., when he entered the 
underwriting department of the Maine 
company. In 1936 he was made manager 
of the department and assistant secretary 
of the company, 


Other Promotions 


Other promotions announced by Presi- 
dent Irish were the appointment of Henry 
J. Kiefer as assistant secretary and Charles 
W. Southern as assistant actuary. Mr. 
Kiefer is office supervisor and manager of 
the Union Mutual’s policyholders’ service 
department. ‘He came to the company in 
1935 from the Buffalo Mutual Life when 
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the latter was reinsured by the Union 
Mutual that year. 

Charles Southern, like his brother Henry 
graduated from Furman University and 
holds an M. A. degree in actuarial science 
from the University of Michigan. He was 
an assistant in the actuarial department of 
the Bankers Life, Des Moines, before g0- 
ing to the Union Mutual in 1937, He jg 
an associate of the Actuarial Society of 
America and of the American Institute of 
Actuaries. He will take charge of acty- 
arial work in the company’s accident and 
health department in addition to assistin« 
A. Thomas Lehman, vice-president and 
actuary, and Harold G, Walton, assistany 
actuary, in the life department. 


January Business Up 66.9% 


New life insurance for January showed 
an increase of 66.9% over that for Jan- 
uary of last year according to a com- 
pilation of figures of the Association 
of Life Insurance Presidents. Ordinary 
insurance showed a gain of 91.4% and 
Group insurance a gain of 40%. Indus- 
trial insurance was 5.2% less than for 
January of 1941. 

The report aggregates the new paid- 
for business—not including rev‘vals, in- 
creases and_ dividend additions—of 
thirty-nine United States companies 
having 81% of the total life insurance 
outstanding in all United States legal 
reserve companies. The total new paid- 
for business of the thirty-nine com- 
panies last month was $955,353,000 in 
comparison with $572,443,000 in January 
of last year—an increase of 66.9%. Ordi- 
nary insurance was $786,457,000 against 
$410,922,000—an increase of 91.4%. In- 
dustrial insurance was _  $119,820,000 
against $126,458,000—a decrease of 5.2%, 
Group insurance amounted to $49,076- 
000 against $35,063,000—an increase of 


40%. 





Benjamin South Carolina 


Insurance Commisioner 


L. George Benjamin, Jr., of Darling- 
ton, S. C., has been elected Insurance 
Commissioner: of South Carolina to suc- 
ceed Sam B. King, who has held the post 
since 1928. Mr. Benjamin has been in 
life insurance for several years as a spe- 
cial representative of the Jefferson Stan- 
dard Life of Greensboro, N. C. He is 
also an attorney. He attended The Cita- 
del and is a graduate of the University 
of South Carolina. At the time of his 
election Mr. Benjamin was a member 
of the legislature, serving his first term. 
He will take office on his thirty-first 
birthday, which will be April 2. 





Conn. Mutual Agency Staff 
To Tour Company Offices 


Plans for the members of the Con- 
necticut Mutual’s home office agency 
staff to visit all company agencies dur- 
ing February and March was one of 
the announcements at the recent gen- 
eral agents’ conference at Hollywood, 
Florida, by Vincent B. Coffin, vice-pres- 
dent and superintendent of agencies. 

Mr. Coffin stated that there were 
three chief reasons for these visits: 
To point out to all agents the impor- 
tance of their work in the national emer- 
gency; to bring to them new and time- 
ly sales ideas and to supply them with 
answers to current objections; and to 
gain a first-hand knowledge of individ- 
ual problems confronting the company 
under war-time conditions. 





A. O. SWINK’S ESTATE 


Angus O. Swink, president of Atlan- 
tic Agency, Inc., of Richmond, Va., an 
former president of the Atlantic Life, 
who died recently at Delray, Fla, left 
an estate valued at $250,000. 





NAMED TO E. A.. WOODS STAFF 
John D. Kennon has been appointed 
to the supervisory staff of the Edwar 
A. Woods Company, Equitable Society 
general agents, Pittsburgh. 
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Four Made Officers 
By State Mutual 


INCLUDE 2 AGENCY SUPERVISORS 





Carl R. Litsheim, Jason E. Stone, Jr., 
Frederick L. Clark and Nathan T. 
Bascom Now in Official Family 





Four members of the State Mutual’s 
home office have been elected officers. 
They are Carl R. Litsheim and Jason E. 
Stone, Jr., agency supervisors; Frederick 
L. Clark, supervisor of titles; and Nathan 
T. Bascom, assistant treasurer. 

A native of Kenyon, Minn., Mr. Lit- 
sheim moved to St. Paul where he en- 
tered the wholesale drygoods business 
and later became an assistant boy’s work 
secretary, Y.M.C.A. He went into in- 
surance in 1935 and during his first year 
became a leading writer in paid lives. 
He was transferred to the home office 
agency department from St. Paul in 
1938 to take charge of new organiza- 
tion research work. He has been suc- 
cessively field assistant and agency 
supervisor. He was president of his 
freshman class at Carleton, founded the 
college Economic Club and was a mem- 
ber of the student council. 

Mr. Stone came with State Mutual at 
Pittsburgh in 1927 and in 1930 became 
supervisor there. In 1934 he joined 
the Chicago Caperton office as super- 
visor and a year and a half later went 
to home office agency department as 
field assistant, later becoming an agency 
supervisor. In 1936 he was transferred 
to the West Coast where with San 
Francisco headquarters he worked with 
general agents of Seattle, Portland, San 
Francisco and Los Angeles, returning 
to home office in April, 1938. 

He was educated in Pittsburgh public 
schools, Principia College and at Uni- 
versity of Pittsburgh. Before joining 
State Mutual he had fire and casualty 
experience. 

Mr. Clark has spent his entire business 
career with State Mutual. He became 
assistant manager of titles in 1932 and 
in 1933 took complete charge of that 
work with title of supervisor of titles. 
He has taken special business courses 
at Northeastern University, Worcester. 

Mr. Bascom is a graduate of Norwich 
University and received a-master’s de- 
gree from Harvard School of Business 
Administration. He became assistant 
treasurer after eight years in the State 
Mutual’s treasurer’s department as one 
of company’s supervisors of mortgage 
loans and real estate. Previous to 1934 
he had been with the Irving Trust Co. 
in New York on loan and trust work 
for more than four years. 





TO ADVERTISE NATIONALLY 





Acacia Mutual to Use Saturday Evening 
Post, Life and Collier’s in 
1942 Campaign 

Acacia Mutual Life has announced its 
plans to enter upon a national advertis- 
Ing campaign in 1942, selecting the 
weeklies Life, Saturday Evening Post, 
and Collier’s to carry its message. 
Through these magazines the company 
will reach 34,000,000 readers and mailing 
pieces to the company’s field force have 
been designed as follow-through for the 
advertisements. 





QUESTION OKLAHOMA TAX 
ommissioner Jess G. Read of Okla- 


| homa has asked the state attorney gen- 


eral for an opinion as to the validity of 
the law enacted by the last legislature 
Mereasing gross premium tax on life 
surance policies from 2% to 4%. The 
act became effective April 25, 1941 and 
~ommissioner Read has received infor- 
mation that some companies question 
the state’s right to impose the tax for 
the Period from January 1, 1941 to April 
“. The tax is due before February 28. 
ALEXANDER SIEGEL DIES 
Alexander B. Siegel, Security Mutual 
Seneral agent in Forest Hills, N. Y. died 


recently. He had been general agent 
Since 1935. 











Insurance 








i; om Day 


This innocent little child may perhaps 
become one day a foremost citizen, 
famous in her own right. 


But as Euripedes warned, 
“only time can reveal all 
things to posterity.” 

The important thing now is 
so to protect this tiny girl that 
she will have full opportunity 
to reach womanhood properly 
equipped for the responsibili- 
ties that lie ahead. 


Her daddy’s life insurance has an im- 
portant place in the plans made for her. 
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Home Office, NEWARK, N. J. 
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Hancock Elects Two 
2nd Vice-Presidents 


J. W. MESSENGER, P. N. ECKMAN 


Glen E. Anderson Made Director of 
Agencies; F. W. Campbell and R. 
Tunis Advanced 








President Guy W. Cox, John Hancock, 
has announced the election of James W. 
Messenger and Philip N. Eckman as 
second vice-presidents of the company. 

It was also announced that Glen E. 
Anderson, superintendent of agents, has 
been appointed director of agencies, re- 
placing Mr. Messenger. Frederic W. 
Campbell has been named assistant ac- 
tuary and Roberts Tunis has been ap- 
pointed associate counsel. 

Mr. Messenger started with the com- 
pany as an agent forty-one years ago, 
became assistant manager, home office 
inspector and then supervisor of agen- 
cies. In 1920 he was made assistant su- 
perintendent of agencies, and in 1937 su- 
perintendent. He was appointed direc- 
tor of agencies in 1940. 

Mr. Eckman started his career with 
the John Hancock. He began in the un- 
derwriting department of Industrial di- 
vision but in 1924 transferred to the 
Group department when it was estab- 
lished. He was named Group manager 
a vear ago. 

Mr. Anderson joined the company as 
an agent in 1921, was later promoted to 
assistant district manager, then field su- 
pervisor and sv~ervisor of agencies. In 
1937 he was district manager of New 
York 1 and in 1940 was made superin- 
tendent of agents. 

Frederic W. Campbell has been with 
the company since 1914, except during 
his service as first sergeant, 101 Engi- 
neers, during the World War. For the 
past three years he has been the com- 
pany’s mathematician. 

Robert Tunis, associate counsel, has 
been associated with the John Hancock 
since 1925 when he joined the law de- 
partment. He has been assistant counsel 
since February, 1941. He is a graduate 
of Harvard Law School. 





Phoenix Mutual Extends 
Accidental Death Cover 


The Phoenix Mutual has extended its 
accidental death benefits to cover while 
in military or naval service within the 
forty-eight states and the District of 
Columbia, but excluding deaths resulting 
from riots, insurrection, combat or enemy 
action within that area. This new cov- 
erage is extended to present policy- 
holders having accidental death coverage 
and no additional premium is required. 





NATIONAL RESERVE SOLD 





Topeka and Sioux Falls Investors Buy 
Control of Company; Group Includes 
President Holmes Meade 
Control of the National Reserve Life 
of Topeka has been bought by a group 
of Topeka and Sioux Falls investors 
who took over the holdings of the 
George Godfrey Moore estate and of 
Mr. and Mrs. A. A. McFall. Among 
the purchasers is Holmes Meade of 
Topeka, president of the company, as 
well as H. O. Chapman, W. J. Harris 
and S. H. Witmer, the latter three being 
executives of Policyholders National Life 

of Sioux Falls. 

The company, which has more than 
$14,000,000 insurance in force and lists 
$4,666,400 in resources, will continue to 
be operated as a separate concern. 





ANZEL AGENCY LEADS IN JAN. 

The Jules Anzel agency, 60 East 42nd 
Street, New York City, led the Con- 
tinental American agencies in January in 
written volume. It was second in 
amount of club credits. 

Jack D. Garfunkel of the agency led 
all the field forces in both volume and 
premiums for the month. 
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U. S. Life To Write 
Group Insurance 


ANNOUNCED AT CONFERENCE 





General Agents Met Here February 4-6; 
Discussed War Clause, New Accident 
and Health Policy 





Announcement of the entry of the 
United States Life into the Group in- 
surance field was the feature of the 
general agents’ conference at the com- 
pany’s home office February 4-6. The 
company will now consider employer- 
employe groups, creditor groups and oth- 
er miscellaneous types. 

Theme of the conference was “1942 
Opportunities.” Richard Rhodebeck, su- 
perintendent of agencies, presided at the 
meetings. 

The remaining half of the life session 
was devoted to discussion of the com- 
pany’s new war clause and a new plan 
of monthly reducing Term insurance as 
applied to the purchase of defense bonds. 

In the Accident and Health discussion, 
a new accident and sickness policy pro- 
viding immediate accident indemnity 
with 50% for partial disability, and sick- 
ness indemnity from the eighth day for 
twelve months, was announced. 

The company’s first Accident and 
Health contest from February 13 to 
March 28 was also discussed. Contest 
is open to all general agents, agents and 
brokers. Defense bonds are being of- 
fered as prizes and all submitting $250 
in paid premiums with six applications 
will receive 5% extra commission. The 
contest will tie in with Hoodoo Days 
and with Accident and Health Week, 
March 23-28. 

A quiz program and sales demonstra- 
tions by General Agents A. D. Dozois, 
Albany; W. Welsh Pierce, Chicago, and 
Richard Fairbanks, New York, were 
other features of the conference. 





JERSEY ASS’N MEETING 





Annual Meeting to be at Asbury Park, 
June 5; Fred A. Ditmars Heads 
Nominating Committee 
Annual meeting of the Life Underwrit- 
ers Association of Northern New Jersey 
will be held June 5 at the Berkeley- 
Carteret Hotel, Asbury Park. Fred A. 
Ditmars has been appointed chairman of 

the nominating committee. 

Membership committee chairman to 
succeed David Marks, Jr., resigned to 
go with a New York City agency, is 
David B. McEwan, Connecticut General. 


Boston Life Ass’n To Hold 
Sales Congress April 17 


The Boston Life Underwriters Asso- 
ciation is sponsoring an all-day sales 
congress to be held April 17 in the 
New England Mutual auditorium. Pro- 
gram is being arranged by the Life In- 
surance Sales Research Bureau under 
John Marshall Holcombe, Jr., manager, 
and B. N. Woodson, assistant manager. 
The Boston General Agents & Managers 
Association will be guests at the lunch- 
eon. 


National Life & Accident 
In-Force Now $879,000,000 


National Life & Accident Insurance 
Co. has reported increases of more than 
$108,000,000 in life insurance in force 
during last year. 

Assets of the company now are in 
$95,000,000 and life insurance 
tals more than $879,000,000, 

C. A. Craig, chairman of the board of 
directors, told the annual stockholders’ 
meeting. 

Premium income amounted to more 
than $32,000,000, while payments to pol- 
icyholders during 1941 came to $8,993,562. 


BANKERS NATIONAL UP 231% 


January paid-for business of the Bank- 
ers National, New Jersey, was 231% 
greater than the same month 1941, a 
record in the company’s history. 











Honor Max Goldsmith; with 
Equitable, N. Y., 40 Years 


Max Goldsmith of the Joseph V. Davis 
agency, Equitable Society, New York, 
has been with that company forty years, 
and was tendered a luncheon by the 
agency on Monday at the Hotel Gov- 
ernor Clinton in celebration of the event. 














MAX GOLDSMITH 





Home office executives present were 
Walter G. Schelker, W. B. Parsons, Al- 
bert G. Borden, vice-presidents; Dr. 
Robert M. Daley, medical director; Jos. 
R. Boldt, superintendent of Group De- 
partment; and J. Morris, superin- 
tendent of policy claims. 

In conjunction with his partner, Julius 
D. Freund, Mr. Goldsmith has paid for 
more than $30,000,000 of life insurance 
in the four decades. His paid-for busi- 
ness for many years qualified him for 
the Half Million, Three Quarter Million 
or the Million Dollar Clubs. His most 
remarkable achievement was sale and de- 
livery of 297 individual policies totalling 
over $1,500,000 in volume during March, 
1925. He was a pioneer in the sale of 
life income insurance. 

On June 29 he will be 70. In cele- 
bration of his fortieth anniversary Mr. 
Goldsmith pledged himself to write a 
minimum of 100 cases in a forty days’ 
sales campaign. The campaign started 
this week. Joseph V. Davis was toast- 


Aetna Life Promotes Two 


In Medical Division 


Aetna Life has appointed Dr. J. Grant 
Irving associate medical director and Dr. 
Kenneth F. Brandon assistant medical di- 
rector. 

Dr. Irving was graduated from the 
School of ‘Medicine, University of To- 
ronto. After serving as house physician 
at the Toronto General Hospital, he stud- 
ied medicine and surgery at the Edinburgh 
Royal Infirmary. He was house surgeon 
at the Warwickshire Hospital in Coventry, 
England, later with the New York Post 
Graduate Hospital. He joined the Aetna 
in 1935. He is a fellow in the Royal Col- 
lege of Surgeons in Edinburgh and a 
member of the Hartford County Medical 
Society. 

Dr. Brandon, born in Toronto, was grad- 
uated from University of Toronto Med- 
ical School. He served as house physician 
in the Toronto General Hospital; did three 
years’ post-graduate work at the School 
of ‘Hygiene in Toronto; was later appoint- 
ed epidemiologist and then assistant health 
officer of Vancouver, British Columbia. 
He joined the medical department of the 
Actna in 1939, 


NO COLONIAL CONVENTION IN ’42 

The Colonial Life will not hold its an- 
nual convention this year due to the war. 
Officers of the company have decided to 
present a $50 defense bond to all those 
who have met convention requirements. 








CLEVELAND AGENCY GETS CUP 
The President’s Cup was _ presented 
to the Cleveland agency of the Ohio 
State Life, February 17. Presentation 
was made by Frank L. Barnes, vice-pres- 
ident and agency director. President 
Claris Adams talked. Manager of the 
agency is Carl Adams. 





master at the luncheon this week. Other 
speakers were Albert G. Borden and Dr. 
Daley, both of whom paid a warm tribute 
to Mr. Goldsmith and the character of 
his business. 











ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L.A\CAAILLEN 


GENERAL 


THE NORTHWESTERN /X\UTUAL 
LIFE INSURAN(E (O/X\PANY 


547 MADISON AVENUE 
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Made Agency Assistant 
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LELAND T. WAGGONER 


Leland T. Waggoner, CLU, district man- 
ager in Chattanooga for Mutual Life, has 
been appointed agency assistant in the 
company’s home office and will assist in the 
direction of the company’s sales promotion 
activities. ‘He entered life insurance in 
1934 when, while still in college, he signed 
a part-time contract with the Mutual. In 
1938 he went with the Kassoff agency, 
New York City, and in 1939 was appoint- © 
ed district manager in Chattanooga. In 7 
1941 he paid for more than $500,000. He 
has qualified many times for high pro- | 
duction honors. 

Born in Georgia, he is a son of A. B. ! 
Waggoner, a leading Mutual Life pro- | 
ducer associated with the company’s Nash- © 
ville agency. He received an A.B. degree © 
from Maryville College, specializing in 
economics, At college, in addition to rep- 
resenting the Mutual, he was for three 
years a reporter and feature writer for 
Knoxville Journal as well as correspondent 
for several out-of-town papers. Also he 
was associate editor of the Maryville Col- | 
lege paper. Following graduation he was 
foreign correspondent in Europe for the 
Lincoln Syndicate and Keystone Press and 
later received a scholarship for graduate 
work at New York University. 

In Chattanooga he was a member of 
the Kiwanis Club, Junior Chamber of 
Commerce and Executives Club; is a 
former vice-president of the Chattanooga 
Association of Life Underwriters and, 
under the sponsorship of the local under- 
writers’ association, has served as an in- 
structor for third year CLU classes at 
University of Chattanooga. 
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Mass. Mutual Completes 


Air-Raid Precautions 


The Massachusetts Mutual has com- 
pleted air-raid precautions and has con- | 
ducted its first air-raid drill. 

Glass surfaces on inside walls of the 
home office have been replaced by ma- 
sonite; safety areas have been estab- 
lished; an emergency telephone station , 
has been set up; and all employes have 
been instructed in their specific duties 
and responsibilities. 

In the recent drill safety areas were | 
reached within four and a half minutes | 
from the sounding of the alert. 





MANAGERS, EXECUTIVES LEAD 
Managers and executives ranked ahead 
of all other occupational groups during 
the last quarter of 1941 in number 0 
large life insurance policies bought, ac- 
cording to the Lincoln National Life’s 
quarterly survey. They were first also 
in total amount of insurance bought. 
The survey, which deals only with cases 
for $10,000 or more, showed individua 
proprietors in second place and profes 
sional men in third in both number 0 
policies and total amount. 
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Marketing Insurance 
Studied In New Book 


DR. J. OWEN STALSON AUTHOR 





Harvard School of Business Administra- 
tion Man Had Cooperation of Re- 
search Bureau and Companies 





A new book of considerable impor- 
tance to the life insurance business has 
just been brought out by Harvard Uni- 
versity Press. It is “Marketing Life In- 
surance: Its History in America,” its 
author being Dr. J. Owen Stalson, a 
former life insurance man of broad ex- 
perience who has for some years been 
on the research faculty of Harvard 
School of Business Administration. The 
book is the result of several years’ study 
in cooperation with the Life Insurance 
Sales Research Bureau, a small group 
of company members of the Bureau hav- 
ing been interested through the efforts 
of John Marshall Holcombe, Jr., its 
manager. 

The finished history is based upon the 
study of company records and many 
other sources which could yield infor- 
mation about agents, general agents, and 
companies. The narrative starts with 
the experience of those companies which 
were formed (more than 115 years ago) 
to do business without agents; it con- 
tinues with the history of those large 
trust companies which did life insurance 
through part-time agents; it then tells 
the story of how modern person-to- 
person selling got started with the 
founding of the first mutual life com- 
panies in the middle 1840's, and finally 
brings the whole narrative down to 1941. 
There is a wealth of information here 
about the recruiting, training, and com- 
pensation of agents during the last hun- 
dred years. The author reproduces let- 
ters from agents, portions of advertise- 
ments, sections from sales booklets, and 
paragraphs from agents’ manuals for 
various periods. 

The contributing companies, named in 
the book, are: Aetna Life, Bankers Life 
of Iowa, Connecticut General, Connecti- 
cut Mutual, Fidelity Mutual, John Han- 
cock, Massachusetts Mutual, Metropoli- 
tan, Mutual Benefit, National Life of 
Vermont, New England Mutual, North- 
western National and the Prudential. 
Dr. Stalson entered the life insurance 
business (after years of successful sell- 
ing and sales management work in other 
fields) as an agent of the Penn Mutual 
in Chicago under Alexander E. Patter- 
son. After spending five years as an 
agent of the Penn Mutual and as a su- 
pervisor, assistant manager and general 
agent of the Home Life of New York 
in Chicago, he entered the Harvard 
Graduate School of Business Adminis- 
tration for the purpose of carrying out 
research work of the present kind. Har- 
vard University has granted him the 
degrees of Master of Business Adminis- 
tration with Distinction and Doctor of 
Commercial Science. 





ACACIA TO BUY MORE BONDS 





President William Montgomery Makes 

Formal Statement of Intention to 

Invest in Gov't. Bonds . 

_In a recent statement, President Wil- 
lam Montgomery, Acacia Mutual, has 
announced that “A very large portion of 
all Acacia Mutual funds which are and 
become available for investment will be 
Placed in bonds of the United States 
Government.” 

President Montgomery said that this 
policy would be entirely apart from the 
Plan in operation for some months 
whereby through regular salary deduc- 
tions, company employes had voluntarily 
purchased many thousands of dollars of 
defense bonds and stamps. 





COLUMBUS MUT’L HAS 20% GAIN 

Columbus Mutual Life reports paid 
business in 1941 of $13,521,696, an in- 
crease of 20% over 1940. Insurance in 
force is $148,611,530 and assets as of 
January 1 were approximately $40,000,000. 

Leading producer was John C. Dexter, 
Columbus, 








U. C. WROTE A LETTER TO 
25,000 MEN OF MEANS... 























Here is the amazing story of a recent Union Central 
circularization. 


Early last fall it became apparent that the Federal 
Estate Tax Law would be changed. Union Central closely 
followed the progress of the bill through the Senate and 
House Committees, and as the changes in the law were verified, the copy 
in Union Central's Tax Booklet was corrected. The day the President signed 
the new law, Union Central's revised Tax Booklet went to press! 


U. C. then offered this booklet in a special mailing to 25,000 executives 
selected on a country-wide basis. 


6,000 replies are already in! And this astonishing 25% return repre- 
sents six thousand excellent leads for Union Central agents . . . leads which 
are being followed up, capitalized upon right now! 


Here is a remarkable example of home office efficiency, of timely en- 
terprise and of agency force co-operation. It shows again why U. C. is 
known as an "agents’ company’. 


The UNION CENTRAL LIFE INSURANCE COMPANY 


CINCINNATI, OHIO 
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Robert Henderson Dies, 
Distinguished Actuary 


MANY YEARS WITH EQUITABLE 





Former President of Actuarial Society, 
He Was Author of Scientific 
Books and Papers 





In the death of Robert Henderson at 
his home in Crown Point, N. Y. Tues- 
day there passed away one of this coun- 
try’s distinguished actuaries. He retired 
in 1936 after many years as vice-presi- 
dent and actuary of the Equitable So- 
ciety. He was 70. 

Born in Russell, Ont., Mav 24, 1871, 
Mr. Henderson received his Bachelor of 
Arts Degree in 1891 from the University 
of Toronto, which gave him an honorary 
Doctorate of Science in 1930. He had 
entered the university with first-class 
honors, winning the scholarship in math- 
ematics. On his graduation he ranked 
at the head of his class in Honour 
Mathematics and was appointed Fellow 
in Mathematics at the university for the 
next year. 

Mr. Henderson was with the Canadian 
Insurance Department from 1892 to 1897 
when he joined the Equitable Society 
at the home office in New York with 
which he remained continuously, until 
the close of his active career thirty-nine 
vears later. He was appointed assistant 
actuary in 1903, actuary in 1911, second 
vice-president and actuary, 1920, and 
vice-president and actuary in 1929. 

With two other prominent actuaries 
he was chosen about twenty-five years 
ago by the Actuarial Society to advise 
the Pension Fund Commission of the 





Brooklyn Life Managers 
Discuss “Selling Techniques” 


M. Warren Benton, Equitable man- 
ager, 26 Court Street, Brooklyn, con- 
ducted the monthly forum at the lunch- 
eon meeting of the Brooklyn Life Man- 
agers February 18. Subject of discussion 
was “Selling Techniques Under Present 
Conditions.” 

Among the answers volunteered to the 
objection, “I am buying defense bonds” 
was to sell the prospect the idea of a 
$43.75 monthly expenditure, $18.75 for a 
bond and $25 toward the purchase of a 
twenty-year Endowment at 60. The 
bond would mature in ten years at $25 
at which time the prospect could con- 
tinue to pay for his insurance by putting 
the amount formerly going into the 
bonds into his remaining ten year En- 
downment period. 

Another answer was to stress that in 
buying insurance the prospect would be 
buying protection, retirement and de- 
fense bonds. 

An answer to the objection that in- 
surance no longer gave full protection 
due to the war rider was to buy gov- 
ernment insurance for this protection 
when the prospect enters the service but 
take regular old-line term insurance now 
when he is physically eligible and con- 
vert it without examination after the 
war is over. 

Argument against “tax objections” was 
first to show the difference between net 
spendable- income under the old tax 
schedule and present schedule; in many 
cases present net spendable income 
would be greater; next to call to pros- 
pect’s attention the many items such as 
new cars, refrigerators, household acces- 
sories no longer obtainable, so that more 
I lable this year for insurance. 


NEW WORLD NAMES VOIGHT 

The New World Life of Seattle has 
appointed Floyd J. Voight as agency 
manager in Madison, Wis., with head- 
quarters in the Union Trust Building. 
Mr. Voight began his life insurance 
career with the New World and now 
rejoins the company after several years’ 
absence as general agent for an Illinois 
company. 





ROBERT HENDERSON 


City of New York in regard to the re- 
arrangement of the city’s pension funds. 
Later he was actuarial adviser to the 
Church Pension Fund of the Episcopal 
Church. 

He became a Fellow of the Institute 
of Actuaries of Great Britain in 1896 
and of the Actuarial Society of America 
in 1902, serving as president of the 
latter during the years 1922-1923. He 
was also a Fellow of the Casualty Ac- 
tuarial Society, and a member of many 
other professional and honorary organi- 
zations, including the American Philo- 
sophical Society and the American 
Mathematical Society. 

Funeral services were held in Ottawa. 


Bullock to Be State Mutual 
Chairman; White President 


Next August 24 when he becomes 70 
years of age, Chandler Bullock, presi- 
dent of the State Mutual Life of Wor- 
cester, will under the company’s re- 
tirement plan become chairman of the 
board. At a meeting of the directors 
on Tuesday the presidency was offered, 
effective in August, to George Avery 
White, a director and prominent Wor- 
cester banker. Mr. White who is 45 
was practicing law in Worcester when 
in 1935 he was elected president of 
Worcester County Trust Co., the largest 
banking institution in the state outside 
of Boston. He has been conservator of 
the bank since March, 1933, and was 
active in ts reorganization. 





NEW UNIT IN NEW JERSEY 


Life agents of Passaic and Bergen 
Counties, New Jersey, will meet in Pat- 
erson, March 4, to organize a new life 
underwriters’ association. At the meet- 
ing will be Lloyd D. Harrison, presi- 
dent, New Jersey State Association of 
Life Underwriters and Frank A. Wil- 
liams, president, Life Underwriters’ of 
Northern New Jersey. 





R. K. Crouch, CLU, Confederation 
Life, has been awarded honorable men- 
tion in the recent Financial Post Life 
Insurance contest. 





The C. Vernon Bowes agency, New Eng- 
land Mutual, Newark, had a 600% gain 
in paid-for business in January over the 
same month 1941, 





Benefit representative. 


Advertisers Association « 





Mutual Benefit fieldmen like Tire 


Pevican, the Company’s monthly publication to the field. 
Tue Pe ican presents currently useful sales information 
and interesting news from the agencies. 

It derives its strength from the leading fieldmen of the 


Company and carries their contributions to every Mutual 


In two successive years, 1940 and 1941, THe PEeLican 
has been awarded highest honors by the Life Insurance 
THE MUTUAL BENEFIT 


LIFE INSURANCE COMPANY °* ORGANIZED 1845 





HOME OFFICE: NEWARK, NEW JERSEY 
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Empire State’s Officers 
Cheer Agents at Meet 


TO PAY 5% MORE COMMISSion 





Doolittle, Tumblety, Hampton Speak of 
New Policies Ready March 1; J. Tarnoft 
Presides at Lunch 





Leading officers of Empire State My. 
tual Life of Jamestown, N. Y., told some 
thirty New York City agents of the 
company about the new life and A. & 
policy contracts soon to be issued, at 
a luncheon meeting uptown February 11, 
J. Tarnoff, general agent at West 57th 


St., arranged the affair and was toast- 
master. Chief speakers were Morgan 
O. Doolittle, executive vice-president of 
the Empire; Peter E. Tumblety, vice. 
president in charge of Greater New 
York operations, and James Hampton 
superintendent of agencies. 

Announcement of new, modern A, & H 
contracts on the monthly payment plan 
was greeted with enthusiasm by the 
agents. And on life insurance produced 
commissions are being increased 5% 
both first year and renewals, Vice-Presi- 
dent Doolittle said. Sizing up the cur- 
rent situation Mr. Doolittle pointed to 
“investment of money in life insurance 
today as a brake on inflation” and he 
urged that the agents go out after pros- 
pects with increased incomes due to 
defense jobs and get them to set aside 
“their extra dollars” in life insurance, 
These dollars, he declared, will do 
double duty in providing for the security 
of our government and protection of the 
individual and his family. Before clos- 
ing Mr. Doolittle praised the devotion 
to duty of the average agent, and saw 
real progress ahead for Empire State 
Mutual under harmonious relationships 
with its producers. 

Vice-President Tumblety, always a 
popular speaker, spoke highly of the 
agency organizing work being done by 
General Agent Tarnoff. He felt confi- 
dent of production results with the new 
policies about to go on the market. 

Superintendent of Agents Hampton in 
stressing production and results said 





Sc ra EEAES 








that the new A. & H. policy would be | 


ready by March 1 and that it will con- 
tain a clause making clear the Empire’s 
liability for “act of war” injuries, A 
liberal attitude is being taken in con- 
nection with such injuries. The new 
policy, said Mr. Hampton, will pay up 
to $1,000 (about three years) if injured 
and up to $300 maximum benefits if sick 
(about ten months). 





Boston Association Has 


Annual Ladies’ Night 


Boston Life Underwriters’ Association 
held its annual ladies’ night February 17 
during the city’s first practice blackout. 
President Owen D. Murphy presided. 
Henry M. Faser, Jr., Penn Mutual gen- 
eral agent, was program chairman. 


Among the speakers were John O. Bo- | 


gardus, Union Mutual manager, who 
spoke on “What Your Husband Sells” 
and Mrs. Montague P. Ford, wife of one 
of the Home Life of New York’s top 
producers and recognized concert pianist 
and composer, better known in music as 
Katheryn Whitfield. She is one of the 
few pianists in this country who play 
the Moore double keyboard piano, and 
is chairman of the Braille Division, 
American Red Cross. Mrs. Ford’s sub- 
ject was “A Wife Speaks.” 





GRAHAM MARKS FIFTY YEARS 

George B. Graham, special agent for 
the Northwestern Mutual, completed 
fifty years of service with the company 
February 16 and was honored by his 
associates at a dinner in Buffalo. Mr. 
Graham began his career as an assistant 
cashier of the Rochester branch and 
estimates he has settled more than 
$1,575,000 in death claims from policies 
he wrote. 
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Home Life of N. Y. Has 
$453,923,885 In-Force 


AHEAD OF 





PAID-FOR 21% 1940 
Terminations Decreased 12%; Assets 
Up to $121,137,110; Average 
Size Policy Now $6,315 








The Home Life of New York regis- 
tered a gain in insurance in-force for 
1041 of $29,596,137, an increase of 76.2% 
over that of 1940. Total insurance in- 
force now stands at $453,923,885, ac- 
cording to the statement of Ethelbert Ide 
Low, chairman of the board. 

Average Size Policy $6,315 

New paid-for business at $53,055,075 
was 21.7% ahead of 1940, and has been 
exceeded only three times in the com- 
pany’s history, and then only in the pre- 
depression years. Terminations decreased 
12%. Average size policy, in which the 
Home Life has led all other companies 
from 1937 through 1940, went up still 
further in 1941 to $6,315. 

Assets are at a new high of $121,- 
137,110. Unassigned surplus totals $4,- 
874.962, a ratio of 4% to assets. 

Net Interest Earned 3.68% 

The net interest earned on all invest- 
ments after providing for all invest- 
ment expenses, amounted to 3.68%. 
Investments made during the year 
amounted to $21,731,955. $10,176,081 in- 
vested in new mortgage loans yielded an 
average rate of return of 4.58%. Mort- 
gages now represent 40.2% of total as- 
sets or $48,663,287 of which $3,121,485 
are mortgages insured under the Federal 
Housing Administration. 

New security investments total $10,- 
455,447, of which $9,823,575 was invested 
in bonds at an average yield of 2.94% 
and $631,872 in preferred stocks at an 
average rate of return of 3.84%. 

As of December 31, 1941, the company 
held $14,647,217 in U. S. Government 
bonds, or 12.1% of total assets. Bonds 
of public utilities total $21,304,137 or 18% 
of total assets. Railroad bonds total 





WALTER M. MERRITT, JR. 


$5,944,538 or 4.9% of assets. The amount 
of real estate owned through foreclo- 
sure dropped $1,131,050 to a total of 
$2,377,152 and such foreclosed real estate 
now amounts to 2% of total assets. 

Bonds in default are less than one- 
half of 1% of total assets. All pre- 
ferred stocks are currently paying full 
dividends. 

As the company begins its eighty-third 
vear, it has paid policyholders and bene- 
ficiaries a total of $251,034,573, and holds 
an amount of $115,242,199 for future pay- 
ment. The total amounts to $366,276,772. 


WINS GEO. P. SHOEMAKER CUP 

William Byer received the 1941 Agency 
Cup of the George P. Shoemaker agency, 
Provident Mutual, New York City. The 
award is for production, number of lives, 
consistency, organization, educational 
activity, service and cooperation. Mr. 
Byer’s achievement was unusual in that 
he completed his first full year of service 
.in December 1941. 








Some Recent Court Decisions 


Employer Need Not Report 


Discontinuance of Policy 


An employer voluntarily carrying a 
Group policy on the life of a former em- 
ploye may discontinue the insurance with- 
out notice to the policyholder or his bene- 
ficiaries, according to a recent decision 
of the Ohio Supreme Court. 

Although the action brought by the 
plaintiffs on the death of their father was 
directed against the employer and his in- 
surance carrier, the insurance company 
was dismissed as a defendant before the 
trial opened. 

The court stated the facts of the case 
as follows: 

_ “This contract or policy was voluntar- 
ily purchased and held by the defendant 
and, likewise, the premiums thereunder 
Were voluntarily paid by the defendant. 
A certificate was issued to each employe, 
but the arrangement involved no expense 
to him and constituted no part of the 
terms of his employment. Each employe 
Was permitted to designate his benefici- 
aries, and the plaintiffs were so named by 
their father.” i 


The employer maintained insurance on 
the deceased employe for about a year 
and a half after his employment was ter- 
minated. It ordered deceased’s certificate 
tancelled shortly before his death, with- 
out notifying him. The plaintiffs con- 
tended that the employer, by this volun- 
tary Payment of the premiums, “imposed 
upon itself a duty to notify them or their 
ather of any intention to discontinue such 
Payment so that they or he might exercise 
the option or right conferred by the pol- 
Icy and the certificate.” 

_ The Ohio Supreme Court, affirming 
judgment on. a directed verdict for the 
defendant, pointed out that neither the pol- 


icy nor the certificate provided for notice 
of discontinuance of the insurance, and 
that there was no evidence that when the 
insurance was discontinued the deceased 
desired or was financially able to exercise 
his right of conversion, or would have 
designated either of the plaintiffs as a 
beneficiary under a new policy. 





On Estate Distribution 


William Herbert Tennyson, agency as- 
sistant, Mutual Benefit agency, Los An- 
geles, is compiler of one of the most ef- 
fective of the periodic bulletins which 
go out to field forces. He reads wide- 
ly, is quick to spot good sales argu- 
ments, keeps posted relative to legal as 
well as economic situations which have 
a life insurance implication. General 
agents of Mutual Benefit in Los An- 
geles are Murrell Bros. 

In a recent bulletin to the agency Mr. 
Tennyson cites “challenging and perti- 
nent questions for the client.” The 
summary sent out follows: 

“So that you may be in possession of 
complete information pertaining to the 
distribution of property you now own 
a discussion of the following questions 
will help you determine whether or not 
you have taken full advantage of all 
benefits available under the statutory 
laws and contract options: 

Does your will contain provisions for: 
Common disaster. 

Contingent executors. 

Contingent guardians. 

Contingent beneficiaries. 

Avoiding double taxation if you 

predecease your wife. 

6. Estate taxes and administration 
cost. 

7. Stepchildren. 

8. Adopted children. 


ne wn 





TOM F. BECK 





PAUL A. WALLACE 





Does your life insurance contract pro- 
vide against: 
Common disaster jeopardizing 
your children’s interests. 

2. Attack by creditors. 

3. Disinheriting possible future chil- 

dren or grandchildren. 

4. Disinheriting stepchildren or 

adopted children. 

5. Unnecessary taxation. 

6. Probate delays and expense. 
Delay in liquidating estate ex- 
penses if your children are 
minors. 

8. Favoring your wife’s relatives. 





NEW WORLD LIFE REPORTS 

New paid-for business of the New 
World Life in 1941 totaled $6,399,725, 
the largest volume since 1931 and an in- 
crease of 27% over 1940. 

Insurance in-force on December 31, 
1941 was $45,084,408. Company’s assets 
increased $491,107 to a total of $12,379,- 
338 and surplus is now $1,849,754. 

Since organization the company has 
paid to policyholders and_ beneficiaries 
$15,776,170. 





LOUGHLIN FIELD ASSISTANT 

Vincent E. Loughlin, St. Albans, N. 
Y., as a field assistant in the life, acci- 
dent and group department of the 
branch office in the Empire State Build- 
ing, New York City. Mr. Loughlin is a 
graduate of Fordham University, where 
he obtained a B.A. degree in 1937. For 
the past five years he has been an ad- 
juster for the Aetna Casualty & Surety 
Company in New York City. : 





GIRARD LIFE CALENDAR 
The Girard Life of Philadelphia has 
brought out a wall calendar notable for 
its beautiful pictures especially signifi- 
cant at this time and with forceful quo- 
tations from the words of great Amer- 
icans. 


Three Added to Home 
Life of N. Y. Staff 


W. M. MERRITT, JR. ADVANCED 





Former Field Assistant, Made Assistant 
Manager Sales Planning; T. F. Beck, 
P. A. Wallace in Agency Dep’t. 





The Home Life of New York has 
added to its agency department staff two 
new men and has appointed an assistant 
manager of its Home Office Sales Plan- 
ning Division 

Walter M. Merritt, Jr, agency field 
assistant, becomes assistant manager of 
the Sales Planning Division, working 
under Manager John H. Evans. Added 
to the agency department staff are Paul 
A. Wallace, Tulsa and Tom F. Beck, 
Chicago. 

Mr. Merritt joined the Home Life 
after graduation from college in 1934. 
He started as a producer in the Jack- 
son, Miss. agency, later becoming super- 
visor. In 1940 he was appointed agency 
field assistant. He will assist Mr. Evans 
in furthering development of sales plan- 
ning and research and in training man- 
agerial talent. 

Mr. Wallace, native of the southwest, 
has been in life insurance for nineteen 
years. He was an agent for a midwest- 
ern company, later assistant manager for 
Oklahoma and for the past six years dis- 
trict manager for a large eastern com- 
pany at Tulsa. He came with the Home 
Life in October. 1941, as a member of 
the Sales Planning Division. He will 
now take over special assignments assist- 
ing general agents in the Chicago ter- 
ritory. 

Tom F. Beck has been in life in- 
surance since 1938, resigning an assist- 
ant managership in Chicago for an east- 
ern company to go with the Home 
Life’s Sales Planning Division. He re- 
turns to Chicago this month on special 
assignment as a member of the agency 


staff. 





WAR RISK CLAUSE VARIANCE 

Max J. Hancel, general agent, Con- 
tinental American, New York, has writ- 
ten this letter to Superintendent Pink 
of New York: 

Dear Sir: A recent news item in a 
widely read newspaper published in New 
York prompts me to write to you in 
reference to a matter which I believe 
of great public concern. 

What I refer to is the wide variance 
in the War Risk clauses attached to life 
insurance policies issued by the various 
companies. I am sure that your Depart- 
ment is aware of the fact that War 
Clauses as attached to policies, vary in 
their degree of coverage. This will re- 
sult in the different companies using 
their War Clauses as a means of com- 
petition. 

Knowing your attitude towards unfair 
methods of competition, I am sure that 
you will agree with me that any matter 
so important to the public at the present 
time as curtailment of life insurance cov- 
erage, should not be permitted to be 
used as a means of competition. 

To my mind, there is no reason why 
all War Clauses should not be uniform. 
This will prevent confusion on the part 
of the public, and will permit the life 
insurance agent to render a more satis- 
factory service in general. 


J. Kenneth Biddle’s Answer 


An objection to buying insurance run 
across frequently in the Pittsburgh sec- 
tor is this: “I admit I am making good 
money now and would like to complete 
my insurance coverage, but I am afraid 
because I know there will be a depres- 
sion coming after the war.” 

This is answered by J]. Kenneth Bid- 
dle, Guardian Life, Pittsburgh, as fol- 
lows: 

“If you are sincere in your desire to 

J cere ‘ € 
complete your coverage you will never 
do so if you don’t now when you are 
having the best income you have ever 
received.” 
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L.A.A. Eastern Round 
Table Here Mar. 26-27 


CHAIRMAN GEO. ADSIT REPORTS 





Theme: “Life Insurance Strengthens 
Defense”; Complete Program to 
Be Announced Later 





George A. Adsit, vice-president, Girard 
Life, and chairman of the committee on 
arrangements, Eastern Round Table of 
the Life Insurance Advertisers Associa- 
tion, has announced that the Round Ta- 
ble will deliberate for two days, March 
26-27, this year rather than the usual 
one day. 

Theme of the gathering will be “Life 
Insurance Strengthens Defense.” 

The meeting will be at_the Hotel 
Pennsylvania, New York City. Com- 
plete program is to be announced later. 

Committeemen who met with Mr. Ad- 
sit are Fred Kiefner, Provident Mutual; 
Robert S. Kohn, Security Mutual; H. 
A. Richmond, Metropolitan, and Richard 
Rhodebeck, United States Life. David 
N. Tibbott, New England Mutual, was 
unable to attend. ; 

Others present were Frank J. Price, 
Jr. Prudential, chairman press commit- 
tee; Arthur H. Reddall, Equitable So- 
ciety; and Carleton C. Loeble, Presby- 
terian Ministers Fund. 





Proceedings of Convention 


Of Life Presidents Ready 


The Printed Proceedings of the Thir- 
ty-fifth Annual Convention of the Asso- 
ciation of Life Insurance Presidents, 
held at the Waldorf-Astoria, New York 
City, December 11-12, has been released. 
The volume of 253 pages contains the 
record of the proceedings, an index to 
all past proceedings and revised cata- 
logue of pamphlets issued by the asso- 
ciation. 

The proceedings states that members 
and guests at the convention totaled 668; 
and that 136 life companies were repre- 
sented there. 





Named Manager of Agencies 


CHARLES W. PHILLIPS 


Charles W. Phillips, former vice-presi- 
dent, Atlantic Agency, Inc., Richmond, has 
been appointed manager of agencies of the 
Atlantic Life. He has been for many 
years associated with the company through 
the Atlantic Agency, Inc., general agent 
for Virginia and the District of Columbia. 

Mr. Phillips began his insurance career 
with the Atlantic Agency, Inc., at the age 
of 18 as a clerk and four years later was 
named head of the conservation depart- 
ment, In 1929 he was named vice-presi- 
dent of the agency. He has taken an active 
part in the Life Underwriters Association 
of Richmond, having served in all the 
principal offices, including the presidency 
in 1936. 





LIBERALIZES RIDER 
In conjunction with its new rates the 
Reliance Life has liberalized its Aviation 
and War Risk Exclusion rider. 


Mutual Life Names Lechner 


To Be Associate Treasurer 
Vincent F. Lechner, assistant treasurer, 
Mutual Life of New York, has been ap- 
pointed associate treasurer of the com- 
pany, effective immediately, it was an- 
nounced by Stuart F. Silloway, treasurer. 


Mr, Lechner first entered the insurance 
field in 1915 when, at the age of 15, he 
joined the Mutual Life as a messenger. 
In 1920 he became a bookkeeper in the 
company’s accounting department and held 
various positions in this department until 
1940 when he became associated with the 
treasurer’s department. Mr. Lechner was 
appointed assistant treasurer in 1941. 

Mr. Lechner is president of the Mutual 
Life Association, an employe organization 
representing approximately 1,700 members 
of the company’s home office staff. He 
is also a member of the Insurance Society 
of New York. 





KANSAS CITY LIFE GAINS 





Insurance in Force Now More Than 
$502,000,000; Assets $130,837,229; 
Surplus $6,488,179 

Kansas City Life reports total insur- 
ance in force as of December 31, 1941, 
of $502,590,672, which is a new high 
for the company, according to the state- 
ment of W. E. Bixby, president. 

President Bixby stated that the merg- 
ing of the Midland Life’s business and 
assets with those of the Kansas City 
Life is complete and that the effect has 
been to further improve the earnings 
of the Kansas City company. 

Policyholders increased to 276,882. 

Net admitted assets as of the end of 
the year were $130,837,229, of which 
more than $25,500,000 were in United 
States Government securities. 


Surplus is $6,488,179. 





OHIO STATE LIFE GAINS 42% 


_ Paid volume of the Ohio State Life 
for January is 42% ahead of January, 
1941. 





Ralph R. Lounsbury, President 
W. J. Sieger.V. P. & Sup’t. of Agencies 














NATIONAL LIFE 


Insurance Company.. Montclair, N. J. 


There is a Bankers National policy to fit every 
need which, coupled with a friendly, efficient 
agency department, assures success. If you can 
measure up to the high standards of this com- 
pany, we will be glad to discuss the possibilities 


of an agency connection for your territory. 








Arthur Fisk to Retire 


Arthur A, Fisk, advertising manager of 
the Prudential, one of the most widely 
known insurance advertising men and 
former president of the Insurance Ad. 
vertising Conference, will retire at the 
end of this month. Today a group of per- 
sonal friends will give him a luncheon 
at the Governor Clinton Hotel, New York 
among them being insurance newspaper 
men, company advertising managers, ad- 
vertising agency men and others. 

Before joining the advertising depart. 
ment of the Prudential Mr. Fisk had a 
full and varied career as a newspaper re- 
porter on the old New York World. He 
reported some famous trials, met many 
notables and interviewed distinguished vis- 
iting foreigners, among them Li Hung 
Chang, Chinese prince, a newspaper sen- 
sation of the time. 

For many years Mr, Fisk has been one 
of the leaders of the Insurance Advertising 
Conference, serving on its more important 
committees and as president in 1936-37, 
He has been active also in the Association 
of National Advertisers and has often 
been on its convention programs. 


AETNA LIFE PROMOTIONS 


N. M. DeNezzo Made Assistant Super- 
intendent of Agencies; E. R. Carter 
and R. D. Swinehart Advanced 


Aetna Life has announced the promo- 
tion of Nicholas M. DeNezzo from field 
supervisor, life agency division, to as- 
sistant superintendent of agencies. At 
the same time the following two new 
officers were elected: Earle R. Carter 
was made assistant secretary of the com- 
pany and Robert D. Swinehart became 
assistant manager, mortgage loan divi- 
sion. 

Nicholas M. DeNezzo, promoted from 
field supervisor, life agency division, to 
assistant superintendent of agencies, was 
born in Hartford in 1891 and joined the 
Aetna at the age of sixteen. In 1925 
he joined the life agency division 
as head of the conservation unit. In 1930, 
he was made agency assistant and in 
1936 supervisor of field service. In 1938 
he was elected field supervisor. 

Earle R. Carter, elected assistant sec- 
retary, was born in Hartford in 1896 and 
was graduated from Hartford High 
School. He came with the Aetna in 1913 
where he has been employed in the life 
underwriting department as an assistant 
to Vice-President William H. Dallas. 

Robert D. Swinehart, promoted to be 
assistant manager, mortgage loan divi- 
sion, was born in 1910 and entered the 
Aetna’s mortgage loan department on his 
graduation from Williams College in 
1932. He acted in various capacities, 
later becoming field supervisor and an 
assistant to Vice-President Murray 
Waters. 


MINN. SALES CONGRESS FEB. 23 

Speakers at the Sales Congress of the 
Minnesota State Association of Life Un- 
derwriters, to be held Feb. 23 in St. 
Paul will be Governor Harold E. Stas- 
sen of Minnesota; Commissioner of In- 
surance Newell R. Johnson; Arthur H. 
Motley, vice-president, Crowell-Collier 
Publishing Co.; John A. Witherspoon, 
president, National Association of Life 
Underwriters; John D. Moynahan, presi- 
dent, American Society of Chartered 
Life Underwriters; Julian E. Farwell, 
agency sales director, Metropolitan; and 
Ralph A. Turbey, general agent at Fargo, 
Guardian Life of New York. 

Program was arranged by Hiram W. 
Moore, St. Paul, and Robert E. Shay, 
Minneapolis. State Association President 
Carl W. Kleifgen will preside at the 
congress sessions. 


LOS ANGELES SALES FORUM 

Theme of the Life Insurance Forum 
given by the Life Underwriters’ Asso- 
ciation of Los Angeles, February 13, was 
“How To Sell the Defense Worker.” 
Principal points brought out were to 
talk the worker’s language, make ap- 
pointments to suit his convenience even 
though there is much night-work; don’t 
phone the factory for appointments, 
stress the idea of buying defense for 
his family against any contingencies. | 
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Sun I Life Assets Now 
Close To a Billion 


—_—_—_——_ 


INSURANCE IS _ $187,041,959 


NEW 
ident Wood at Annual Meeting Says 
Presil Available Funds Go to Allied 
Nations’ War Effort 








The Sun Life of Canada made excel- 
lent increases in all important items of 
its seventy-first annual statement as re- 
vealed at the annual meeting at Mon- 
treal last week. Total assets at the 
close of the year stood at $995,518,000, 
a gain of $44,723,000. New life insurance 
paid for was $187,041,959, bringing life 
insurance in force to $2,971,747,088. 

In his annual report Arthur B. Wood, 
president and managing director, empha- 
sized that all available funds of the com- 
pany were being invested in the war 
loans of Canada, Great Britain and the 
United States. Of particular interest 
was President Wood’s information that 
the total war claims since hostilities be- 
gan two years ago amount to only 2.2% 
of total death claims. This compares 
favorably with the death rate from acci- 
dents during peace-time when automo- 
pile fatalities alone accounted for about 
4% of the total death claims and claims 
from all accidental causes were about 
9% of the total. The mortality experi- 
ence of the British business is particu- 
larly noteworthy, for, including all deaths 
among the armed forces, and among 
civilians due to air raids or other causes 
attributed to the war, it is substantially 
the same as the average death rate un- 
der the company’s entire business thus 
far during the war. 

The Sun Life now has upwards of 215 
millions in government bonds of the 
Allied countries, made up of $83,367,250 
of Canadian government and govern- 
ment guaranteed bonds, $53,215,946 of 
United states government bonds, $47,- 
208,809 of British governments, $32,042,- 
826 of government bonds of other British 
Empire countries. Incidentally, the total 
investment of the Sun Life of Canada 
in the United States is well over 430 
million dollars. 

Other important figures appearing in 
the Sun Life’s annual report are: Pre- 
mium income, $112,500,000; investment 
income, $36,300,000; total receipts from 
all sources, $169,300,000; payments to pol- 
icyholders, $88,300,000, including nearly 
$12,500,000 paid in dividends to policy- 
holders; total benefits paid since first 
policy issued, approximately $1,500,000,- 
000; over $2,500,000 was paid in taxes 
by the company during the year; surplus 
and contingency reserves, $32,000,000. 
The broad diversification of the assets 
is disclosed by the following classifica- 
tion showing the percentage of total as- 
sets under each heading. Government 
bonds 25.8%, municipal bonds 5.3%, in- 
dustrial bonds 5.0%, railroad bonds 2.8%, 
public utility bonds 19.3%, preferred and 
guaranteed stocks 1.4%, common stocks 
of industrial and financial corporations 
10.8%, common stocks of public utilities 
94%, mortgages 5.0%, real estate 2.2%, 
policy loans 8.2%, cash 1.7%, other as- 
sets 3.1%. 





LILLIAN JOSEPH A LEADER 


Lillian Joseph, Home Life of New 
York, has again qualified among the 
production leaders of her company. In 
the ten years she has been associated 
with the company Mrs. Joseph, who is 
the wife of Abram G. Joseph, general 
agent for the company in New York 
City, has qualified for all the President 
Club conventions. She is on the Defense 
Committee of the Women’s City Club, 
1S vice-president, League of Life Insur- 
ance Women; and a member of the 
Advertising Club. 





C. L. BAER LEADS GILLIS AGENCY 

Clyde L. Baer of the Alexander F. 
Gillis agency, Provident Mutual in New- 
ark, was presented with two gold cups 
at a dinner February 2, in honor of his 


leadership of the agency during 1941 in 


lives and volume, 
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Beatrice Jones Back; 
Crowds Hear Speeches 


Annual Report 


Shows Gains 





- STATEMENT 
las of December 31, 1941) 


ASSETS 


i i ed $ 6,166,638 
Bonds (Amortized or Investment Value) 

United States Government Obligations......-......... 25,442,061 

REET a aoe eee 145,826,832 
Stocks (Commissioners’ Market Value)...............--.-.-------- 16,033,981 
CC TTT LAAT TAM CRETE 175,091,358 
i 3,000,000 
| ET ER eee eR LT aren 32,089,160 
I occ cnnannierasetinosectacsalanansnasibencegiiiiod 2,650,000 
TA TRL A a I Re 6,482,891 
Interest Due $222,757 and Accrued $4,054,700.................. 4,277,457 
Net Deferred and Outstanding Premiums...........................- 6,933,340 





i a $423,993,718 


Securities carried at $224,332 in the above statement 
are deposited for purposes required by law. 


LIABILITIES 
Policy and Contract Reserves. ................-..---..--c---0--c-eesee-eee $342,305,729 
Policyholders’ Funds: 
Policy Proceeds left with the Company....$36,531,902 
Accumulated, and Other Dividends.......... 15,409,260 





Advance Premium Fund.............................- 4,467,187 56,408,349 
Reaerve for 1947 Dividetide.. 2a 5,650,000 
Reserve for Taxes Payable in 1942...........2.2....22.2022..2------ 1,400,000 
Liability for Outstanding Claims.........................--2--2.2.--------+ 948,248 
NN I asians ciesitncieneSesninicnioneoes 510,234 
Investment Contingency Reserve —............2..2222.2...-.2:-20--0+- 420,151 
a ia pence nasbssenintenniaipiinin sect eanileillentionteatiaan 16,351,007 
NS EAT LAAT OE (ERR TR TOS: $423,993,718 

HIGHLIGHTS 
New Business Assets 
1941—$108,238,955 1941—$423,993,718 
1940—$101,948,307 1940—$394,881,555 
Increase—$6,290,648 Increase—$29,112,163 
Insurance in Force Surplus 
1941—$1,135,915,272 1941—$16,351,007 
1940—$1,084,835,793 1940—$14,566,843 
Increase—$51,079,479 Increase—$1,784,164 


Life Insurance Co. 
96 years of Dependable Performance 








TELLS STUDENTS OF CAREERS 





Talked at Dinner and Clinics of Uni- 
versity of Oklahoma; Ovation in 
Enid, Former Home Town 





Beatrice Jones, president of Life Un- 
derwriters Association of the City of 
New York, is back from the trip she 
made to Oklahoma, Chicago and Detroit 
where she made a number of addresses. 
Everywhere she was unusually well re- 
ceived as people were interested to see 
and hear a woman who had climbed so 
high in the world of business organiza- 
tions. 

Born in Enid, Okla., her appearance in 
that city was treated by the Chamber of 
Commerce and daily papers as an out- 
standing event. The Hotel Youngblood 
ballroom was not large enough to ac- 
commodate all who wanted to be at the 
luncheon, but when the speaking started 
others crowded in and lined up against 
the walls. 

At the University of Oklahoma she 
was chief speaker at a dinner and two 
clinics. The girl students were especially 
interested in her talk on careers for 
women and the boys on general subject 
of careers. She stressed the necessity 
of young people being aware of what 
is going on in the world, of shouldering 
their responsibilities and on the neces- 
sity for their being articulate. 

In Chicago she addressed the Chicago 
Life Underwriters Association and also 
the Distaff Club (organization of Chi- 
cago insurance women), and in Detroit 
she addressed the life underwriters asso- 
ciation there. While away she gave 
interviews to several newspapers on im- 
portance and stability of life insurance 
and place it occupies in nation’s defense. 





NEWSPAPER MAN IN ILL. DEP’T. 

Leon M. Novak, Chicago, newspaper 
man and radio commentator, has been 
appointed as deputy in charge of investi- 
gations in the Chicago office of the 
Illinois Department of Insurance. Mr. 
Novak, a grandson of Carl Schurz, has 
been editor of Polish language news- 
papers and Chicago correspondent for a 
number of Polish papers throughout the 
world. 





BANK INSURANCE ACTUARY 


J. Arnold Yates is now actuary for 
the Connecticut Savings Bank life in- 
surance system. He is a graduate of 
3rown University. For fourteen years 
he has been with the Travelers in its 
actuarial division. 





LOUIS F. PARET APPOINTMENTS 

Edward A. Sawin, CLU and Henry H. 
McBratney, CLU, have been appointed 
district managers of the Louis F. Paret 
agency for Philadelphia and Camden re- 
spectively. 





SINGLE PREMIUM POLICIES 

In discussing Single Premium life in- 
surance the Reliance Life informs its 
field force that such policies will not be 
issued at ages over 65 and it will be 
necessary in all cases for the insured to 
furnish satisfactory evidences of insur- 
ability. 





AWARD TO J. D. MARSH 


Lincoln National has named J. D. 
Marsh, general agent, Washington, D. C., 
its most valuable agent for 1941. L. C. 
Mascotte, CLU, Fort Wayne, Ind., was 
runner-up. Third place was L. G. Ru- 
pert, Kansas City, winner of award a 
year ago. 

Award is made to the sales representa- 
tive whose record is outstanding not 
only on the basis of total volume, but 
also from the standpoint of such quality 
factors as persistency of business and 
average size of policies. Mr. Marsh had 
the largest average-sized policy and also 
ranked first in amount of business paid 
for on the lives of policyholders. 
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R. E. Irish Reports 
Union Mutual Gains 


94-YEAR RECORDS ARE BROKEN 





Assets and Total Income Highest in 
Company’s History; New Life 
Business Increases 10% 


In his annual for 1941 Presi- 
dent Rolland E. Union Mutual 
Life, stated that the company had broken 
several records which had been standing 
during the ninety-four years of its oper- 
ation. Its life insurance in force was 
$96,831,919 and assets totaled $27,013,397 
at the close of last year, representing 
the largest increase in the company’s 
history. Its total income of $6,580,686 
last year was also the highest in its 
history. 

New life business written during 1941 
represented an increase of more than 
10% over 1940, and the company’s new 
accident and health department (1941 was 
its second year) showed satisfactory 
gains. Expense per thousand dollars of 
life insurance in force decreased. 

Over 60% of the company’s assets are 
invested in high grade government, 
municipal and corporate bonds. Had 
market values established by the Na- 
tional Convention of Insurance Comm‘s- 
sioners been used instead of book values 
in listing these bonds, Mr. Irish stated 

that these securities could have been 
carried at approximately $750,000 more 
than the company’s statement shows. 
.onds in default represented less than 
1% of assets, and it has no railroad bonds 
in default. Stocks, all carried at market 
values, aggregate only $264,772. An in- 
crease of 14% in surplus and voluntary 
reserve for contingencies brought the 
total for this figure to $955,834. The com- 
pany is in an unusually strong financial 
position to meet all emergencies. 


LUNCH TO GALE F. JOHNSTON 





report 
Irish, 








St. Louis Civic Organizations and Life 
Underwriters Association Honor 
Metropolitan Executive 

Gale F. Johnston, third vice-president, 
Metropolitan, was honored yesterday, 
February 19, when he was tendered a 
luncheon at the Hotel Jefferson, St. 
Louis, by the Life Underwriters’ Asso- 
ciation of St. Louis; the St. Louis Cham- 
ber of Commerce; Postmaster W. R. 
Jackson; Big Brother Organization; 
United Charities, Inc.; Boy Scouts of 
America; and mayors of nearby cities. 
Branch Rickey, vice-president, St. Louis 
Cardinals was the guest chairman. 

Mr. Johnston received his appoint- 
ment as third vice-president recently 
after having been loaned by his com- 
pany to the United States Treasury De- 
partment to direct field activities in the 
sale of defense bonds and stamps. When 
in St. Louis as Metropolitan’s regional 
Group manager, he was active in such 
civic organizations as the Boy Scouts, 
Big Brother Organization, and Com- 
munity Chest. 

He has been succeeded as regional 
Group manager by Gerard N. Benziger. 





HARTFORD INFORMATION QUIZ 
The Hartford Life Underwriters’ Asso- 
ciation will conduct an “Information 
Please” educational conference tomor- 
row, February 21 with Laurence Acker- 
man, dean, School of Business Adminis- 
tration, University of Connecticut, as 
chairman. Frank Alberts, association’s 
educational vice-president is in charge. 
| 1 s will include Professor 
r, University of Connecti- 
\l. Goldstein, Connecticut 
Mutual general agent, New York; and 
Howard Vultee, Investment Department, 
Connecticut Mutual. 


. 





Sidney W. Souers, former vice-presi- 
dent and a director, General American 
Life, has been named Intelligence Officer 
for the Sixth Naval District. He was 
formerly an Assistant Intelligence Offi- 
cer for the Ninth Naval District. 


OLSON NEW YORK SPEAKER 





Mutual Trust Life President Points to 
Company’s “All Time High” in 1941; 
His Advice to General Agents 

Edwin A. Olson, one of the deans 
among life insurance chief executives 
in Illinois and who is president of Mu- 
tual Trust Life of Chicago, was the 
chief speaker at the Eastern confer- 
ence of general agents of his company 
on February 9-10. He pointed out that 
the 1941 business of Mutual Trust Life 
reached an all-time high; that its East- 
ern department paid for 45% of the 
total new business last year. The com- 
pany, he said, expects to continue its 
present dividend schedule and 3% guar- 
antee on all optional settlements. 

President Olson also stated that more 
than two-thirds of the company’s new 
business was on the whole life and 
family income plans which reflects the 
tendency toward permanent insurance. 
He strongly advised the men to inform 
any of their clients desiring the in- 
vestment type of contract to invest their 
money in defense bonds and _ protect 
their families with life insurance. 

President Olson also urged the gen- 
eral agents present to give their whole- 
hearted support to the Government, to 
take an active part in civilian defense, 
in this time of war emergency. 


Federal Life Assets 
And Surplus Increase 


IN-FORCE NOW TOTALS $81,902,094 





1941 Payments to Policyholders And 
Beneficiaries $1,391,975. 


No Bonds In Default 





President L. D. Cavanaugh, Federal 
Life, reported at a recent meeting of 
stockholders, that the company’s insur- 
ance in-force increased $4,735,228 in 1941 
to total $81,902,094. Assets now aggre- 
gate $18,777,466. Capital, unassigned sur- 
plus and contingency reserves increased 
to $1,534,890. 

Payments to policyholders and bene- 
ficiaries were $1,391,975 during the year. 
Accident and Health claims paid were 
$1,017,882. 

Income Totals $4,916,037 

Income for 1941 totaled $4,916,037 of 
which 44.4% was from life premiums, 
32.9% from Accident & Health prem- 
iums; 18.5% from interest on invest- 
ments; and 4.2% from other sources. 
Disbursements were $4,149,304. 


President Cavanaugh reported that 
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B. Feldman, of the East Liverpool, 
Ohio district, led all agents of the Equi- 
table of Washington, D. C., in paid vol- 
ume for 1941. Manager of the office, 
which is the company’s leading district, 
is Adam Tecca. 


ennai 


none of the company’s bonds were in 
default as to either interest or prin- 
cipal and that the amortized values are 
much less than market values. Eventual 
profits from sales of real estate now 
under contract will total $186,491. 








“Naw! The grass 
aint greener in 
the other field... 


Like the wise old farmer, the LNL man 
knows “It ain’t.” He has a foot in each field 
and he can tell. The problems of not being 
able to reap from the fertile fields of “par,” 


or of being barred from harvesting the crop 
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what each individual situation demands. 


“COMPANY 


Indiana 



































as City 





aac | 


verpool, 
e Equi- 
uid vol- 

Office, 
district, 


vere in 
r prin- 
ues are 
ventual 
7 now 














February 20, 1942 





Page 13 








Linton Tells of Big 
Production in January 


AT SIX MONTHS’ VOLUME RATE 





Provident Mutual Regional Meeting in 
Chicago Hears Officers Re- 


view Outlook 





The Provident Mutual field force pro- 
duced new paid business during Jan- 
vary amounting to $15,000,000, an all- 
time high for a single month in the 
company’s history; insurance in force at 
the close of January was at a new high 
of $1,032,000,000, which was approximate- 
ly $12,000,000 higher than at the end of 
December as contrasted with a gain of 
$24,000,000 in the entire year of 1941. 
This remarkable production record was 
revealed by President M. Albert Linton 
before the western regional meeting of 
the company’s general agents at the 
Edgewater Beach Hotel, Chicago, last 
week. Because no general agents’ con- 
vention was held officers of the asso- 
ciation will hold over for another year. 
William Peterson, general agent at 
Seattle is president. 

Trends in Premiums 


Vice-President Edward W. Marshall 
discussed the general situation regarding 
premium rates, and commented on the 
status of proposed standard legislation 
having to do with non-forfeiture values 
and with a new mortality table. Mr. 
Marshall stated that in his opinion it is 
likely that there will be many more 
premium increases in the life insurance 
business within the next year or two. 

Vice-President F. Phelps Todd con- 
gratulated the field force on its unpre- 
cedented volume for the month of De- 
cember, and told a few of the amusing 
occurrences that happened in the under- 


writing department during the great 
push. : } 
A number of speakers, including 


Messrs. Linton and Marshall, commented 
on the trend away from endowment 
policies toward Ordinary life and similar 
forms of protection. 

General Agent George N. Quigley of 
Denver presented a stirring paper on the 
theme, “Women and Children Come 
First.” 

Agency Operations 

Jim H. Cowles of Los Angeles gave 
a word picture of the prospecting and 
selling procedure which has been adopted 
by the members of his agency. The pro- 
cedure is based on the principles that 
it is necessary to have good producers 
who are financially solvent, who are 
building clienteles for the future, and 
who are properly representing the com- 
pany instead of being merely salesmen. 

In planning for the  individual’s 
methods of selling, the following four 
stages are considered: (1) the process 
of prestige prospecting, (2) getting in- 
formation, (3) solving the problem of 
the prospect, and (4) motivation. 

In the field of prospecting, each agent 
is set a quota at the beginning of the 
month. For getting the information 
there is a series of yellow sheets which 
show why it is necessary to get the 
data, which help to develop the data in 
an orderly way, which serve as both 
work-sheets and proposal forms, which 
Prepare the way for discussions, and 
serve as permanent records. In addi- 
tion, they can be the basis of yearly 
visits to the prospect in order to bring 
information up to date, as well as giving 
the agent a chance to take the prospect 
out of the open market. 

In each individual case, motivation is 
planned in accordance with the needs 
that are disclosed. To the usual motiva- 
tion must always be added the things 
that move each individual to action. 

Samuel P. Quarles, of Kansas City, 
was chairman of this session. 


Positive Recruiting 
\n entire session was given over to 
the discussion of the need for positive 
recruiting. Participating in the discus- 
sion were Vice-President Willard K. 
Wise and Assistant Managers of Agen- 





Left to right: Wayne M. Trostle, Max M. Matusoff, Herman V. Haas, Charles C. 
Dibble, George H. Schumacher, Frank L. McFarlane. 


The group of six men shown in the above picture are the Million Dollar Round 
Table members of the Cleveland life insurance fraternity. The picture was taken at 
the dinner in Cleveland given by the General Agents and Managers Club to the 
life insurance leaders of the city. This sextette of ace producers with their com- 


panies follow: 


Wayne M. Trostle, Massachusetts Mutual; Max M. Matusoff, Mutual Benefit; 
Herman V. Haas, National Life of Vermont; Charles C. Dibble, Northwestern 
Mutual; George H. Schumacher, Massachusetts Mutual; and Frank L. McFariane, 


CLU. 





cies Henry Bossert, Jr., Ernest A. Far- 
rington and E. Milnor Bechtel. These 
men presented and interpreted the re- 
sults of a manpower study that had been 
made by the company last year, and they 
were followed on the program by Gen- 
eral Agent J. Henry Hooper, of Balti- 
more, who showed how he had made 
positive recruiting pay. 

Thomas B. Silliman, of Duluth, pre- 
sided over this session. 

The final formal session of the meet- 
ing was held on the afternoon of Febru- 
ary 11 with Willard Ewing of Chicago 
in the chair. The speeches at this ses- 
sion were largely inspirational in char- 
acter. The first of them was delivered 
by Sherman O. Schumacher of Akron 
on the prestige building process. He 
was followed by Joe B. Long of Knox- 
ville, of juvenile insurance, and Hobert 
E. Drake of Sioux City, on the subject 
of hard work. A paper written by 
George P. Shoemaker, of New York, on 
the subject of the recruiting manual was 
read at this session. 

Vice-President Wise’s Talk 

In closing the meeting Vice-President 
Willard K. Wise analyzed the reasons 
why the field force had in one month 
sold almost six months’ business. 

“The buving power had been there all 
along,” he said, “the confidence had been 
there all along, but it took a war clause 
to motiwte you to motivate other men 
into action. j 

“Tt is always necessary to use motiva- 
tion in order to get action. The prospect 
may understand life insurance, he may 
admit that he needs it, he may have 
the funds to pdy for it, but being a 
human being he will almost invariably 
postpone it. Usually the question is not 
whether he will buy more life insurance ; 
the question is usually: ‘Will I buy life 
insurance now or will I buy it later?’ 
You gave him a motivating reason to 
buy now. 

“Frequently, we can raise men from a 
hundred thousand to two hundred thou- 
sand dollars of production, or even more, 
if we will teach them that motivation is 
all-important. We must teach them 
that the essence of closing technique is 
to remove a decision from the mind of 
the prospect and make it easy for him 
to buy without a decision wherever pos- 
sible. That is just exactly what our war 
clause did. He did not have to make 
a decision; all he had to do was act. 
There was only one way, and that way 
was forward. 

“All the planning, all the analyzing, and 
all the programming in the world—ex- 
cellent as they are—are of no avail un- 
less the agent holds to the concept of 
the finished sale.” 


Young Views Effects 
Of War on Ins. Claims 


MONARCH LIFE’S PRESIDENT 








Will Interpret Liberally Policy Restric- 
tions on Losses Due to War; Company’s 
A. & H. Ratio 49.0% in 1941 





The recent annual report to stock- 
holders of Clyde W. Young, president, 
Monarch Life of Springfield, Mass., con- 
tained a number of significant observa- 
tions on trends in the A. & H. field and 
the outlook. Noting that the company’s 
A. & H. business in force increased ma- 
terially—and the life business in force 
did likewise—Mr. Young paid tribute 
to “a hard-hitting agency force which 
shared fully in a year of unparalleled 
industrial activity to give us these re- 
sults.” 

Monarch Life being one of the few 
companies which continues to write non- 
cancellable contracts, it will be of in- 
terest to many to learn from Mr. 
Young’s report that Monarch’s loss ratio 
in A. & H. for 1941 on an earned 
premium basis was 49.0% and that dur- 
ing the past five years the loss ratio 
in this line has averaged 50.7%. Total 
number of A. H. claims paid during 
the year totaled 19,202; total amount 
paid was $1,658,951 for an average per 
claim of $8639. Sickness disability 
claims were the largest—a total of 11,747 
with total payment of $1,071,751 or $91.24 
average paid per claim. 

Total payments to policyholders in the 
life division of the company amounted 
to $251,351. The ratio of actual to ex- 
pected mortality was 41.9% and during 
the past five years, said Mr. Young, this 
ratio has averaged 37.9%. Interpreting 
these results Mr. Young said: 


Nation’s Health Unusually Good 


“The loss ratio on accident and health 
claims and the mortality experience on 
life business were favorable. The gen- 
eral health of the nation was unusually 
good, as well as the mortality. There 
were no exceptional health losses and 
there were no notable epidemics. As in 
past years casualties in the home con- 
tinue to contribute the greatest accident 
hazard, but the deaths and disabilities 
from automobile accidents reached a 
new high. Despite the-increased indus- 
trial activity, the rate of disability from 
other types of accidental injury was 
normal. The claim ratios on our A. & 
H. policies have shown little fluctuation 
during the past ten years and the claims 
for sickness disability constitute about 


New England Mutual 
Makes Staff Changes 


ANNOUNCES EIGHT PROMOTIONS 





Hoague Named General Counsel; Barker, 
Jr., to be Counsel; Badger, Willis 
Made Assistant Treasurers 





Eight promotions in the official staff 
of the New England Mutual Life In- 
surance Company were announced by 
President George Willard Smith, fol- 
lowing the annual organization meeting 
of the directors. 

George Hoague, counsel of the com- 
pany since 1939, has been named general 
counsel, and John Barker, Jr. who 
joined the company in 1936 and has been 
attorney since 1938, becomes counsel. 

Sherwin C. Badger, who came to the 
company as investment analyst in 1940, 
has been elected assistant treasurer. 

Richard S. Willis, assistant real estate 
officer since 1937, becomes assistant 
treasurer. 

Sydney S. Dean, assistant real estate 
officer since 1940, has been elected assist- 
ant treasurer. 

John Hill, who has been editor of the 
agency magazine, “The Log,” since its 
inception in 1934, and director of the 
educational division, has been named 
assistant to the president. 

Herbert S. Gardner and Chalmers L. 
Weaver have been named assistant 
actuaries. Both are fellows of the 
Actuarial Society of America. Mr. 
Gardner joined the company in the 
actuarial department in 1934, and Mr. 
Weaver in 1933. 





70% of our total disability losses against 
30% for accidents.” 

Speaking of the nationwide accident 
figures for 1941, Mr. Young figured that 
they will be higher than in 1940 and this 
has been borne out by the National 
Safety Council, both as to fatal and non- 
fatal accidents. “The greatly expanded 
industrial activities, due to the defense 
program, will contribute heavily to the 
increase in both types,” said Mr. Young. 
He added: “This increase will emphasize 
once more the need for adequate disabil- 
ity protection on the part of the worker 
whose hazards are becoming increased 
by the greater total number of hours he 
is working. In addition, many persons 
are being called back into work that 
they have not been doing for some time 
and so are not skilled in avoiding acci- 
dents as those more experienced in the 
work. 

“Another factor which will tend to 
increase the accident frequency will be 
found in the introduction of new 
processes. Crowded conditions in many 
factories, and the acceleration of the 
speed of operations will also have a 
decided influence. Machines also will 
be used much harder than in the past, 
with the consequent hazard found in 
breakdowns. 

Be Prepared for Many Claims 

“Apart from the increasing industrial 
hazards which confront us, we must be 
prepared to meet many claims, due in- 
directly to the war. While all of our 
accident and health policies and our 
more recently issued life policies contain 
some restrictions on losses due to war, 
we intend to interpret these restrictions 
liberally. Consequently there may be 
many losses contributed to but not di- 
rectly caused by the war, which will be 
covered.” 

As to the war clause exclusion in in- 
surance policies Mr. Young said: “The 
war clause in any insurance policy is a 
reasonable and proper exclusion and has 
never been questioned. Obviously, war 
is not an insurable hazard. We hope 
and expect that there will be few, if any, 
casualties subject to the war restriction, 
but we do not know how many there 
will be. There is nothing in our accumu- 
lated underwriting experience which 
gives us the slightest clue. Even the 
general experience of previous wars is 
useless as an indication since this war 
bears so little resemblance to anything 
in history.” 
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To Address New York Sales Congress 


(Continued from Page 1) 





M. ALBERT LINTON 


talks by qualified speakers are scheduled. 

There will also be a speaker of na- 
tional reputation at the annual dinner in 
the evening. Following the dinner there 
will be entertainment and dancing. For 
this part of the program Beatrice Jones, 
president of the association is planning 
some special features. 

Admission fee to the Sales Congress 
will be $1.00 and only members of the 
local association and bona fide members 
of other life underwriters associations 
will be eligible to attend. 


Prize Awards 


More than fifty prizes will be awarded 
to those in attendance before 9:15 at 
the morning session and before 2:15 in 
the afternoon. Awards wiil be presented 
by a special prize committee headed by 
Pasquale A. Quarto of the Harry Gar- 
diner agency, John Hancock. 

Tickets for the Sales Congress and 
for the annual dinner are obtainable in 
the offices of all local general agents 
and managers or from John M. Hughes, 
executive manager, Life Underwriters’ 
Association of New York. 











cellent performance. 


We offer: 


JOHN A. RAMSAY Organized Selling Plan. 


SRNR whe 


Social Security, ete. 
10. Low monthly premiums. 





PETERSONS’ BOND DAY 

For an indefinite period every Friday 
will be “Defense Bond Day” at the office 
of Peterson & Peterson, General Agents 
Provident Mutual, Seattle. A large ban- 
ner displayed in the cashier’s office an- 
nounced that a sum equal to the amount 
of commissions earned by the agency 
representatives from new business writ- 
ten on Fridays will be invested by the 
Petersons in Defense Bonds. Also, they 
will invest an amount equal to the gen- 
eral agents’ first year and total over- 


C. PRESTON DAWSON riding. 











GIRARD LIFE 


INSURANCE COMPANY 


Opposite 


Skilled Manpower, 


the need of a nation, originates in a self-developed 
interest in the creation of material advantages for 
the enjoyment of a people from the resources of 
that people; an appreciation of the dignity of Labor, 


whether manual or mental. 


OF PHILADELPHIA 


Independence Hall 











ANOTHER MILESTONE 


Another year has elapsed and in all respects it proved to be 
one of the best in the 62 years of Minnesota Mutual operating. 


Considerable credit for the splendid results revealed by the 
company’s 194] statement is due the men in the field for an ex- 


A liberal agency contract. 

A plan for financing your agency. 
Accounting methods to guide you. 

Proven plans for finding—training agents. 
A liberal financing plan for your agents. 
A unique supervisory system. 


Unusually effective selling equipment. 


Policies for every purpose: 
Juvenile — Women — Group — Payroll-Savings, 


A $250,000,000 Mutual Company, with an understanding, 
cooperative Home Office. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 


St. Paul, Minnesota 
‘aleeemseomeie>- ep a NNR neem 


Regular—Family— 








Beneficiary Change Must 
Follow Home Office Form 


Ruling that a change of beneficiary, to 
be effective, must follow the method pre- 
scribed by the home office of the insur- 
ance company, the New Jersey Court of 
Chancery rejected a claim against the 
Travelers Insurance Co. (Koczov_v. 
Travelers Ins. Co., 21 A. 2d 300) and 
eld that the original beneficiary was 
entitled to the proceeds of the policy. 

Action was brought on a certificate un- 
der a Group policy issued to the insured 
corporation’s employe, the _ beneficiary 
named in the certificate being the em- 
ploye’s son. The plaintiff claimed a change 
of beneficiary by the employe in her favor. 
The employe had resided and boarded 
with plaintiff prior to his entering the 
hospital on his last illness. She claimed 
that she and her daughter called at the 
hospital and decedent signed an informal 
request for a change of beneficiary. This 
she took to the employer’s foreman, who 
attempted to get decedent to sign a form 
for change of beneficiary “furnished by 
the company.” This decedent did not do. 

The policy contained specific provisions 
for a. change of beneficiary, the change 
to be effected and become a part of the 
policy when the request form was received 
“at the home office of the company.” In 
this case the company home office never 
received the decedent’s request for a 
change. 





MacWHINNEY’S JANUARY 
J. Bruce MacWhinney, general agent 
John Hancock, Newark, N. J., had a 
total paid production in January of 
$1,653,000 of which $1,332,000 was Ordin- 
ary. 





VOGEL AGENCY SHOWS 31% GAIN 


The William S. Vogel agency, Colum- 
bian National Life in Newark, increased 
its paid business in 1941 of 31% in life; 
and in accident and health, 95%. Leader 
of the agency was Rosenthal & Co. 
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Bankers Life of Iowa 
Assets, Surplus Gain 


NEW PAID-FOR INCREASES 16% 
‘dent Gerard S. Nollen Reports on 
a ‘Soaleaan and Describes 
Company’s War Role 





Bankers Life of Iowa experienced large 
cains in 1941, according to President 
Gerard S. Nollen in his annual message 
to policy owners last week. Total ad- 
mitted assets of the company were $266,- 
668878 as of December 31, a gain for 
the year over 1940 of $15,160,135. 

“That total amount of wealth,” Mr. 
Nollen said, “was sufficient to cover all 
of the reserves required by law on poli- 
cies in force and all other company lia- 
bilities and to leave a surplus of safety 
ageregating $15,857,540. The latter item 
was increased $1,282,429 during the year, 
that amount having been retained out of 
the company’s earnings for the year and 
the total of surplus funds is now the 
highest in the company’s history.” 

New paid-for life insurance for 1941 
was $66,190,007, which was a gain of 
16% over 1940. The gain of life insur- 
ance in force during 1941 was $21,000,000, 
the largest gain since 1929. Total life 
insurance in force at the end of the year 
was $784,030,085. ; 

Bankers Life payments to policy own- 
ers and beneficiaries in 1941 totaled $17,- 
381,755, of which $9,153,806 went to living 
policy owners and $8,227,949 to beneficia- 
ries. Since its organization in 1879, the 
company has paid beneficiaries a total 
of $254,529,073. 

Government bond purchases by the 
Bankers Life during 1941 totaled $12,- 
476,484, and the total amount held by 
the company at the end of the year was 
$60,108,846, Mr. Nollen said. “As policy 
owners in the Bankers Life, you are 
helping to pay for the war work through 
the company’s purchase of United States 
Government Bonds. The substantial con- 
tribution of 1941 will be continued this 
year and in the future and increased in 
harmony with increasing government 
need. Thus, the dollars you pay for your 
life insurance will serve the double pur- 
pose of furnishing protection to you and 
your family and aiding in the defense 
of our country.” 





Mass. Mutual Report 


(Continued from Page 3) 


holdings with a total market value of 
$321,000 are in default at the present 
time. Company believes that its ultimate 
recovery from these holdings wili be in 
excess of this amount. 

Amount of foreclosed real estate 
owned by company at end of year was 
$51,816,735. This represents a decrease 
in this item during year of $5,269,013. 
Despite the sale of about nine millions 
of dollars of real estate in 1940 and 1941 
the company’s remaining holdings pro- 
duced half a million dollars more net 
income than it received from its larger 
holdings of a year ago. Company car- 
ries a special real estate reserve of 
$6,000,000 

Company during 1941 made new mort- 
gage loans aggregating $11,788,728 at an 
average interest rate of 4.23%. During 
the year the company received $5,460,- 

as partial payments on loans, and 
$5,388,859 in full repayment of loans. It 
has commenced foreclosure on but one 
new loan made since May, 1932. De- 
linquent interest and tax advances were 
reduced 29.2% during the year and now 
amount to only % of 1% of the total 
loans. Loans in foreclosure have de- 
creased 37.6%. The company has set up 
a reserve in excess of $1,000,000, to cover 
any cases where the loans are not as 
well secured as it would like them to 
e. Its mortgage loan investments now 
total approximately $101,000,000. Com- 


Robert S. Buzard Heads 
Conn. Mutual at Seattle 


The Connecticut Mutual Life has an- 
nounced the appointment of Robert S. 
3uzard as general agent at Seattle. Mr. 
3uzard, who will assume his new duties 
on March 1, succeeds Robert H. Edmis- 
ton. 

_ Mr. Buzard, with twelve years life 
insurance experience, was from 1935 to 
1941 manager for the state of Washing- 
ton for the Reliance Life. He is a trus- 
tee of the Seattle Life Managers’ Asso- 
ciation and a past vice-president of the 
Seattle Life Underwriters’ Association. 





Merryle Stanley Rukeyser, nationally 
known economic commentator, discussed 
‘How Secure Is Your Life Insurance ?” 
at the New School for Social Research 
on Tuesday, February 17, at 8:20 P.M. 
Outsiders were admitted to the lecture. 





pany’s total admitted assets at end of 
the year were $766,000,000. 

More than one-half of the company’s 
field representatives have been with it 
more than 5 years; 31% for more than 
10 years; 21% for more than 15 years; 
and 10% for more than 20 years. 


N. Y. State Managers Will 
Hear Market Analyst 


Industry’s effort to form a pattern to 
guide it after the war effort is over will 
be discussed by S. A. Holme, market 
analyst, publicity department, General Elec- 
tric, Schenectady Works, at the second an- 
nual conference of General Agents and 
Managers of New York State, which will 


be held at Saratoga Springs March 20, 
21. Theme of meeting is “For the Dura- 
tion and After.” 

A graduate of Cambridge University, 
England, Mr, Holme has been with the 
General Electric since October, 1929. Be- 
fore becoming market analyst he was com- 
mercial engineer in the industrial engi- 
neering department at Schenectady. 

John G. Parker, general manager and 
actuary, Imperial Life, will discuss the 
Canadian pattern after two years of war. 
Following him will be Vance L. Bushnell, 
second vice-president, Equitable Society. 
Charles J. Zimmerman, Connecticut Mutual, 
Chicago, will discuss taxation on the basis 
of its trend and its effect on the general 
agent. Vincent B. Coffin, vice-president, 
Connecticut Mutual, will sum up the meet- 
ing March 20. Superintendent Pink also 
will speak. Ralph G. Engelsman, Penn 
Mutual, will be session chairman on the 





S. A. HOLME 


afternoon of March 20, John Marshall 
Holcombe, Jr., manager of Life Insurance 
Sales Bureau, will be one of the discussion 
leaders. 














One of a series— 
Giving facts about 
the Fidelity. 











LARGE, MEDIUM OR SMALL? 


Which offers the most to a boy—a large, medium size, or small 
college? The large college may be better staffed—have a more elaborate 
plant—but not every boy can take full advantage of these assets. The 
small college is often rich in the personal contacts which provide char- 
acter building and educational opportunities—but some boys suffer 
from the limitations of staff and equipment. 


Medium size colleges have reasonably complete facilities, yet an 
intimate contact with the faculty is still possible. For many boys they 
offer the most promising opportunity for a well rounded education. 
Medium size life insurance companies, for the same reasons, provide 
the fullest measure of success opportunities for many men. 


Fidelity is a medium size company. It offers the wide range of 


policy forms necessary to meet present day needs. It has more than 
$382,000,000 insurance in force. Its assets are more than $142,000,000. 
But nevertheless it has retained the common touch with its field. 


Operating in thirty-six states, including New York and the New 
England states, the Fidelity throughout sixty-three years has built a 
wide and favorable reputation for fair dealing—and for friendliness with 
policyholders and agents alike. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 
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Allen L. Dickey Led All 
Provident Mutual Agencies 


The Allen L. Dickey agency, Provi- 
dent Mutual, New York City, is in first 
place among the company’s agencies, for 
January. Robert Goldschmidt, consistent 
leader of the office since its organization, 





Amié DuPont, N. Y.C. 
ALLEN L. DICKEY 


led again last month and Jack Bryden 
was second. 

The Dickey agency was started only 
two and a half years ago, August 11, 
1939. In 1940 it finished tenth among 
the company’s agencies. In 1941 it ended 
eighth. 





IOWA QUARTER MILLION CLUB 
Names William B. Strief Chairman; 
Members Wrote $10,000,000 in 1941; 
Paul F. Millett a Speaker 

William B. Strief, Equitable of Iowa, 
Des Moines, has been elected chairman 
of the Iowa Quarter Million Dollar Club, 
succeeding Robert O. Bickel, National 
Life of Vermont, Cedar Rapids. Other 
officers elected are Roy Swarzman, dis- 
trict manager, Equitable Society, first 
vice-chairman: Joe Rhomberg, district 
agent, Northwestern Mutual, second vice- 
chairman; Phil Sitrick, Lincoln National 
Life, re-elected secretary-treasurer. 

Lowell P. Schwinger, Northwestern 
Mutual, qualification chairman, reported 
that round table members paid for 
$10,000,000 in 1941. Among new mem- 
bers was Rose M. Helm, first woman to 
qualify. 

The club passed a resolution favoring 
the adoption of a uniform war clause by 
all the companies, which will be for- 
warded to the National Association of 
Life Underwriters and to the Iowa In- 
surance Commissioner. 

Guest speaker at the meeting was Paul 
F. Millett of Spindell & Millett, Chicago 
tax consultants. Mr. Millett discussed 
profit sharing trusts, single premium in- 
surance for men of wealth, and arange- 
ment of corporation insurance and set- 
tlement options. Mr. Schwinger dis- 
cussed “Where the 1942 Market for 
New Business Will Be Found.” 


CENTRAL LIFE NAMES OSLER 
Robert W. Osler, until recently man- 
ager, Contest and Prize Division, Dart- 
nell rporation, has been appointed 
rector of the Central Life 
\gency Vice-Presi- 
nson particularly in 
agents. 
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SOUTHLAND LIFE PROMOTIONS 

Archie Copeland, formerly at Lubbock 
for the Southland Life, has been pro- 
moted to manager at Ft. Worth to suc- 
ceed J. H. Sharpe, resigned. Another 
advancement is that of H. B. Gooch, 
Amarillo, to manager there. 


DAVID D. JOHNSON APPOINTED 


Becomes Ohio State Manager At 
Youngstown; Miletus Garner 
Resigns to Service Clients 


David D. Johnson has been appointed 
manager of the Youngstown agency, 
Ohio State Life, to succeed Miletus 
Garner, retiring after twenty-five years 
as manager to go into personal pro- 
duction. 

Mr. Johnson has been in life insur- 
ance for eleven years, for the past nine 
as district manager for another com- 
pany in which he has been a consistent 
honor producer. He was educated at 
Western Reserve and at Eton in Eng- 
land; was a member of the A. E. F. in 
World War I; and after the war studied 
in universities throughout Europe. He 
learned seven languages and taught lan- 
guage in Youngstown High School be- 
fore entering insurance. He is a mem- 
ber of the United States Chamber of 
Commerce, American Legion and Vet- 
erans of Foreign Wars. 

Mr. Garner, prior to becoming man- 
ager for the Ohio State Life, had 
served in the home office and before 
that was with the State Insurance De- 
partment. Mrs. Garner was in her hus- 
band’s office as agency secretary. 





N. Y. SUPERVISORS MEETING 





Hear Dr. Paul V. Reinartz, Ass’t Medical 
Director, Prudential, On Medical 
Underwriting 

Dr. Paul V. Reinartz, assistant medi- 
cal director, Prudential, was the guest 
speaker February 17 at the regular 
luncheon meeting of the Life Super- 
visors’ Association of New York. 

After tracing the development of life 
insurance selection from the self-selected 
groups organized into guilds, through 
boards of physicians, to the eventual 
pooling of actuarial and medical experi- 
ence of all companies, which Dr. Rein- 
artz acclaimed as the greatest step for- 
ward in life underwriting, he discussed 
such problems as overweight, gastric 
ulcers and cardiac conditions. Dr. 
Reinartz showed statistically the greatly 
increased mortality over a period of 
time in gastric ulcer cases both with and 
without operations. He also showed sim- 
ilar results in overweight cases, explain- 
ing that such a person is not provided 
with extra large organs to carry this 
added weight and that consequently 
these organs have to perform extra work 
and are eventually strained and break 
down. 
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Our 1941 financial statement shows that our life 
insurance in force (total $96,831,919) and our assets 
(total $27,013,397) made the largest gains in our 
total income ($6,580,686) was 
the highest in our history .. 
reserve for contingencies increased over 14°% to a 
total of $955,834 ... expense per thousand dollars 
of life insurance in force decreased .. . over 60°% of 
our assets are invested in highest grade government, 
municipal and corporate bonds... new life business 
written during 1941 exceeded 1940 by over 10°%. 


With sound, aggressive, agency-minded manage- 
ment and a strong field force the Union Mutual is in a 
good position to forge ahead again this year and is well 
equipped to meet the period of “business as unusual”’ 
which lies ahead. Keep your eye on this company dur- 
ing 1942. You'll see more evidence of the character 
which marks it indelibly as New England born... New 
England raised ... New England managed! 


& UNION MUTUAL 


LIFE INSURANCE COMPANY 


aa 
- 
PORTLAND MAINE HOME OFFICE : 


ROLLAND E. IRISH, President | 
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Forty Women Graduate From 
Hancock Defense Schoo| 


Forty home office employes of the 
John Hancock received diplomas Febry. 
ary 17 in Boston at graduation exercises 
of the Massachusetts Women’s Civilian 
Defense School where they have been 
trained as air wardens in a three months’ 
course. The school was the first of 
several contemplated at the home office 
of the company and was sponsored by 
Vice-Presidents Byron K. EIFott anq 
Paul F. Clark with the enthusiastic ap- 
proval of President Guy W. Cox. More 
than 200 employes have already signed 
up for instruction. 

Seated on the platform for the exer- 
cises were General Daniel Needham, di- 
rector, protective division, Massachusetts 
Committee on Public Safety; Lieut, 
Florence Muirhead; Lieut. Corinne V. 
Loomis, CLU, head of the Women’s 
Division, Bobst, Johnson & Wyatt 
agency, John Hancock, and_ chairman, 
Committee of Emergency Defense of 
International Altrusa; Mr. Clark and 
Mr. Elliott. Chief speaker was Colonel 
Natalie Hays Hammond, daughter of 
the late John Hays Hammond, and com- 
mandant, Massachusetts Women’s Civil- 
ian Defense School. Colonel Hammond 
presented the diplomas, and_ insignia 
were awarded by Captain Susan Ham- 
mond of the school. 

This class was formed under the lead- 
ership of Mrs. Rose V. duMosch. 





OLD LINE LIFE PROMOTIONS 


R. E. Meyer, recently district agent, 
Old Line Life, has been appointed field 
superintendent of the company. Mr. 
Meyer is the third son of District Man- 
ager W. A. Meyer to join the company. 

Another promotion is that of Harold 
C. Myhre from district agent to general 
agent at Janesville. 





WM. E. HAYES IN NEWARK 


William Eugene Hayes, director of 
agencies, New England Mutual, will be 
the guest speaker February 24 at the 
regular dinner meeting of the Life 
Supervisors of Northern New Jersey in 
the Downtown Club, Newark. 





STATE MUTUAL GAINS 114.93% 


The State Mutual Life reports a gain 
of 114.93% in paid business for January 
over the same month last year, making a 
record of twenty-three out of twenty- 
four consecutive months of paid business 
gains. 





RECEPTION TO A. R. MAYNARD 


A. Rogers Maynard, formerly Metro- 
politan manager, Lake Erie district in 
Buffalo, and now at the home office 
was given a reception February 10 at 
the Buffalo Athletic Club. Mr. Maynard 
was until his appointment at the home 
office of his company, president of the 
Buffalo Life Underwriters. 





AGENTS ENTER THE SERVICE 

Two well known younger agents of 
Minnesota this week entered the military 
service. John O. Lindskog, Jr., manager 
of the Lindskog agency in Minneapolis, 
has enlisted in the air branch and N. W. 
Steen of Lowry, Stang & Olson, Fergus 
Falls, has gone into the navy. 


IOWA LIFE COURSE PLANNED 


According to Max Kassick, Mason 
City, president Iowa Association of Life 
Underwriters, plans are being made by 
the association in conjunction with Iowa 
State College for a short course in life 
underwriting along the lines of the so- 
called Purdue short course. Approval 
of such action was given by the state 
organization at its annual meeting last 
year. 





BERMAN AG’CY LEADS SECURITY 

The Samuel Berman agency, Security 
Mutual, New York City, has won the 
Mable Cup contest and has retired the 
trophy. It led the company in January 
production. 
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“HEARD on the WAY 


The history of the Berkshire Life James 
B, O’Brien general agency in Albany, the 
Berkshire’s leading agency, which in Jan- 
uary celebrated its twentieth anniversary, 
has been published in booklet form by the 
company with numerous illustrations. It 
was prepared by Lewis B. Hendershot, 
manager of general agencies. The material 
was read at the agency’s twentieth anni- 
versary celebration in Albany. In these 
two decades the agency has had _ twenty- 
odd thousand applications and more than 
$60,000,000 of new insurance. 

Tames B. O’Brien came from Glens 
Falls, worked his way through college 
and law school, selling life insurance—was 
so successful that his life insurance com- 
missions in his last year in law school 
amounted to $7,200. He had been an en- 
sign in the Navy in World War No. 1. 
At the beginning he occupied a one-room 
office in Schenectady. From there he 
moved to Albany. At the end of the first 
year the Albany agency, which had started 
from scratch, wound up as third highest 
agency in production. In 1926 he directed 
the company’s diamond anniversary cam- 
paign celebrating its seventy-fifth year. 
At the request of the home office he trav- 
eled throughout the country, visiting most 
of the Berkshire agencies. 

He is one of the founders of the Rhodes 
Club, named in honor of the president of 
the company. At the first convention of 
the club he was awarded the banner given 
to the agency with the highest number of 
qualifying club members. Albany has fur- 
nished many officers of the Rhodes Club 
and three of its presidents, 

The agency was incorporated in 1930, 
being the first incorporated life insurance 
general agency in New York State. One 
of the agents, Rex Wickenden, is a mil- 
lion dollar producer. 





The Hartford Times is 125 years old. 
It was established by a lawyer and a 
printer. In 1920 the paper was sold to 
Samuel Bowles of Hartford and John 
Francis of Wethersfield, both printers. 
This was the Samuel Bowles who, five 
years later, put his printing equipment, 
h's household goods and his wife and 
children on a flatboat which was poled 
up the Connecticut River to Springfield 
where he established the Springfield Re- 
publican, started at the behest of a group 
of Springfield men who wanted a news- 
paper of Democratic-Republican prin- 
ciples. 

When Mr. Bowles went to Springfield, 
the Hartford Times was sold to Ben- 
Jamin H. Norton of Boston and eventu- 
ally got its greatest editor, Gideon 
Welles, who years later became Secre- 
tary of the Navy under Abraham L’‘n- 
coln. He was editor for ten years. and 
resigned to become postmaster of Hart- 
ford. 

In 1839 Alfred E. Burr, then twenty- 
three, a printer, was offered an owner- 
ship in the paper if he would join the 
Congregational Church and afiiliate with 
the Whig Party. He declined the offer, 
but two years later he raised enough 
money to buy a half interest in the 
Paper. He was editor for thirty-one 
years. A member of the Burr family 
sold the paper in 1928 to the Frank E. 
Gannett organization of Rochester, N. Y. 
Mr, Gannett is president and Francis S. 
Murphy is secretary and general man- 
ager, 





In his talk at annual meeting of in- 
sured members of Penn Mutual Life 
President Stevenson gave these instances 
of why insurance purchases play a defin- 
ite part in the Government’s program to 
Prevent inflation and promote defense: 


They prevent money being used for 
purchases of goods, thus helping to pre- 
vent inflation—since prices are usually 
inflated when war cuts down the produc- 
tion of consumer goods while larger 
earnings of war workers increase the 
demand. 

Thew provide aWyne of saving people 
are not likely to give up in favor of 
immediate desires, furnishing a backlog 
ior the future when there may be de- 
creased employment and earnings. 

They offer an indirect way of financing 
defense work through purchases which 
companies are enabled to make in gov- 
ernment bonds and securities of defense 
industries. 





Dudley Dowell, who was made super- 
intendent of agencies, New York Life 
last year, lived in many parts of the 
country before coming to New York, 
giving him an unusually wide personal 
contact with the field. 

3orn in Little Rock, Ark., he entered 
the New York Life’s branch there in 
1921. Later, he became cashier of the 
Jackson, Miss., branch office. He re- 
turned to Little Rock in 1927 as an 
agency organizer. Two years later he 
was appointed agency director of the 
Montana branch. Next, he was trans- 
ferred to the Seattle branch. 

On January 1, 1940, Mr. Dowell was 
promoted to the position of supervisor 
in the Allegheny department with head- 
quarters in Pittsburgh, and a year later 
was made inspector of agencies of the 
Allegheny department, comprising the 
branch offices at Columbus, Erie, Har- 


risburg, Johnstown, Pittsburgh, West 
Virginia and Youngstown. 
At the time Mr. Dowell was made 


superintendent of agencies Charles J. 
O’Connell became field secretary. Every 
club member of the company knows 
him and he has addressed New York 
Life meetings in every part of the coun- 
try. He joined the organization as a 
boy in the call room; was transferred 
to the actuarial department where he 
served for twenty-six years, and in Oc- 
tober, 1930, was transferred to the agen- 
cy service bureau where his experience 
in the actuarial department and knowl- 
edge of policy forms and insurance pro- 
cedure proved of invaluable assistance to 
the field. He developed many sales aids. 


Later, he was appointed head of the 
agency service bureau’s educational di- 
vision. In addition to his other duties 
he has conducted a life insurance school 
for the new agents of the company in 
New York City. He was. appointed 
agency assistant and then field secretary. 





Red Cross headquarters in Milwaukee 
was unable to accommodate the 100% 
enrollment of women employes of the 
Old Line Life and the result was organ- 
izat‘on of a working unit in the home 
office of the company. Fully equipned 
for bandage rolling, sewing and knittine, 
the unit opened last month, with Carl F. 
Zeidler, mavor of Milwaukee, and the 
chairman of production, county chapter 
of the Red Cross, present at the first 
meeting. 

Many of the company’s men employes 
are enlisted in civilian defense work as 
volunteer fire fighters, emergency police 
officers and blood donors to the Red 
Cross Plasma Center. 





Basil O’Connor, New York lawyer and 
head of the National Foundation for 
Infantile Paralysis, is president of the 
executive council of the Finlay Institute 
of the Americas which was organized in 
Havana by Cuban and United States 
physicians to foster research and scien- 
tific development in the Caribbean area. 
Executive offices will be set up in New 
York and Havana. The Finlay Institute 
will encourage exchange of professors 
and students in medical research. 


Uncle Francis. 


1942 INSTITUTE CAMPAIGN 

The Institute of Life Insurance will 
begin its 1942 advertising campaign in 
275 newspapers with more than 20,000,000 
circulation on February 24. Thereafter 
the advertisements will appear bi-weekly 
on Mondays throughout the Spring. 
Copy will be built around ancient maxims 
and will point out the principal functions 
of life insurance to the American peo- 
ple, relating them to the war effort. 





MINN. MUTUAL CONFERENCES 
The Minnesota Mutual will open a 
series of regional agency conferences on 
March 1 which will continue through 
March 22. Attending one or more of 
the conferences will be President T. A. 
Philips; Agency Vice-President Harold 
J. Cummings; Vice-President E. A. 
Roberts and H. W. Allstrom. Others 
from the home office will be A. D. Hamer, 
E. P. Bragdon, F. C. Hansen and H. F. 
Beckham. 


ATLANTIC LIFE CONVENTION 

The Atlantic Life will hold its twenty- 
first annual producers’ convention at the 
Hollywood Beach Hotel, Hollywood, Fla., 
from March 22 to 26. At this meeting 
the leading producers will become per- 
sonally acquainted for the first time with 
B. J. Wynne, the company’s new presi- 
dent. 








The John A. Ramsay agency, Connecti- 
cut Mutual, Newark, had the largest 
January volume since 1936. Leader in 
volume was Henry R. Pott; in lives, 
Albert T. Ullmann. 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 
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Accident 
Insurance 
In Its 
Ascendency 


The increases in personal accident 
insurance sales during 1941 indicates 
that the American insurance-pur- 
chasing public: is recognizing more 
and more each year the importance 
of insuring itt EARNING POWER. 


Successful life insurance under- 
writers are including accident insur- 
ance in their presentations, with 
unusual results and profit. 


Send for the booklet “Three 
Leaders,” descriptive of the “Prompt 
Paying Preferred’s” three most im- 
portant policies. 


IT WILL PAY YOU! 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 


ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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R.R. BOND HOLDINGS OF INSUR- 
ANCE COMPANIES IMPROVE 
Interesting comments on the railroad 

situation are found in 

several reports of life insurance com- 
panies in describing the financial records 
of their companies for 1941. George 

Willard Smith, president of New Eng- 

land Mutual, says that the financial posi- 

tion of practically all roads has been 
greatly strengthened and in many cases 


bond investment 


the position of outstanding bonds has 
been benefited through a substantial re- 
duction in indebtedness. 

B. J. Perry, president of Massachusetts 
Mutual, in his annual report to direc- 
tors, discusses the railroad bond situa- 
tion more at length. He found taking 
place during the year developments of 
particular importance to bonds of rail- 
roads in bankruptcy. A number of such 
railroads, unable to reorganize as yet be- 
cause of various legal difficulties, did, 
nevertheless, show substantial earnings. 
After spending large amounts to put the 
roads in good physical condition they 
were able to make payments on account 
of interest previously defaulted. In some 
cases as much as two years accumula- 
tions of unpaid interest were’ made up. 

Continuing Mr. Perry said: 

Again in 1941, courts entrusted with 
the duty of passing upon plans proposed 
for the reorganization of certain rail- 
roads laid great stress on the “principles 
of priority” outlined by the U. S. Su- 
preme in the Consolidated Rock 
Products case. If a railroad is in such 
condition that its capitalization must be 
reduced, these have said that 
until the first mortgage bonds have been 
completely satisfied, the second mortgage 
bonds or other junior obligations are not 
entitled to receive anything. Further- 
more, unpaid interest on a bond is en- 
titled to the same treatment as the bond 
itself. 

How this works out is well illustrated 
in the case of the recently reorganized 
Erie Railroad. We owned $1,000,000 of 
Erie prior lien mortgage 4% bonds. At 
the time of reorganization, interest had 
not beer id for two and one-half years. 

anization took place, we 

4,000 in first mortgage 
Y e reorganized company. This 
represented our original claim of $1,000,- 
000 plus an additional $100,000 repre- 
senting dollar-for-dollar the interest 
which had not been paid us during the 
period of reorganization. 

Many of the railroad bonds owned by 
insurance companies are underlying 


Court 


courts 


\ 


bonds having a claim prior to that of 
other bonds issued by these railroads. 





FEAR ECONOMIC DICTATORSHIP 

The Chamber of Commerce of the 
State of New York is of the opinion 
that no changes—especially no radical 
changes—should be made in Social Se- 
curity laws until a careful study has 
been made by a complete non-partisan 
body. The present Social Security Act 
is the work of the Advisory Council on 
Social Security which studied the pro- 
gram for more than a year before sub- 
mitting recommendations. 

What the New York Chamber has par- 
ticularly in mind is the attempt to trans- 
fer complete control of unemployment 
insurance to the Federal Government. 
The Chamber has in general opposed 
concentration of government in Wash- 
ington, believing that Congress and the 
bureaus at the national capital are not 
in a position to pass on the needs of the 
various states as well as can the local 
communities themselves. The present 
system permits individual states to ad- 
just unemployment insurance to the spe- 
cial conditions prevailing within their 
borders, and it thinks this is in accord 
with our philosophy of government. The 
Chamber’s committee, considering this 
subject, says: 

Federalization of Social Security would 

be another step in the United States 
in the steady drift in recent years 
towaids a totalitzrian form of govern- 
ment, with its compiete destruction of 
the division of governmental power be- 
tween the Federal and state govern- 
ments. It would deprive employers, em- 
pioyes and the citizens of each state of 
an effective voice in the operation of 
the system. The system’s administration 
would be carried on by officials who are 
not in close touch with local problems 
and would establish a dictatorship over 
the economic and social conditions in the 
various states, repugnant to our Ameri- 
can form ot government. In fact, com- 
petent legal authorities believe that the 
Federal Government does not possess 
constitutional authority to set up its own 
uemployment insurance system. 
_The preservation of our basic institu- 
tions should be safeguarded. Therefore 
the President’s order that all employ- 
ment agencies of the several states be 
turned over to the Federal Government 
should be only for the duration of the 
war, and not as a permanent relinquish- 
ment of a long established state function. 
Such a centralization of control over 
employment agencies is no doubt a wise 
and necessary move to increase produc- 
tion for national defense. 





Joseph D. Lazenby, prominent insur- 
ance man of Annapolis, Md., and for- 
merly president of the Maryland Asso- 
ciation of Insurance Agents, has been 
appointed chairman of the Anne Arun- 
del County committee for the sale of 
defense savings bonds and stamps. 











EARLE B. McKNIGHT 


Earle B. McKnight has been appointed 
manager of the Philip B. Holmes agency, 
Connecticut General, 100 East Forty- 
second Street, New York. A graduate of 
University of Chicago he was in the 
banking and investment business until 
1934 when he joined Connecticut General 
where he has had experience both in 
personal production and management 
work. In June, 1941, he was appointed 
acting manager as Mr. Holmes, a lieu- 
tenant in the U. S. Navy, entered active 
service. Announcement of Mr. Mc- 
Knight’s appointment was made at a 
luncheon meeting attended by F. H. 
Haviland, Connecticut General vice- 
president ; George C. Capen, superintend- 
ent of agencies, and members of the 
agency. 

* * oa 

Joseph J. Cassidy, assistant manager, 
casualty department of the Travelers 
branch office at 55 John Street, N. Y., 
entered the company’s employ as an 
office boy in that office thirty years ago, 
February 13. He served in the United 
States Navy from 1917 to 1919; re- 
turned to the Travelers and was made 
special assistant in the casualty depart- 
ment, 55 John Street branch. In 1923 
he was appointed a casualty field assis- 
tant, and in November of that year, as- 
sistant manager of the casualty depart- 
ment. 

x oe Ox 

Russell Van Atta, former pitcher for 
the New York Yankees and St. Louis 
Browns, is ‘now an insurance agent in 
Franklin, N. J. He entered the business 
in 1938 after retiring from baseball. Mr. 
Van Atta is also sheriff of Sussex 
County. Companies in his agency include 
the Travelers Fire, Travelers Indemnity, 
Travelers, Allied Fire and Utica Mutual. 

x * x 


Mrs. Bertha J. Page, auditing depart- 
ment Aetna Life, celebrated her twenty- 
fifth anniversary with that company last 
week. Born in Manchester, Mrs. Page 
received her early education there and 
was later graduated from Morse Busi- 
ness College in Hartford. In 1917 she 
entered the automobile index department 
of the Aetna Life. After several years 
in various accounting divisions she was 
transferred in 1923 to her present post. 

* * x 

John M. Harrison, resident vice-presi- 
dent of Marsh & McLennan, Minne- 
apolis, has been re-elected chairman of 
the Hennepin County Red Cross chapter. 


Joseph J. Wekler, agent of Prudential 
Life, was elected master of Robinson 
Lodge No. 266, F. & A. M., meeting at 
Shawnee Temple, Louisville, Ky. 


Virginia Johnson of Beverly Hills, Cal. 
will make her New York debut with her 
modern dance group at the Theresa L, 
Kaufmann Auditorium, Ninety - second 
Street and Lexington Avenue, Sunday 
afternoon, March 1. Miss Johnson js 
the daughter of Mrs. E. M. Ackerman, 
whose husband is the life insurance edi- 
tor of The Weekly Underwriter. Miss 
Johnson and her company will present 
“The Eternal Heroine,” a dance drama 
which has had wide acceptance on the 
Pacific Coast. 

x Ok Ok 

Arthur G. Chapman, former Louis- 
ville, Ky., insurance agent, who for a 
number of years operated the Chapman 
Insurance Agency, is reported to have 
shown considerable physical improve- 
ment since moving near Hot Springs, 
Ark., some months ago. There he is 
building a new home and expects to re- 
main. His son, James Chapman, suc- 
ceeded him in the local agency in Louis- 
ville. 

a ae 

Robert V. Fleming of Washington, 
D. C., a director of Metropolitan Life 
and Acacia Mutual, and former president 
of American Bankers Association, has 
been elected a public governor of the 
New York Stock Exchange. He is presi- 
dent and chairman of the Riggs National 
Bank of Washington. 

* oa * 

Peter H. May, vice-president and 
comptroller of the Maryland Casualty, 
has been elected a director of the com- 
pany. 

* * x 

Daniel J. Walsh, vice-president of the 
Home Life Insurance Co. of America, 
has been elected secretary of the Exec- 
utives Association of Philadelphia. 

* * x 

Henry S. Stout, Hancock general 
agent in Dayton, has been appointed 
chairman of the Public and Traffic Safe- 
ty Department of the Dayton Safety 
Council for 1942. 

* x x 

Roy R. Brockett, prominent Buffalo, 
N. Y., insurance man, has been reelected 
chairman of the board of supervisors of 
Erie County. 

x Ok 

Douglas W. McGuire of the New 
Haven general agency of the John Han- 
cock was secretary of the Junior Cham- 
ber of Commerce committee in charge of 
Safety Week in New Haven, Conn. 

x ok x 

J. D. Johnson, president of Canada 
Cement Co. and a director in various 
financial and industrial institutions, has 
been appointed a member of the Can- 
ad‘an board of the Liverpool & London 
& Globe and of the Liverpool-Manitoba, 
Globe Indemnity of Canada and Na- 
tional-Liverpool. 

k ok 

Colonel Perrin C. Cothran, vice-presi- 
dent of the Phoenix of Hartford Group, 
has gone to the West Coast for a trip 
of several weeks. 

x * xk 

E. C. MacDonald, Metropolitan man- 
ager for Canada, has been named to the 
National War Finance Committee of 
Canada. 

x kK Ox 

H. W. Manning, CLU Great-West Life 
general manager, has been elected a vice- 
president of the Canadian Chamber 0 
Commerce. 

x ok x 

Wayne M. Ropes, former Onawa local 
insurance agent, has announced he will 
seek the Republican nomination for sec- 
retary of state for Iowa. He is the 
eighth candidate to announce for the 
office. 

* * x 

W. E. Peeler, insurance agent of 
Greenwood, S. C., has been named 4 
member of Draft Board No. 40. 
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Carl V. Cefola 

Carl V. Cefola of the financial editorial 
department of the New York Herald 
Tribune covers the insurance news for 
thar paper. He has been with the Her- 
aid Tribune for fifteen years, starting 
as a copy boy while still in high school. 
‘two years later, while in his last term 
at high school, he went with the statis- 
tical department of the paper under 
Frank A. Schmitt, chief statistician. 
While at various jobs in that department, 
such as helping to compile bond and 
stock tables, he entered New York Uni- 
versity, taking night courses in banking 
and finance. 

In June, 1938, he was placed on the 
financial editorial staff and assigned to 
cover the field of insurance under C. 
Norman Stabler, financial editor. At that 
point he added insurance courses to his 
studies. Among his professors was Ed- 
ward R. Hardy, secretary of the Insur- 
ance Society of New York. 

While Mr. Cefola concentrates on in- 
surance he also covers a number of other 
assignments in the financial field. 

Born in New York City, he is 29, 
married and has two daughters. 

* * * 


Theodore M. Riehle 


So much has been written in the insur- 
ance newspapers about Theodore M. 
Riehle as a life insurance man—he is 
general agent of Equitable Life Assur- 
ance Society at 225 West Thirty-Fourth 
Street, life member of Million Dollar 
Round Table, Chartered Life Under- 
writer, trustee of American College of 
Life Underwriting and past president of 
the National Association of Life Under- 
writers—that some of his other insurance 
activities are not generally known. 

As president of John M. Riehle & Co., 
Inc., general insurance brokers, which 
was founded in 1896, he is a considerable 
figure in fire and casualty insurance, 
the corporation having some outstanding 
accounts. Also, as president of several 
building and realty companies on Long 
Island he has been and is a prominent 
factor in development of both business 
and dwelling properties on the North 
shore of Long Island, properties of the 
corporations he heads being located in 
Flushing, Great Neck, Little Neck, Man- 
hasset and Port Washington. These 
corporations are the Manhasset Park 
Co., North Shore Building Co. and Long 
Island Sound Realty Co. 

Mr. Riehle succeeded his late father, 
John M. Riehle as president of the 
companies. John M. was a pioneer in 
the development of the North Shore 
of Long Island where thousands of men 
who work on the island of Manhattan 
have their homes. More than thirty- 
five years ago he bought farms in that 
section, and developed them not only by 
building residences but also business 
properties. One of these towns where 
he was particularly active is Manhasset. 
John M. Riehle died in 1936. He had 

















been general agent of the Equitable 
Society for a long period and was also 
president of the National Democratic 
Club of New York City. 

Theodore M. Riehle became associated 
with his father upon leaving New York 
University where he got the degrees of 
LL.B. and LL.M. He had also been ad- 
mitted to the bar. He early became an 
expert in all kinds of insurance cover- 
age, in building and property manage- 
ment. His most recent real estate activ- 
ity has been the building of a super food 
market in Little Neck, which is oper- 
ated by H. C. Bohack Co., Inc., one of 
the largest chain store outfits. 

Throughout his career Mr. Riehle has 
evinced a real interest in public relations, 
true not only of the insurance business 
but civically. In Manhasset he went to 
the bat to solve parking problems and 
built parking areas behind his Plandome 
Road stores. At various times he has 
staged battles about taxation matters 
which taxes were thought by insurance 
or business people to be unfair or dis- 
criminating. A born scrapper, when he 
gets steamed up over a situation which 
he thinks demands correction he does 
not hesitate to act, often assuming lead- 
ership. Discussing that phase of his 
personality the Manhasset Mail recently 
said: 

“Whether you like him or not—and 
there are a good many people in both 
camps—his personality is so positive, 
his viewpoint so penetrating and his 
delivery so compelling that he commands 
aitention wherever he goes.” 

Mr. Riehle is chai.‘man of the meetings 
committee of a New York club which 
draws unusually large audiences to hear 
the affairs of the nation and of the world 
discussed. It is the famous Economic 
Club, executive director of which is 
Robert Erskine Ely. Its president is 


David Sarnoff and its vice-president, 
Winthrop W. Aldrich, banker; and 
Walter Hoving, president of Fifth 


Avenue Association and merchant. World 
celebrities have frequently been speakers. 
Four outstanding representatives of the 
allied nations will be the speakers at 
the March 16 dinner at the Hotel Astor, 
the club’s 140th. They are Viscount Hali- 
fax, British Ambassador; Maxim Lit- 
vinoff, Soviet Ambassador; T. V. Soong, 
foreign minister of the Chinese National- 
ist Government; and A. Loudon, Min- 
ister of the Netherlands. At the meeting 
last January, theme of which was, “Our 
Home Front,” guest of honor was 
Thomas E. Dewey, other speakers being 
Col. John H. Jouett, president of Aeronau- 
tical Chamber of Commerce of America; 
James Rowland Angell, former president 
of Yale; and President Parkinson of the 
Equitable Society. 

Mr. Riehle is a trustee of the Lenox 
Hill hospital, New York City; and is a 
member of the Lawyers, National Demo- 
cratic and Town Hall clubs, and Chamber 
of Commerce of the State of New York. 

He lives on Park Avenue, New York; 
is married; and his son, Theodore M., 
Jr., is a first group boy at Choate School. 
In the Fall he will enter Cornell, taking 

a chemical engineering course. 





CARL V. CEFOLA 





THEODORE M. RIEHLE 





Arch M. Creed of Detroit 

Insurance agents rarely their 
risks in talking with daily newspaper re- 
and for that reason more than 
routine interest was taken in a column 
and a half story published in the Detroit 
Free Press discussing the agency activities 
of Arch M. Creed of Creed & Joy, Inc., 
Detroit, an agency which specializes in 
marine insurance. In addition to its marine 
insurance the agency is insuring truck car- 
goes running into the high figures; bomber 
parts, gun tripods and many other defense 
items as well as considerable building risk 
coverage on vessels being constructed for 
the Navy and others on the Great Lakes. 

Arch M. Creed is a Marylander who 
had a legal education and became interest- 
ed.in bonding and surety while attending 
a university in his home state. He opened 
an insurance office in Detroit in 1915. Soon 
after coming to that city he joined the 
Detroit Yacht Club and was asked by’ a 
yacht owner if he would insure his craft. 
Liking the water and boats, and scenting 
a good business field that did not seem 
at the time to be much canvassed by other 
agents in Detroit, he began to take a de- 
cided interest in marine insurance, and 
in a few years managed to insure a large 
number of the best yachts between Buffalo 
and Chicago. His marine insurance busi- 
ness began to grow, and, according to 
John D. M. White, financial writer of 
the Free Press, it constitutes 70% of the 
business of Creed & Joy, Inc. The agency 
has clients from Minnesota to the Gulf 
of Mexico. 

For ten years Creed was on the faculty 
of University of Detroit, lecturing on ocean 
cargo insurance in the foreign trade school. 
He has been on the foreign trade com- 
mittee of the Board of Commerce of De- 
troit since its organization fifteen years 
ago, and was one of the founders of the 
Foreign Trade Club of Detroit. ‘He is 
president and treasurer of the agency and 
Richard P. Joy, Jr., is vice-president. Joy 
is now in the Navy. 

i ee 


Prove It Easy For Saboteurs to Enter 
Piers, Docks and Ships 


Insurance men have been reading with 
a great deal of interest a series of 
stories published by the New York daily 
newspaper PM in reference to the ease 
with which strangers can enter ships, 
piers, freight yards and other places 
where there are war supplies. Appar- 
ently, it is only necessary to dress in 
old clothes and pose as a longshoreman 
or some other day laborer. These stories 
are written by reporters accompanied 
by camera men. One which was par- 
ticularly nerve wracking to underwriters 
had to do with the adventures of Ed- 
mund Scott of PM staff in getting on 
board the ill-fated Normandie and what 
he saw after he got there. He had 


discuss 


porters, 


joined the longshoremen’s union by pay- 
ing $26 although he intimated that he 
had a past which would not bear in- 
vestigation and hinted he was using a 
name not his own. 

Another series is written by Willard 
Wiener, a reporter, who, accompanied by 
Gene Badger, a camera man, wandered 
about the water front and freight yards 
observing at close range the war supplies 
awaiting shipment, taking pictures of 
them, and smoking a pipe on their 
rounds. 

Most sensational story was one de- 
scribing a visit to the Normandie before 
it was burned. That there could be such 
a fire was no surprise to Wiener as he 
noted carelessness and indifference to 
hazard on every hand. So disturbed were 
the PM editors by Wiener reports that 
they notified the authorities. This story 
made most uncomfortable reading for fire 
underwriters. 

Another sensational story described 
the visit of Wiener and Badger to Bal- 
timore & Ohio freight yard on Staten 
Island. They entered the yard by step- 
ping over a low wire fence. Nobody 
attempted to stop them although Badger 
had a camera over his shoulder and 
under his coat, making quite a bulge. 
They stopped along side of 200 crates 
of war material, lighted pipes and con- 
tinued to smoke, a high wind blowing 
at the time. When they reached a 
crowd of men working on freight cars 
no attention was paid to them. Walking 
aboard barges loaded with army tanks, 
they were neither stopped nor ques- 
tioned. 

PM communicated facts about the 
Staten Island situation to officers of 
\rmy and Navy and Federal Bureau of 
Investigation twenty-four hours before 
it published the story so that adequate 
measures might be taken to guard the 
yard. It is hoped tip off of the paper 
will have more effect than in the Nor- 
mandie expose of carelessness in guard- 
ing against sabotage and _ obvious 
hazards. 

In meantime, several investigations of 
Normandie fire are under way. 

* * * 


The Late George R. Hansen 


The late George R. Hansen, marine 
secretary of the Commercial Union, who 
died in San Francisco, had been with 
the Commercial Union companies since 
1921 and was one of most highly es- 
teemed marine underwriters on the 
Pacific Coast. 

His first job was with the Aetna in 
San Francisco in 1915. During first 
World War he served in the Navy, later 
joining the brokerage firm of George E. 
Billings Co. where he remained until he 
joined the Commercial Union. He was 
active in yachting circles and was an 
expert at swimming and trained many 
to swim. 
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Home Reports Record 
In 1941 Premiums 


NET FIGURES 


$71,078,064 IN 


Assets Total $123,976,722; Company Is- 
sued Over 4,500,000 Policies and 
Reported 684,357 Claims 


The Home Insurance Co. of New York, 
in its annual for 1941 made 
public yesterday, reports the largest vol- 
ume of net premiums written in its his- 
tory. The amount was $71,078,064, an in- 
crease of $5,002,576 over the previous 
year. The company issued more than 
4,500,000 separate policy contracts and 
reported 684,357 claims. 

e ; . — 

Total admitted assets were $123,976,772, 
against $123,726,915 at the end of 1940. 
cash in banks and 


statement 


The assets include 
trust companies of $24,287,805; bonds 
and stocks, $85,493,204; real estate, $3,- 


841,678 and other items. 


Under liabilities are shown capital 
stock of $15,000,000; reserve for un- 


earned premiums, $59,351,273; reserve for 
losses, $9,658,743; reserve for taxes, $2,- 
350,000, and net surplus of $36,289,853. 
The unearned premium reserve increased 
over $4,400,000. 

The company paid dividends amount- 
ing to $4,800,000 to more than 29,000 
stockholders, or $1.60 a share of $5 par 
value. The company has missed only 
one year in the payment of dividends 
since its founding in 1853. The excep- 
tion occurred in 1872 as a result of the 
fire in Chicago late in 1871. 


Commercial Union Shows 
Strong Financial Report 


The United States branch of the Com- 
mercial Union Assurance reports ad- 
mitted assets of $14,857,694 on December 
31, 1941, and surplus to policyholders of 
$6,902,791. The assets increased $881,004 
last year. Because of a large increase 
in premiums writings last year the re- 
serve for unearned premiums increased 
to $5,645,310. The company has $4,930,121 
invested in Government bonds and has 
cash holdings of $3,435,665. On the 
basis of December 31, 1941, market quo- 
tations for all bonds and stocks owned 
the company’s total admitted assets 
would be increased to $14,950,363 and the 
surplus to policyholders increased to 
$6,995,461. 


Hulley Ass’t Manager For 
Phoenix of Conn. in N. Y. 


Harry C. Hulley has been appointed as- 
sistant manager of the New York metro- 
politan department of the Phoenix of Hart- 
ford, with headquarters at 110 William 
Street. He has been special agent for 
Long Island and supervision of this area 
and its field staff will come within the 
scope of his new duties. 

Mr. Hulley entered insurance in 1919 
with the office of E. L. Hughes, Inc. Then 
for two years he was associated with the 


General Accident in Manchester, England. 
Upor his country he joined 
rv Inc., in Brooklyn 
and wa th that office until 1936, when 
he became special agent for the Phoenix 


in Long Island. 


EDWARD M. SMITH PASSES 


Edward M. Smith, father of Harold V. 
Smith, president of the Home Fleet and 
of C. Harry Smith, vice-president of the 
Franklin Fire, died last week at Jeffer- 
son Hospital, Philadelphia, after a long 
illness. He was 89 years of age and had 


been retired for many years. 


War Damage Bill May Reach 
Floor of the House Today 


It is expected that the House Com- 
mittee on Banking and Currency will 
report the War Damage Corporation bill 
to the floor of the House of Representa- 
tives today for discussion and _ action. 
The House bill approves the appropri- 
ation for $1,000,000,000 but excludes the 
provision for free insurance up _ to 
$15,000 for every property owner. How- 
ever, the present free insurance would 
be continued until rates for selling war 
risk damage coverage can be established 
by the Federal corporation. 





Pennsylvania Fire Shows 
Rise in Assets, Premiums 


The Pennsylvania Fire of the North 
British & Mercantile Group reports ad- 
mitted assets of $16,308,474 at the end 
of 1941. With capital of $1,000,000 and 
net surplus of $8,715,126 the policyhold- 
ers’ surplus is $9,715,126. More than 40% 
of the assets, or $6,779,508, is invested 
in U. S. Government notes and bonds, 
while 10% of the assets, $1,696,440, is 
held in cash. 

The unearned premium reserve of $5,- 
574,547 shows an increase of $312,118, 
which follows an increase in premiums 
written in 1941. The admitted assets 
of the Pennsylvania increased $257,000. 





HEADS BUFFALO BANK 
Dexter P. Rumsey, who recently re- 
tired from the Buffalo insurance firm of 
Dexter P. Rumsey & Co., Inc., has been 
elected president of the Erie County 
Savings Bank in Buffalo. 


H. P. Stellwagen, executive vice-presi- 
dent, Indemnity Insurance Co, of North 
America, presided as toastmaster over 
the fortieth annual banquet of the In- 
surance Society of Philadelphia Febru- 
ary 17. More than a thousand insurance 
people attended the event which was 
held at the Bellevue-Stratford Hotel. 

The banquet was opened with a 
patriotic pageant at the conclusion of 
which a parachute trooper descended 
from the top of the stage to the ground 
amid the explosion of guns. 

John W. Donahue, resident vice-presi- 
dent, Maryland Casualty Co. and presi- 
dent of the society, cut a huge birthday 
cake, and also make a short talk. The 
principal speaker was Hamilton R. Dis- 
ston, vice-president, L. H. G‘lman Co., 
Philadelphia business man who is an 
authority on Abraham Lincoln. 


Lindner General Chairman 


Ernest F. Lindner, Indemnity of North 
America, was chairman of the general 
committee in charge of the banquet and 
vice-chairmen were Newton B. Meade, 
3uckley & Meade; George W. Ruhl, In- 
surance Co. of North America, and 
Joseph R. Knowlan, Knowlan, Thorpe 
Co. The committee was composed of 
twenty-four members of the society, 
divided into sub-committees with the 
following chairmen: 

Attendance and fickets, George Row- 
land, Wagner-Taylor Co.;_ reception, 
Jacob Haslein, 3rd, Robert M. Coyle 
Co.; seating, William Thorpe, Knowlton, 
Thorpe; entertainment. Mr. Meade; din- 
ner, W. Wright Humphreys; printing 
and program, Mr. Ruhl; decorations, 
Percy C. Buck, Franklin Fire Insurance 


Co.; publicity, R. Rowland Dearden, 
United States Review. 
In addition to Messrs. Stellwagen, 


Disston and Donahue, and the commit- 
tee chairman and _ vice-chairmen, the 





ORGANIZED SELLING 


makes 


more Sales! 


It’s trite but true that the agent operating on a 
definite selling plan makes more sales. 

Right now, all P. F. & M. Agents’ target is Per- 
sonal Insurance; for right now is the logical time 


to bear down on this class of protection. 


And in 


their hands is a well-filled kit of *P. I.” Selling helps, 
smart and practical, designed to help them get more 
leads, turn more calls into sales. ' 

Pretty soon, at the strategic time, Organized Selling 
will point out to the P. F. & M. Agent another tar- 
get—and supply him with fresh ammunition. And 
so on throughout the year. If curious, write for more 


information. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1600 Arch Street 


Philadelphia 


Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for 
Agents and Brokers 








Philadelphia Society Observes 
Milestone; Stellwagen Presides 


| 


STELLWAGEN 


following were seated at the head table: 
Seated at Head Table 

Rev. Philip J. Steinmitz; Harold R. 
Teitrick, chief, division of agents and 
brokers, Pennsylvania Insurance Depart- 
ment; Arthur C. Goerlich, educational 
director, Insurance Society of New York; 
William T. Harper, vice-president, Mary- 
land Casualty Co.; John J. P. Rogers, 
vice-president, Insurance Co. of the 
State of Pennsylvania; Louis Wieder- 
hold, Jr., executive manager, Middle De- 
partment Rating Association; John H. 
Grady, United States manager, General 
Accident, Fire & Life Assurance Corp.; 
Kenneth B. Hatch, vice-president, Fire 
Association; M. J. Broderick, president, 
Eureka Casualty Co.; J. M. R. Timanus, 
treasurer, Philadelphia Contributionship. 

Also at the speakers table were the 
following officers of the society: Vice- 
Presidents Paul M. Fell and Elmer Van 
Dusen and Secretary William Thorpe, 
with Past Presidents W. Stanley Kite, 
J. Sanderson Trump, Houston Dunn, 
John Glendening and Sheldon Catlin. 





War Damage Problems 


Before Commissioners 


The executive committee of the Na- 
tional Association of Insurance Com- 
missioners met in New York on Tuesday 
to discuss the War Damage Corporation 
bill now before Congress and also war 
risk exclusions in insurance policies. It 
is reported that there is considerable 
difference of opinion among members of 
the committee concerning participation 
by private insurance companies in this 
war risk insurance proposition. Insur- 
ance Superintendent Louis H. Pink of 
New York was named to secure the 
views of the various state commissioners 
on government and private war _ risk 
coverage and report to the annual meet- 
ing of the association in Denver in June. 

Among those other than state officials 
appearing at the meeting were Paul L. 
Haid, president of the Insurance Execu- 
tives Association; C. F. Shallcross, United 
States manager of the North British & 
Mercantile group; Stewart B. Hoops, 
managing director of the Rhode Island; 
A. V. Gruhn, general manager of the 
American Mutual Alliance; William Les- 
lie, general manager of the National Bu- 
reau of Casualty & Surety Underwriters, 
and Marshall B. Dalton, president of the 
3oston Manufacturers Mutual, repre- 
senting the Associated Factory Mutual 
Fire Insurance Companies. 


OHIO MEETINGS IN COLUMBUS 

The Ohio Association of Insurance 
Agents which will hold a one day mid- 
year meeting at the Deshler Wallick 
Hotel at Columbus, May 13, will also 
hold its annual meeting in Columbus 





October 19, 20 and 21. The annual meet- . 


ing will be at the Neil House. 


February 20, 1942 
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Hartford Fire Reports 
13% Gain in Premiums 


WERE $46,586,684 LAST YEAR 





es Wyper and Pomeroy Day Elected 
ae clare: Clyde P. Smith Execu- 
tive Secretary 





Net premiums of the Hartford Fire in 
1941 amounted to $46,586,684, an increase 
of 13% over 1940. Assets of the com- 
pany on December 31 last totaled $129,- 
671,484, compared with $122,127,486 in 
1940. With capital of $12,000,000, net 
surplus of $60,000,000 and voluntary re- 
serve of $9,266,143 the policyholders’ sur- 
plus is $81,266,143. The unearned pre- 
mium reserve of $38,231,766 compares 
with $35,529,206 the year before. 

Stockholders last week increased the 
board of directors to thirteen members 
by the election of James Wyper, vice- 
president, and Pomeroy Day, member 
of the law firm of Robinson, Robinson 
& Cole. Mr. Wyper is vice-president 
also of the Hartford A. & I. and Hart- 
ford Live Stock. He is also a trustee 
of the Hartford College of Insurance. 

Wyper in Insurance Since 1888 


One of the best known and _ highly 
respected fire insurance men in this 
country, Mr. Wyper entered insurance 
with the London & Lancashire in 1888 
and served with that company until 1913, 
in which year he became a vice-presi- 
dent of the Hartford Fire. He is a past 
president of the National Board of Fire 
Underwriters and of the Eastern Union. 
Mr. Wyper has also been elected a direc- 
tor of the Hartford A. & I. 

Clyde P. Smith, secretary of the Hart- 
ford Fire, has been elected executive 
secretary. This year Mr. Smith will ob- 
serve the fiftieth anniversary of his con- 
nection with the company. 

The New York Underwriters, member 
of the Hartford Fire Group, reports as- 
sets as of December 31, 1941, of $9,634,- 
356, a gain of nearly $500,000. Policy~- 
holders’ surplus amounts to $7,439,244. 


Unearned premiums total $1,649,833, 
compared with $1,094,917 at the end 
of 1940. 





Canadian Crisis 
(Continued from Page 1) 


has not been so in the fire insurance 
business. 

“Fire insurance rates,” he claimed, 
“have been reduced of late but such re- 
ductions have not kept pace with the re- 
duction in the loss ratio.” Mr. Conant 
said conditions “which have attained 
such proportions that a remedy must be 





America Fore Cos. 


File Resignations 
It was confirmed in New York City 
on Wednesday that the America Fore 
Group companies in the Canadian 
Underwriters Association have filed 
their resignations, thus taking action 
similar to that of the Insurance Co. 
of North America Group. W. E. 
Baldwin of Montreal, Canadian man- 
ager of the America Fore Companies, 
said recently in’ a letter to agents 
that the companies would not submit 
to having their hands tied, business 
disrupted and local agents sacrificed 
by having to adhere to association 
tules while some companies were op- 
erating outside the rules. Mr. Bald- 
win advocates a reduction in tariff 
rates commensurate with the low fire 
| loss ratio of the last eight years. 











found,” stemmed from~ the excessive 
number of companies in relation to the 
volume of available business, and the 
Intense competition “which has led to 
abuses and unsound methods and prac- 
tices with increasing disregard of the 
public interests.” 

Sound Remedy Needed 

The attorney-general said that resig- 
nation from the tariff organization of a 
Strong group of companies “has now 
brought matters to a head and it ap- 


Springfield Group Companies 
Make Coincident Promotions 


The election of Wilfred F.- Jones, Emil 
J. Hepp and Stewart H. Manson as sec- 
retaries of the Springfield Fire & Marine 
and the Sentinal Fire and of Franklin 
Sanders as assistant treasurer of the 
companies, announced briefly in The 
Eastern Underwriter last week, advances 
four men with splendid backgrounds in 
the insurance business. 

On Monday of this week they .were 
elected to the same respective positions 
by the Michigan Fire & Marine Insur- 
ance Co., a member of the Springfield 
Group. The Michigan F. & M. also made 
the following promotions: 

William A. Hebert, second v ce-presi- 
dent, was elected first vice-president; 
Francis H. Williams, third vice-presi- 
dent, was elected second vice-president ; 
Grant Bulkley, fourth vice-president, was 
elected third vice-president; Frank A. 
Schlesinger, assistant treasurer, was 
made treasurer. 

Messrs. Hebert, Williams and Bulkley 
are vice-presidents of the Springfield, 
and Mr. Schlesinger is treasurer of the 
parent company. Messrs. Hebert and 
Schlesinger now become ex officio mem- 
ber of the finance committee of the 
Michigan F. & M., and Mr. Schlesinger 
also becomes ex efficio member of the 
executive committee. He was also elected 
a director. 

Mr. Jones, who was assistant secretary 
of the fire companies in the group, has 
advanced steadily since joining the com- 
pany at its head office in 1928. He was 
graduated from Worcester Polytechnic 
Institute in 1909 and was with the Riter- 
Conley Construction Co. of Pittsburgh 
until 1911 when he went with the Fac- 
tory Insurance Association where for 
seventeen years he was inspector, en- 
gineer and special agent. He became as- 
sociated with the Springfield as engineer 
and in 1937 was promoted to superin- 
tendent of the improved risk department. 





pears not improbable that a rate war 
will develop if a plan to remedy the 
situation cannot be agreed upon and 
enforced.” 

He pointed out that Ontario insurance 
laws do not provide for the regulation of 
fire insurance rates and commissions. Mr. 
Conant at the same time stated he be- 
lieved that the less government inter- 
feres with business the better it is for 
both. He then warned that the govern- 
ment might be forced to take action, add- 
ing: “It is for the insurance companies 
themselves to avoid such action by nec- 
essary and voluntary regulation.” 


In 1939 he was elected an assistant sec- 
retary. 

Mr. Hepp was graduated from Armour 
Institute of Technology. He first en- 
tered the insurance business as an in- 
spector with the Underwriters Bureau 
of the middle and southern states, later 
leaving to serve as sprinklered risk in- 
spector for the American Lloyds, New 
York City. After serving in the army 
during the World War, he returned to 
American Lloyds. In 1920 he was ap- 
pointed special agent in Ohio for the 
Snringfield, and in 1921 he was called to 
the Chicago office as general inspector. 
It was in 1931 that he was appointed 
superintendent of the brokerage and im- 
proved risk departments. He was elected 
an assistant secretary in 1939. 

Mr. Manson was elected assistant sec- 
retary of the Michigan Fire & Marine, 
Detroit, one of the companies in the 
Springfield Group in 1931 and in 1934 was 
made a director of that company. 

Mr. Sanders attended Haverford Col- 
lege. From 1926 to 1930 he did statistical 
work for a bonding house in Baltimore, 
following which he did research on se- 
curities for a Baltimore investment coun- 
sel. In 1932 he became associated with 
Loomis, Sayles & Co., Boston, where he 
remained doing security analytical work 
until becoming associated with the 
Springfield in 1938 as security analyst 
in the investment department. 





Royal-Liverpool Groups 
Show Underwriting Gains 


The eleven fire-marine companies in 
the Royal-Liverpool Groups reported 
combined net premiums of $43,308,526 
for 1941. Losses incurred amounted to 
$18,711,265, adjustment expenses to $1,- 
488,842, taxes to $1,496,710 and general 
expenses to $16,260,855, leaving a trading 
gain of $5,350,854, or 12.35%. There was 
an increase in unearned premiums of $4,- 
016,763, which left an underwriting gain 
of $1,334,091. The increase in the un- 
earned premium reserve reflects a large 
increase in net premiums written last 
year. 

Net premiums written by the indi- 
vidual companies in the two groups are 
as follows: Royal, $9,690,621; Liverpool 
& London & Globe, $9,118,333; Queen, 
$8,562,188; Newark, $3,316,893; American 
& Foreign, $2,775,900; Thames & Mer- 
sey, $2,209,028; British & Foreign, $2,- 
913,482: Star, $2,765,390; Federal Union, 
$1,274,755; Seaboard, $340,968; Capital, 
$340,968. 














clients’ foreign insurance needs. 


111 JOHN ST., NEW YORK 


Havana, Cuba Manila, P. I. 
Shanghai, China 





The AIU organization is devoted exclusively to foreign insurance. Serving 
| as foreign managers for a group of American fire and casualty companies, 
AIU underwrites risks worldwide (excepting the U.S.A. and Canada), 
with numerous advantages to the insured, such as: 
| Losses paid direct to the insured in U. S. dollars; cur- 
rency embargoes circumvented; loss adjustments made 
| direct; no long distance negotiations. 


Brokers and agents will find that our foreign underwriting experience and 
international organization provide direct, efficient facilities for handling their 
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Phoenix, Conn., Group 
Premiums Gained 13% 


ASSETS ALSO WERE HIGHER 





President Long Says 1941 Taxes Con- 
sumed 62% of Underwriting Profit; 
Company Figures 
Companies in the Phoenix of Hartford 
Group wrote net premiums last year 
amounting to $19,933,486, which com- 
pares with $17,593,130 in 1940, an in- 
crease of more than 13%. Underwriting 
profit for the group was $601,899 com- 
pared with $488,045 the year before. 
Combined assets of the eight fire com- 
panies on December 31, 1941, amounted 
to $76,877,486, compared with $75,462,429. 
Cash amounted to $9,788,975 against 
$10,233,059 a year ago. Holdings of 
United States Government obligations 
amounted to $26,196,121 against $23,576,- 
009 December 31, 1940. Other stocks 
and bonds were $34,154,461 against $35,- 
483,725 last year. Total stocks and bonds 
were $60,350,572, compared with $59,059,- 

734 a year ago. 

Operations of the parent company 
showed $11,561,422 premiums written, an 
increase of 13.3% over 1940. Trade 
gain was $1,132,567 against $876,306. Un- 
derwriting profit was $330,096 against 
$269,463 last year. Net investment in- 
come was $1,898,553 against $1,731,815. 
Combined underwriting and investment 
earnings were $2,228,649 from which divi- 
dends paid were $1,800,000, leaving sur- 
plus of $428,649. 

Reviewing operations for the year, 
President George C. Long, Jr., said that 
taxes charged against Phoenix, Connec- 
ticut and Equitable amounted to $975,- 
595, an increase of $212,239 over 1940. 
Before deduction of these taxes under- 
writing profit amounted to $1,577,494 of 
which almost 62% were absorbed by tax- 
es, leaving only 38% to be retained by 
the companies. 

Military service accounted for about 
10% increase in the company’s labor 
turnover. Already forty members of the 
company staff have entered active mili- 
tary service. 

Statement Figures 

Principal statement figures on com- 

parative basis follow: 


Phoenix 
1940 1941 
Cp g iceavicwacsacas $ 6,000,000 $ 6,000,000 
TE SG sacar aioe aeadus 39,899,628 40,232,599 
Special reserve ........ 7,000,000 5,500,000 
Unearned premiums 9,319,471 10,121,508 
Admitted assets ....... 65,439,866 65,750,430 
Stocks and bonds ...... 43,576,835 44,329,625 
Connecticut 
COMME, Sis éaidacnigeenes $ 2,000,000 $ 2,000,000 
GG Gwe dardunareuns 15,208,270 14,844,998 


Unearned premiums 5,623,819 6,107,806 


Admitted assets ....... 24,315,076 24,873,737 
Stocks and bonds ...... 19,912,339 20,352,594 
Equitable F. & M. 
pe ee en eee A $ 1,000,000 $ 1,000,000 
ee Eee 5,128,463 5,097,122 
Unearned premiums ... 1,124,764 1,221,561 
Admitted assets ....... 7,529,738 7,683,383 
Stocks and bonds ...... 5,969,168 6,140,459 
Minneapolis F. & M. 

CRM as crceee nies $ 1,000,000 $ 1,000,000 
SNE og dwaneweaweas 1,335,044 1,327,982 
Admitted assets ....... 2,652,208 2,729,220 
Stocks and bonds ..... 2,190,197 2,176,785 
Central States Fire 
Ee Ane peers $ 1,000,000 $ 1,000,000 
TE as ek da edsxeees 1,000,672 933,014 
Admitted assets ....... 2,588,198 2,425,805 





Stocks and bonds ...... 1,852,869 1,809,263 
Atlantic Fire 
Cantal. ¢ ccccccccéccecS ZG 9 eee 
SNS, Wades cance de 244,306 256,377 
Admitted assets ....... 592,290 613,122 
Stocks and bonds...... 471,284 479,039 
Great Eastern Fire 
Be Pe eee $ 250,000 $ 250,000 
SR re aa maces ) 366,465 
Unearned premiums 92,004 
Admitted assets ....... 716,668 
Stocks and bonds ...... 607,074 
Reliance of 
| La ee eee $ 200,000 
NE os canandeen <a 633,598 
Unearned premiums 61,501 
Admitted assets ....... 88,304 924,624 
Stocks and bonds ...... 821,219 $39,019 
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Plant Protection Work Explained 


To Insurance Inspectors, Engineers 


At an important and_ enthusiastic 
gathering at the Carlton Hotel in Wash- 
ington, D. C., about 
fifty of the vitally concerned inspection 


on February 12, 
bureau managers and casualty company 
chief engineers from the entire country, 
excepting the Pacific Coast states, met 
management of the National 
Protection. 


the 
for Industrial 


with 
Bureau 
Chief among purposes of the meeting 


was to acquaint these executives more 
fully with the aims and objectives of 
the work carried on by the National 


Bureau, and particularly to explain the 
amended and simplified forms of reports 
adopted. <A 
thorough review field 
problems in connection with the work. 
The National Bureau for Industrial 
Protection is the Washington office 
maintained by the Insurance Committee 
for the Protection of American Indus- 
trial Plants, a voluntary organization 
supported by all fire, casualty, and boiler 
insurance companies of the country— 
stock, mutual, and reciprocal. The Wash- 
ington quarters were opened in Febru- 
ary, 1941, following formation of the 
general committee some months earlier. 
Harold V. Smith, president of the Home 
of New York, is chairman of the gen- 
eral committee which directs the enter- 
prise, and Curtis W. Pierce, vice-presi- 
dent of the Continental, serves as man- 
ager of the National Bureau. 


and procedures recently 


was made of all 


Hargrett Voices Appreciation 


Chairman Smith was prevented by the 
death of his father from attending. On 
his behalf Felix Hargrett, secretary of 
the Home and secretary of the insurance 
committee, spoke a word of welcome to 
those present, and extended to them the 
thanks of the chairman and the general 
committee for the invaluable assistance 
which the inspection organizations have 
rendered the National Bureau in its 
plant protection efforts. 

Manager Pierce presided and directed 
the discussions which included detailed 
explanations of methods and procedures. 
In the presentations he was joined by 
Associate Managers E. R. Granniss and 

. E. Wilson. 

Colonel H. G. Reynolds and Colonel C. 
G. Richmond of the Plant Protection 
Division, Office of the Under Secretary 
of War, described the important efforts 
of that division toward conservation of 
plants manufacturing war materials and 
supplies. Commander J. V. Wilson and 
Senior Lieutenant W. H. Lewis, Plant 
Protection Section, Office of the Under 
Secretary of the Navy, spoke briefly of 
the same type of endeavors carried on 
by the Navy Department. 

The National Bureau for Industrial 
Protection has also been actively assist- 
ing the Rubber Reserve Co. in the pro- 
tection of reserve supplies of crude rub- 
ber. China R. Clark, special assistant 
of the Rubber Reserve, outlined its 
needs and scope, and told of the value 
placed by the Rubber Reserve Co. and 
other emergency supply corporations 
upon the services rendered by insurance 
organizations through the office of the 
National Bureau. 


Names of Those Attending 


1 attendance were the 

el H. G. Reynolds and 
Colonel C. G. Richmond, Plant Protec- 
tion Division, Office of the Under Secre- 
tary of War; Lieutenant Commander J. 
V. Wilson and Senior Lieutenant W. H. 
Lewis, Plant Protection Section, Office 
of the Under Secretary of the Navy; and 
C. V. Broadley, chairman, advisory com- 
mittee on plant inspections, Navy De- 
partment; China R. Clark, special assis- 
tant, Rubber Reserve Co.; R. P. Pep- 
pell, Aetna Casualty & Surety; William 
H. Rodda, manager, American Mutual 


Alliance; Warren D. Campbell, Ameri- 
can Mutual Liability; W. J. Chattin, 
Associated Reciprocal Exchange; D. P. 
“<7 Chicago Board of Underwriters; 
E. C. Rainey, assistant manager, Un- 
pated Association of the District of 
Columbia. 
William D. 


Milne, assistant manager 
and J. V. Kavanagh, Eastern Under- 
writers Inspection Bureau; Elliot P. 
Knight, Employer’s Group; H. E. 
Adams, assistant manager, Factory In- 
surance Association; M. B. Ryon, Fire 


Bureau, Min- 
South Dakota; 


Underwriters Inspection 
neapolis, North Dakota, 
E. W. Ginn, Hartford Accident & In- 
demnity; Dale F. Reese, vice-president, 
Hartford Steam Boiler; Felix Hargrett, 
secretary, Home; C. W. Soderstrom, 
manager, Illinois Inspection Bureau; C. 
R. Harmon, Indiana Inspection Bureau; 


RB: McLain, publisher, Towa Insur- 
ance Service Bureau; E. N. Harsha, 
Kansas Inspection Bureau; G. H. Park- 


er, manager, Kentucky Actuarial Bureau. 


H. Seymour, vice-president, Lib- 
erty, Mutual; James C. Wilson, vice- 
president, Lumbermens Mutual Casual- 


y; Hovey T. Freeman, president, Man- 
ufacturers Mutual Fire; Holger Jensen, 
ey engineer, Maryland Casualty; R. 

. Loughead and F. A. O’Brien, Michi- 
pd Inspection Bureau; David W. 
Thomas, Missouri Inspection Bureau; L. 
A. Barley, chief engineer, Mountain 
States Inspection Bureau, Denver; Clair 
L. Keene, Mutual Boiler Insurance Co.; 
A. F. Ballou, Colonel Clarence Gold- 
smith, George P. Stahl, R. C. Stange, 
and Lewis A. Vincent, assistant secre- 


tary, National Board of Fire Under- 
writers. 

C. W. Pierce, manager, E. R. Gran- 
niss, associate manager, R. E. Wilson, 


associate manager, W. J. Fairbairn, S. E. 


Whiting, C. A. Robinson, E. B. Kloppel, 
R. E. Johannesson, and EK. A. Down, 
National Bureau for Industrial Protec- 
tion; Kenneth L. Hunt, Nebraska In- 
snection Bureau; Spencer T. Stack, New 
York Fire Insurance Rating Organiza- 
tion; Eugene F. Gallagher, assistant 
manager, Ohio Inspection Bureau; L. E. 
Antene, manager, Oklahoma Inspection 
Bureau; F. Minot Blake, vice-president, 
and John A. North, secretary, Phoenix 
of Hartford; H. N. Pye, chief engineer, 
South-Eastern Underwriters Association. 

J. H. Norton, manager, and M. P. 
Tones, Tennessee Inspection Bureau; H. 
Oram Smith, manager, Texas Inspection 
Bureau: Robert C. Lydon, Travelers; 
FE. S. Shartzer, Utica Mutual; Kent H. 
Parker, assistant manager, Western Ac- 
tuarial Bureau; H. L. Grider, manager, 
and E. W. Willis, Western Factory In- 
surance Association: George N. Porter, 
manager, Western Sprinklered Risk As- 
sociation; FE. V. King, West Virginia 
Inspection Bureau. 





HOLDS RESERVES NOT GAIN 

Under a ruling of Judge Robert N. 
Pollard of the United States District 
Court at Richmond, Va., unearned pre- 
miums deposited as reserves by insur- 
ance companies cannot be classed as 
“sain.” The ruling was made in the 
case of the Lawyers Title of Richmond 
which sought to recover $24,139 which it 
paid as income taxes in the years 1936, 
1937 and 1938. The company contended 
that that amount collected on unearned 
premiums was illegally assessed. Judge 
Pollard ordered refund of the amount 
in question. 





NEW BOOKLET ON STANDARDS 


The National Board of Fire Under- 
writers has issued pamphlet No. 72 of 
standards for the installation, mainte- 
nance and use of proprietary, auxiliary 
and local systems for watchman, fire 
alarm and supervisory service as rec- 
ommended by the National Fire Protec- 
tion Association. 





FIRE & CASUALTY INSURANCE 





| The Royal Exchange was one of the earliest 
pioneers of insurance. Founded in 1720 this 
great institution with 
strength and security behind it is one of the 
most modern and efficient organizations in 
the insurance business today. From the very 
beginning it has maintained its reputation 


for excellent service to Agents and Assureds. 





| Through Peace and Wars 
Since 1720 


Royal Exchange Group 


Roya ExcHANGE ASSURANCE 
PROVIDENT FirE INSURANCE Co. 
THE STATE ASSURANCE COMPANY, LTD. 
Car & GENERAL INSURANCE Corp., LTD. 


ltl! JOHN STREET, NEW YORK 


Ee 


eae 


years of tested 


FIDELITY & SURETY BONDS 








HOME F. & M. MAKES GAINS 


Net Premiums henson $589,000 Over 
1940; Assets Are Up; Makes 
Underwriting Profit 


Home Fire & Marine Insurance Co, 
of California, a member of the Fireman's 
Fund Groun, wrote net premiums in 194] 
totaling $3,879,000, representing a gain 
over the preceding year of $580,000, 

The stockholders were informed at 
their annual meeting, held in San Fran- 
cisco, February 10, that the company’s 
total assets, based on actual market 
values on December 31, 1941, were $8- 
294,000, as compared with $8,000,000 for 
the preceding year. Policyholders’ syr- 
plus based on actual market values, stood 
at $4,291,000, compared with $4,626,000 at 
the end of 1940. 

On the basis of the valuation formula 
prescribed by the National Association 
of Insurance Commissioners total assets 
were $8.317000 with policyholders’ sur- 
plus of $4,314,000. 

The vear’s onerations resulted in un- 
derwriting profit of $80,000, as compared 
with $174,000 for 1940. 

Income from investments was $274,000, 
against $253,000 during 1940. 





Illinois Fire Increases 


Capital and Surplus 


Management of the Illinois Fire of 
Chicago has announced a _ recanitaliza- 
tion of the company, increasing the capi- 
tal stock from $200.000 to $250.000, and 
increas‘ng the surplus from $341,663 to 
$1,024,049, making a total surplus to 
nolicvholders of $1,274,049 as of Decem- 
ber 31, 1941. The assets of the com- 
pany show a corresponding increase 
from $737,096 to $1,523,492. 

Comparing its $1,523,492 in assets with 
its actual liabilities of $249,443 reveals 
a ratio of $6.11 in assets for each $1 of 
liability, and reveals the fact that over 
83.6% of its assets is policyholder sur- 
plus. Assets, being comprised of govern- 
ment bonds and cash, the company is 
well prepared to meet its “quick” lia- 
bilities. 





Forrestel Heads Exchange 


Committee on Nominations 


The New York Fire Insurance Ex- 
change, at its meeting last week, ap- 
pointed the following committee to nom- 
inate a ticket of officers and committee 
members to present at the annual meet- 
ing, March 11. 

Class 1: J. A. Forrestel, chairman, 
Home Insurance Co.; N. S. Schroeder, 
Pacific Fire; E. W. Nourse, Manhattan 
Fire & Marine. Class 2: W. A. Rat- 
telman, National Union Fire; W. L. 
Chambers, North British & Mercantile. 
Class 3: Charles Bellinger, W. L. Perrin 
& Son; H. E. Frost, Hoey, Ellison & 
Frost, Inc. 





Dooley and Reynolds Head 
Rating Body Committee 


William F. Dooley, vice-president of 
- Continental of the Amer‘ca Fore 
Group, has been re-elected chairman of 
the governing committee of the New 
York Fire Insurance ‘Rating Organiza- 
tion. William J. Reynolds, vice-presi- 
dent of Corroon & Reynolds, Inc., is 
vice-chairman of the committee. 





W. C. VAUGHAN LOSES SON 
W. Culver Vaughan, 16 years of age, 
junior at Louisville, Ky., Male High, son 
of W. Culver Vaughan, Sr., head of the 
Vaughan Insurance Agency, Louisville, 
and past president Louisville Board of 
Fire Underwriters, was instantly killed 
rf an automobile the night of February 
6, while walking along a street near his 

home. 





CHARLES C. BEUTHEL DIES 

Charles C. Beuthel, cashier of the Buf- 
falo Insurance Co., died recently. He 
had been employed by the company - 
thirty-nine years. 
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Eric Gambrell, Native of Dallas, 
Is Well-Liked Throughout Texas 


State Association President, Member of Seay & Hall Agency, 
Was Vice-President of National Junior Chamber of Com- 
merce; Has Everlasting Interest in Insurance Business 


By Spencer Welton, Peripatetic Vice-President 


Eric C. Gambrell, member of the long 
established and highly regarded Dallas 
eeneral agency of Seay & Hall and presi- 
deus of the Texas Association of Insur- 
ance Agents, is unmistakably the product 
of his environment, and pridefully so. 

He was born at Dallas, has lived there 
all his life and is—not too inaudibly— 
sorry for the less fortunate people who 
have been denied that privilege. 

Notwithstanding this articulate aware- 
ness of the superiority Dallas, Eric 
Gambrell is one of the com liked men 
in his native state, which is admittedly 
taking in a lot of territory. 


Asset or Liability 


Popularity can be an asset or a lia- 
bility, depending almost entirely on the 
individual who generates it. 

Eric Gambrell is not only popular with 
his “home-folks” but is highly regarded 
in “foreign parts”, all of which esteem, 
being anchored in the bed-rock of solid 
achievement, is distinctly a black ink 
entry on the right side of his personal 
ledger. 

Life for Eric Gambrell seems to have 
begun at eighteen, when he started as 
an office boy for Seay & Hall, Dallas 
local agents. 

Pressed for details of those earlier 
years, he confesses that he went to 
school, played the usual boy’s games, 
occasionally went hunting, learned to 
play the piano, and suddenly, it would 
seem, was eighteen and starting with 
Seay & Hall. 

Was Logical Result 


The young man’s connection with that 
excellent agency appears to have been a 
logical result of examples set by his 
mother and an uncle, both of whom were 
already in the agency. 

Details of the Gambrell business 
growth are lacking, except for a laconic 
sentence which runs: “From office boy 


sion he would again follow if he were to 
start life over again. 

He believes that the casualty and fire 
lines are the most interesting because of 
the opportunity they offer to apply en- 
gineering technique. 


Should Learn Underwriting 


The young insurance man should, Mr. 
Gambrell thinks, learn every phase of 
underwriting before he attempts produc- 
tion work and it is his conviction that 
success comes only through an “everlast- 
ing interest in the business and refusal 
to be led into the sidetracks of other 
fields”. 

The agency was founded in 1899 by 
Mabry Seay & Freeman Hall. 

Mabrv Seay was, during his lifetime, 
a regular attendant at National Associa- 
tion conventions and was a highly re- 
spected and outstanding leader in state 
and National Association work. He was 
a member of the National Association’s 
executive committee, 1930-1932. 

Companies represented by the agency 
(some for forty years) are, Atlas Insur- 
ance Co. of North America, Aetna Fire, 
Pearl and Employers’ Liability. 

Mrs. Gambrell Attends 

At many Association meetings Mr. 
Gambrell has been accompanied by the 
lovely and accomplished lady who came 
from Louisiana to become his wife. 

Mrs. Gambrell attended the New Eng- 
land Conservatory of Music, but aban- 
doned a professional career in favor of 
matrimony and partly, no doubt, because 





ERIC C. GAMBRELL 


“Dallas is the finest city in the greatest 
state in the best country on earth.” 

One son, Eric Jr., constitutes the on- 
coming Gambrell generation but he has 
thus far not committed himself on a 
choice of a future career which, world 
affairs being what they are, suggests that 
the lad has inherited the Gambrell bal- 
ance and sense of proportion. 

Eric Gambrell is long and lean and 
determined. 

Community Conscious 

He is community conscious and profes- 
sion conscious and is intent upon advanc- 
ing the interests of both. 

The business success he has won by 
his own efforts has marked him with no 
tinge of arrogance, but to the contrary, 
has led him to provide assistance and 
opportunity to young men faced with 
the problem of getting a start in the 
troubled past decade. 

A forthright and engaging speaker, he 
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BEST SELLERS 


is in much demand at meetings, not only 
Texas but as far away as he can be 
caleess to go. 

His voice has been heard at National 
Association meetings at Pasadena, St. 
Paul, Miami and last Fall at Kansas 
City, where he delivered a_ trenchant 
and widely quoted talk to the associa- 
tion of secretaries and managers of state 
and local associations. 


Typical Excerpt 


A typical excerpt from that talk, which 
wholly without intention of his own 
describes the speaker himself, reads: 

“The secretary should be a preacher, 
a teacher, a policeman, a diplomat, a 
gentleman and a scholar, all properly 
proportioned in one human body filled 
with unlimited energy and enthusiasm; 
and he must thoroughly enjoy working 
with and for folks. He must be really 
human and he must be able to love 
folks in spite of their individual faults.” 

Because Eric Gambrell is like that, you 
begin to understand why he is one of 
the most popular men in Texas, and why 
he deserves to be. 

He really likes people and _ honestly 
and earnestly wants to win their regard. 

So, people like him—and always will, 





NATIONAL FIRE FIGURES 





Large Hartford Group Reports Gain of 
14% in Premium Income; Reports 
of Units in Group 
The National Fire of Hartford Group 
reports an increase in premiums last 
year of more than 14% over 1940. The 
annual meeting was held this week in 
the beautiful new home office building 
which was completed recently. Com- 
panies in the group besides the National 
include the Mechanics & Traders, 
Franklin National and Transcontinental. 

The National Fire itself reports pre- 
miums of $18,319,868, compared with 
$15,968,121 in 1940. Admitted assets of 
the group were $57,154,650 as of Decem- 
ber 31 last, being the net after exclu- 
sion of duplicated items, which include 
stock ownership by subsidiary companies 
by the National. Principal figures from 
the annual statements follow: 

National Fire 


1940 1941 
Capital ccecvcvsicceee $ 5,000,000 $ 5,000,000 
SUDUIS: s.s.0c2ssnese ses 22,499,635 20,080,996 
Contingency Reserve .. 6,500,000 6,500,000 
Unearned Premiums ... 16,013,589 17,820,828 
Admitted Assets ...... 53,140,819 53,220,107 


Mechanics & Traders 








to automobile loss adjuster, special agent, Capital: t.ctaxnccavsnad $ 1,000,000 $ 1,000,000 
” . 
>), ee “Water, Water, Quench Fire” Caeges eee aa 
pear in the record at hand, but he selling Fire Insurance Unearned Premiums ... 1,189,645 1,323,887 
couldn’t have loitered en route, since he The Fox Was Hung” Admitted Assets ...... 5,865,323 5,931,838 
is not yet forty and has been prominent ili Fur C a Siietitis Ceti 
in many other important undertakings. selling Fur Coat insurance Wo akcdvancacradtl $ 1,000,000 $ 1,000,000 
i ee a pa ” BUGBUAN So pistes ne eae 2,536,307 2,513,277 
In 1930 oem a poniyanll hirtv The Midnight Mystery Contingency Reserve .. 300,000 200,000 
‘ ; eee er oe = iar selling Sprinkler Leakage Unearned Premiums ... 563,842 622,418 
Mr. Gambrell stood for election to the er ee “ts ~ “eae 
Oe cor cardia 0k tee Dal Juni “The Big Blow” enaaniiiaabinis pia 
e was president of the Dallas Junior ell; . ‘ _ 
Chamber of Commerce in 1933 and served selling Windstorm Insurance CADE co icnecsaane vot $ 1,000,000 $ 1,000,000 
as a director and as vice-president of Surplus TT ee 2,601,685 2,579,004 
the National Junior Chamber of Com- These little best sellers, published by the Springfield Group, rncomenenyd sire st plone pee 
merce. remiums ... R : 
Admitted Assets ...... 4,458,735 4,521,034 


His friends had started a campaign to should be read by all your clients. They are proving to be 
boost him to the presidency of the Na- 
tional Chamber but he asked them to 
withdraw his name as even a possible 


candidate as he could not spare the time 





EXPLOSIVES RULE IN MARYLAND 
Insurance Commissioner John B. Gon- 
trum of Maryland has announced that 


best sellers of the coverages they feature. Have you read 


them yet? Write to the Business Promotion Department for 





from his business. 

In 1934 and 1935 he was president of 
the Dallas Insurance Agents Association 
and has always been active in movements 
calculated to conserve and advance the 
interests of the profession he chose. 


Law of Physics 

The law of physics, which decrees that 
in any neral shaking up the largest 
objects shall rise to the top works in- 
exorably in his case, for he has but to 
join an organization to soon thereafter 
be chosen to head it. 

Mr. Gambrell is active in the Dallas 
Salesmanship Club, the Brookhollow 
Golf Club, the Texas Historical Society, 
various Masonic bodies and in the usual 
run of civic and social undertakings. 

His enthusiasm for insurance is, of 
course, paramount and it is the profes- 


samples. 











THE SPRINGFIELD GROUP 


WALTER B. CRUTTENDEN, President 


SPRINGFIELO FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY 
MICHIGAN FIRE & MARINE INSURANCE COMPANY . 
NEW ENGLAND FIRE INSURANCE COMPANY . 


. SPRINGFIELD, MASS. 
SPRINGFIELD. MASS. 
DETROIT, MICH. 
PITTSFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 











rules and regulations governing explo- 
sives have been issued pursuant to the 
power granted the Commissioner by a 
legislative act of 1941. He says the In- 
surance Department will have copies of 
the explosives code available for distri- 
bution before the regulations become ef- 
fective March 1. Copies of new regula- 
tions under the new electrical code, al- 
ready in effect, also are being prepared 
for distribution. 


ELECT REDICK IN ST. LOUIS 

William Redick Jr., vice-president, 
William Redick & Co., has been installed 
as president of the Associated Fire In- 
surance Agents & Brokers of St. Louis. 
He succeeded George S. Metcalfe. Other 
new officers are Robert E. Doerflinger, 
vice-president; Frank Altmayer, treasur- 
er, and William F, Duerbeck, secretary. 
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” Admitted Assets 


5 last Cash in Banks and Trust Companies . . . . . + - $ 24,287,805.05 | 
Pig VendiaiGiike .. os ket es Oe 


: 
toe Pirst Mowtgnge Loams 2 ww 6 th Ht et 365,492.00 
ng ea ee ee 


ental, | Premiums uncollected, less than 90 days due . . . . 8,257,964.53 


; pre- 


ith | i 
aad Reinsurance Recoverable on Paid Losses. . . . . . 1,512,109.67 


ecem- Ctr Deli hes. wk kt lf 218,518.25 


»xclu- 
: 
i $123.976,772.11 
from 








941 
100,000 


80,996 Capital Stock . . 2. 2 1 1 ee ee es + $ 15,000,000.00 


100,000 


20,828 | Reserve for Unearned Prenriums . .. .. . . . 99,351,273.00 


20,107 | | 
ae ee ei roe) 4 4. te am aes 9,658,743.00 
ee, a: an eck) ar Gs eve! 2.350,000.00 ! 

25887 Reserve for Miscellaneous Accounts . . .... . 667,419.82 | 

— Funds Held under Reinsurance Treaties. . . . . . 127,883.25 | 

peed Reserve to Adjust Security Valuations . .... . 531,600.00* 

eee WEP GUMPENUS . . 1 it es ee ssh hh)6|C6U ee 


22,418 


59,116 $123.976,772.11 


Liabilities | 


100,000 
34,017 








00,000 
79,004 
00,000 ; we . 
17,851 j *Represents the difference between total values carried in Assets for all Bonds and Stocks owned on basis 
01.034 prescribed by National Association of Insurance Commissioners and total values based on December 31, 
Siz 1941 actual market quotations. 
AND Securities carried at $3,126,823.00 and cash $50,000.00 in the above Statement are deposited as required 
Gon- by law. 
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Agency Officers Stand 
On Offer of Service 


CONSIDER WAR DAMAGE CORP. 





Await Passage of Measure; Plan Mid- 
Year Program; Approve New 
Insurance Institute 





The executive officers of the National 
Association of Insurance Agents, con- 
ferring in New York City last week, in- 
dicated that they are standing by their 
original offer to Federal Administrator 
Tesse Jones to be of service to the War 
Damage Corporation, “thereby relieving 
the Government of the necessity of es- 
tablishing a costly organization to carry 
out its functions.” 

Present at the conference were Presi- 
dent R. W. Forshay. Anita, Iowa; Vice- 
President David A. North, New Haven; 
Executive Committee Chairman Payne 
H. Midvette, Tallahassee, Fla., and Gen- 
eral Counsel Walter H. Bennett. 

In addition to considering the War 
Damage Corporation, the officers. re- 
viewed plans for the mid-year meeting 
of the organization to be held in New 
York, April 13-15, the “V-Plan for In- 
surance” and progress of the educational 
program. 

Plan Mid-Year Program 

The officers expressed satisfaction with 
the general approval of the membership 
of the convention plans and negotiations 
were begun for the selection of speakers 
and commentators for the announced 
forums. Effort will be made to conform 
to the time-saving program already an- 
nounced, but it is now thought likely 
that the executive committee may be 
called together in advance of the regu- 
lar sessions. It is not expected that a 
meeting of the committee will be held 
before that time. 

An announcement issued by the asso- 
ciation in regard to the War Dam- 
age Corporation says: 

“It was felt that the National Associa- 
tion had done all that it could do until 
the bill becomes law. The agents of the 
country stand together to serve this new 
machinery for protection in any capacity 
asked of them, and they express the 
hope that the operations of the War 
Damage Corporation will be as closely 
related as possible to insurance trans- 
actions as they are normally carried on 
in other fields.” 

Review “V-Plan” 

The officers reviewed the “V-Plan for 
Insurance” and surveyed the planned ac- 
tivities of the insurance coordination 
board designed to implement the plan. 

They also surveyed the program of the 
association’s educational division and ex- 
presed the thought that this program, 
which will soon be announced in detail, 
“can be suitably reconciled and coordi- 
nated with all the other insurance edu- 


cational 1 ( sin the U. 

The led with approval the for- 
mation American Institute of 
Propert) 1 Liability Underwriters, and 


assured Dr. S. S. Huebner, leader in the 
movement, of the continued support and 
cooperation of the association. 








JOIN ATLANTA AGENCY 
Kaiser & Bartnett, Atlanta, Ga., insur- 
ance and real estate firm, announce the 
addition of J. F. Wilson and L. P. 


Shearer to their staff. 


E. J. Bruckmann, N. Y. Agent, 
Dies After Long Illness 


Edwin J. Bruckmann, secretary of 
Perrin-Bruckmann Agency, Inc. 75 
Maiden Lane, New York, died last Sun- 
day at his home in Forest Hills, Queens, 
after a long illness. He had been with 
the Perrin organization since 1923. 
Funeral services were held at his home 
last evening and burial today. He is 
survived by two brothers, William A. 
and George W., the latter being with 
Perrin-Bruckmann Agency; and _ two 
sisters, Miss Cathryn W. Bruckmann 
and Mrs. Lucy A. Gannon. 





PUBLIC ADJUSTERS’ COURSE 


The Pohs Institute of Insurance, 55 
West Forty-second Street, New York 
City, announces that its course to pre- 
pare students for the public adjusters’ 
examination to be held in June be- 
gan Monday night, February 16, at 7 
o'clock. Classes will be held every Mon- 
day evening thereafter for fifteen weeks. 
Those interested may either write to 
the Institute for a circular or phone 
PE 6-8044. 





SENATOR PARKER DIES IN VA. 

Robert R. Parker, Virginia state sena- 
tor, member of the committee on insur- 
ance and banking, died in a Richmond 
hotel, February 14. Formerly a member 
of the house, he was actively associated 
with the legislation which resulted in 
supervision of insurance rates being 
placed under the State Corporation Com- 
mission. 


NORTHAMPTON BOARD OFFICERS 


Gordon A. Woodward has been elected 
president of the Northampton, Mass., 
Board of Insurance Underwriters, suc- 
ceeding Gustav A. Finck. Joseph J. 
Warner is vice-president and Roscoe K. 
Noble secretary-treasurer. 








REVOKES AGENT’S LICENSES 

Superintendent of Insurance Louis H. 
Pink of New York has revoked the li- 
censes of Donald T. Mason, who was 
licensed as an agent of five insurance 
companies under Section 113 of the in- 
surance law. Mr. Mason was charged 
with incompetency and_ untrustworthi- 
ness within the contemplation of the 
insurance law. 


AGENTS TO HEAR KIETZMAN 


Leo E. Kietzman, secretary of the 
American of Newark, will be guest 
speaker at the meeting of the Middle- 
sex County Association of Insurance 
Agents in Metuchen on March 10. He 
will speak on use and occupancy insur- 
ance in wartime. 








AGENTS WRITE SCHOOL LINE 

The bulk of the Minneapolis public 
school renewals, amounting to more than 
$3,000,000 is placed, as has been done in 
the past, with agents representing stock 
companies. 


DENIES LICENSE RENEWAL 


New York Superintendent of Insur- 
ance Louis H. Pink has denied a renewal 
of a broker’s license to Robert L. Bogart 
of 32-30 Steinway Street, Long Island 
City, for his failure to reply to letters 
sent him by the Central Bureau. 





WANT RENEWAL CERTIFICATES 





Chicago Agents Campaign to Save On 
Paper, Labor and Postage; 
Report Progress 
The office practice committee of the 
Chicago Insurance Agents Association, 
of which W. R. Reynolds is chairman 
and L. W. Zonsaius and FE. L. Lederer 
are members, reports progress in its 
campaign for renewal certificates. The 
committee explains that its objective is 
the saving of paper, labor and postage. 
The announcement to members says that 
some of the companies already have put 
the idea into practice and have made 
preparations to extend the use of renewal 

certificates. 

“We find in looking over the field,” 
the announcement says, “that the casu- 
alty companies who issue burglary, plate 
glass and similar contracts are more 
easily persuaded to make this change 
than the fire comnanies. However, your 
committee would like to see all fire com- 
panies brought into line in connection 
with this movement. 

“We are bringing these points to your 
attention so that you will contact each 
one of your companies and help the 
Chicago Insurance Agents Association 
start a movement with all our companies 
that will eventually result in helping our 
Government as well as all other parties 
concerned.” 





St. Paul Agency Gets Line 
On County Owned Machines 


A new tvpe of premium income has been 
developed for St. Paul agencies. Hereto- 
fore Ramsey County has been a self-in- 
surer on motor vehicles owned and operat- 
ed by it and whenever one of its vehicles 
damaged a privately owned vehicle, the 
county appropriated funds to pay for the 
damage. 

Recently, however, the county board was 
advised that it has no authority to pay for 
repairs on privately owned vehicles and 
then decided to take out liability and prop- 
ertv damage coverage on its thirty ve- 
hicles. The contract was awarded to Cul- 
len & Crowther on a premium bid of about 
$600 annually. 





Starkweather & Shepley 


Promotes Howard C. Sweet 


J. F. Huntsman, president of Stark- 
weather & Shepley, announces the elec- 
tion of Howard C. Sweet as vice-presi- 
dent and director of the New York 
Corporation. Mr. Sweet has been asso- 
ciated with the New York office since 
January, 1931, and has been assistant 
treasurer since 1936. : 

Prior to his service in New York, Mr. 
Sweet was in the Starkweather & Shep- 
ley agency in Providence, R. I., for some 
years and before that was connected 
with the Travelers Insurance Co. 


JAMES L. KERR DIES AT 51 


James L. Kerr, 51 years of age, presi- 
dent of Moxley-Kerr, Inc., insurance and 
real estate agency of Montclair, N. J., 
died February 6. He was graduated from 
Cornell in 1914 and had lived in Mont- 
clair seventeen years. Mr. Kerr was a 
member of the Montclair Sinking Fund 
Commission, the Rotary, Commonwealth 
and Cosmopolitan clubs of Montclair. 
He was a director of the Upper Mont- 
clair Savings and Loan Association and 
of the Watchung Title and Mortgage 
Guaranty Co. Surviving are bis widow, 
two sons and a sister. 


BOOKLET ON AGENCY SOLVENCY 


The New Jersey Field Club has pre- 
pared a booklet dealing with the solvency 
of local agencies. Its purpose is to out- 
line necessary records which should be 
kept by an agent so that he can tell at 
all times his own financial status. The 
field club has found that numerous agen- 
cies become insolvent because they are 
not aware they are approaching that 
condition until it is too late. Copies of 
this booklet, ‘Is Your Agency Solvent?” 
may be obtained from Franklyn Thur- 
nall, Westwood, N. J., at 5 cents each. 
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Cincinnati Association 
Elects Shell and Earls 


West Shell, president, A. W. Shell 
& Co., has been elected president of the 
Cincinnati Fire Underwriters Association 
and Thomas W. Earls was chosen vice- 
president. Under the constitution of the 
association, officers are elected by the 
governing committee from its member- 
ship. Other members of the committee 
are Thomas M. Geoghegan, Gustav May 
and Frederick Rauh. 

The Shell agency was founded sixty- 
five years ago by H. C. Shell, grand- 
father of West Shell. Both H. C. Shell 
and A. W. Shell, father of West Shell, 
served as president of the Cincinnati 
Association. Mr. Earls is vice-president 
of the Earls-Blain Co., of which his 
father, William A. Earls, is president. 
William A. Earls also served a number 
of terms as president of the association. 


Eddy Dies After 55 Years 


In Insurance at Chicago 


George M. Eddy, dean of Chicago in- 
surance brokers, died February 8 at the 
age of 71. He was associated with W. 
A. Alexander & Co. and had been in the 
insurance business in Chicago fifty-five 
years. His father, H. C. Eddy, was 
Western manager for the Commercial 
Union Group for many years and his 
son, Sprague, formerly was with the 
Insurance Field at Chicago. 

Mr. Eddy’s funeral occurred on Feb- 
ruary 10, the day on which he was to 
have been presented by Insurance Di- 
rector Paul F. Jones with broker’s li- 
cense No. 1 for 1942. He was a founder 
and first president of the Insurance 
Brokers Association of Illinois. Mr. and 
Mrs. Eddy celebrated their golden wed- 
ding last June. In addition to Mrs. 
Eddy and Sprague, he is survived by 
three other sons, Manton, John and 
George, Jr. 








VIRGINIA AGENTS’ MEASURE 

An agency qualification bill, House Bill 
No. 311, has been introduced in the Vir- 
ginia legislature. Instead of providing 
for the setting up of a board to examine 
applicants for a license as agent of 
solicitor, as originally planned, the exam- 
ining authority is vested in the State 
Corporation Commission. Robert V. 
Baldwin, Jr. Norfolk local agent, 1s 
patron of the bill. 





COHEN’S LICENSES REVOKED 

Superintendent of Insurance Louis H. 
Pink has revoked the licenses of David 
Cohen of 570 Seventh Avenue, New York 
City, for failure to account properly for 
premiums collected. Mr. Cohen was 
licensed as a broker and as agent of 
one life insurance company. 
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ORGANIZED SELLING means 
EFFEGTIVE SELLING... 


Results count... and Agents of 
North America Gompanies are setting 
real response with INA‘s plan of organ- 
ized selling...which schedules the sale of 
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new North America sales Folio can get complete 


Designed to do a thorough selling job, the new Folio information by inquiry addressed to the Head 
































prepared for the Agents of North America Com- Office or the nearest Company 
panies is proving most effective in practice. It is | Service Office. 
getting results because of its sound selling ideas, North America Branch Offices, 


its valuable sales suggestions, its wealth of timely Service Offices and Fieldmen are 

and practical material—and above all, because it always available to assist you 

is so easily adaptable and readily usable. in planning your campaign for 
Any Agent or Broker who is interested in the greater effectiveness. 


NORTH AMERICA COMPANIES 


Insurance Company of North America > The Alliance Insurance Co. of Phila. + Central Insurance Co. of Baltimore 


Indemnity Insurance Co. of North America + National Security Insurance Co. ¢ Philadelphia Fire & Marine insurance Co, 














write practically every form of insurance except life 


“NORTH AMERICA SERVICE” MEANS 'CROSS-THE-BOARD SERVICE + Founded 1792 
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McKittrick Asks U. S. 
Aid in Missouri Fight 


CONFERS WITH BIDDLE, ARNOLD 





State Attorney General Revorted as 
Suggesting Federal Investigation 
Begin in Missouri 

Attorney-General Roy McKittrick an- 
parently plans a new: gigantic nincer 
movement in his war on the stock fire 
insurance companies operating in Mis- 
souri which figured in the famous 
O'Malley 80-20 compromise of rate liti- 
gration in May, 1935. In comnany with 
his first assistant, Robert L. Hvder, Gen- 
eral McKittrick conferred with Attorney 
General Biddle and Assistant Attorney 
General Thurman Arnold in Washing- 
ton last week. 

After their conference, Attorney-Gen- 
eral McKittrick said that Attorney-Gen- 
eral Biddle had shown interest in the 
Missouri anti-trust proceedings against 
the 137 stock fire insurance companies. 
and indicated that after he has studied 
memorandum prepared by Arnold’s anti- 
trust division he would decide what as- 
sistance, if any, the Federal government’s 
Department of Justice will give Missouri 
in the fight. He said that Mr. Arnold 
might begin Federal anti-trust proceed- 
ings against the fire insurance companies. 
But Attorney-General Biddle must give 
the “go ahead” signal, if it ever comes. 

Attorney-General McKittrick has sug- 
gested that if the Federal government 
decided to go gunning against the insur- 
ance companies the first legal battle 
should be launched in Missouri, prob- 
ably in St. Louis, so that Missouri and 
the Federal attorneys can cooperate. 
Arnold some weeks ago assigned a Fed- 
eral “observer” to sit in some of the 
hearings held in the Missouri case at 
Chicago. 





Iowa Approves Renewal 
Certificates for Policies 


The Towa Insurance Department has 
approved the use of continuation certifi- 
cates for fire and casualty insurance 
policies as a means of conserving paper 
and eliminating some of the work in- 
volved in issuing new policies. Several of 
the Iowa companies have indicated they 
plan to use the continuation certificates 
instead of issuing new policies. 


Fire Mutuals Elect 


Two member companies of the Mutual 
Fire Insurance Association of New Eng- 
land this week announced promotions. 
At the director’s meeting recently of the 
Traders & Mechanics of Lowell, the fol- 
lowing officers were elected:—Tyler A. 
Stevens, president, Edward W. Brigham, 
treasurer, and Harold K. Bartlett, secre- 
tary and assistant treasurer. This was 
a promotion for Mr. Bartlett, from as- 
sistant secretary to secretary and assist- 
ant treasurer. 

At a special meeting of the directors 
of the Lowell Mutual Fire James A. 
Grant was elected secretary and treas- 
urer to succeed Walter E. Murkland, 
retired. 





MAYS TO SPEAKS IN CHICAGO 
Milton W. Mays, director of the Busi- 
ness Development Office, which is main- 
tained under the joint sponsorship of the 
National Association of Insurance Agents 
and the capital stock fire insurance com- 
panies, is announced as guest speaker 
before the Insurance Buyers Forum con- 
lucted hy Fred S. James & Co., in the 
f the One LaSalle Building 

t 41 Mr. Mays will 

Effect of War Economies 
Agents and on the Insurance Busi- 


J. McL. KEMP IS MARRIED 
February 5 at Chattanooga, Tenn., J. 
McLemore Kemp married Mrs. Kathleen 
Lynch Bond. He is executive secretary 
f The First Federal Savings & Loan 
\ssociation of that city and heads Kemp 
& Co., insurance agency. 

















North British & Mercantile 


Insurance Company, Ltd. 


(U. S. Branch) 


150 WILLIAM STREET, NEW YORK 


Financial Statement — December 31st, 194 


1 














% 
Cash in Banks and Offices . $1,726,428.76 11.1 
U. S. Government Notes and Bonds 7,452,089.44 48.0 
State and Municipal Bonds oa ee eB 1,176,666.33 7.6 
Railroad, Public ,Utility and other Bonds 1,494,414.45 9.6 
Stocks (40% Preferred or Guaranteed) 2,588,331.00 16.8 
Acmued Gnteres! .6. 6k se ee OS 78,821.97 0.5 
Agency and other balances in course of collection 
not over 90 days due. 998,356.30 6.4 
* Total Admitted Assets. $15,515,108.25 100.0 
(As required by the New York Insurance Department, invest- 
ments are carried in assets at amortized values on amortizable 
bonds and at values promulgated by the National Association 
of Insurance Commissioners on all other bonds and on stocks. 
Securities carried at $661,863.47 are deposited as required 
by state laws, and in addition thereto Cash and Securities 
carried at $12,311,195.02 were held in trust by this company’s 
United States Trustee for the protection of policyholders and 
creditors in the United States.) 
LIABILITIES AND SURPLUS 
Liabilities . 
Losses in Process of Adjustment $ 961,668.00 6.2 
Unearned Premiums on policies in force 7,072,366.30 45.6 
Federal and State Taxes and Sundry Items 840,791.52 5.4 
Total Liabilities . . . $ 8,874,825.82 57.2 
Surplus 
Statutory Deposit . * $ 500,000.00 BZ 
Net Surplus 6,140,282.43 39.6 
*Surplus to Policyholders . . . . . 6,640,282.43 42.8 
Total Liabilities and 
100.0 


Surplus 


. - . . > 


- $15,515,108.25 


* On the basis of December 3lst, 1941 market 
quotations for all bonds and stocks owned, the 
total Admitted Assets would be increased to 
$16.293,766.22 and the SURPLUS TO POLICY- 
HOLDERS to $7,418,940.40. 
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MAINE COMMISSIONER DIEs 





Pearce J. Francis Was 51 and Had Held 
Office Since 1940; Was In 
Insurance Many Years 
Insurance Commissioner Pearce ] 
Francis of Maine died last Friday at pj, 


home in Portland after an illness of 


more than two months. Early in Decem. 


ber he had suffered a heart attack. He | 
served as | 


was 51 years of age and had 
commissioner since December, 194) 
Born at Lynn, Mass., June 4 1809 
son of Mrs. Kate Francis and the late 
Andrew Francis, he received his pies: 
tion in the schools of that city, entered 
the employ of the General Electric Co 
and was a salesman in Massachusetts 
and in Maine, going to Portland in 1916 
In 1922 he entered the employ of the 
Travelers and after three years was ap- 
pointed manager of the life, accident and 
group insurance departments, He re- 
signed in January, 1940, to become asso- 
ciated with G. M. Barney, general agent 
Governor Sewall last year named Mr. 
Francis vice chairman of civilian defense 
for Maine in the later’s capacity as in- 
surance commissioner, Mr. Francis was 
prominent in musical circles in Portland 
including the Portland Men’s Singing 
Club, and as a baritone was a member 
of Portland church choirs, that of the 
First Universalist Church, Congress 


Square, over a long period, and in recent | 


years .of Williston Congregational 
Church. He was also first vice-president 
of the Woodfords Club and a member 
of the Settlers’ Club, a social luncheon 
group. He was a 32nd degree Scottish 


Rite Mason and a member of Portland | 


Lodge. Until recently he was a member 
of the Portland Rotary Club and served 
as its song leader. 





January Fire Losses Show 
34% Gain Over Last Year 


Fire losses increased 34% in the 
United States in January according to 
estimates of the National Board of Fire 
Underwriters. The total of $35,565,000 
compares with $26,470,000 in January last 
year, but is still below the figure of 
$36,260,650 for January, 1940. Fires in 
January, 1941, were abnormally low so 
that while fires this year are on the 
increase the rate is not actually as se- 
vere as comparison with last January 
would indicate. Greater activity due to 
the war program is certain to lead to 
some increase in fire losses month by 
month. : 


Luddy Phoenix Special for 
Long Island Territory 


Vice-President John A. North an- 
nounces the appointment of Timothy A. 
Luddy as special agent for the Phoenix- 
Connecticut Group in the Long Island 
field, to assist Harry C. Hulley, who has 
recently been made assistant manager of 
the company’s New York metropolitan 
department, and who will still retain ex- 
ecutive supervision of the company’s ac- 
tivities on Long Island. 

Mr. Luddy is a native of Waterbury, 
Conn., and has had several years expeti- 
ence in the insurance business, more 
recently in the home office of the 
Phoenix in Hartford. 








TENNESSEE AGENT PASSES 

A. V. Patton, Aged 65, founder and 
for thirty years president of the A. V. 
Patton Insurance -Agency, Jackson, 
Tenn., died February 12 at his home 
in that city. Mr. Patton was a deacon 
in the First Baptist Church, a director 
of the First National Bank, and treas- 
urer of the recent Union University En- 
dowment and Campaign Fund. He was 
an executive member of the Madison 
County Red Cross. 


WM. F. O'BRIEN ELECTED 
William F. O’Brien of Passaic, N. J. 
secretary of the New Jersey Association 
of Insurance Agents and editor of The 
New Jersey Agent, has been made chait- 
man of the insurance committee of the 
N. J. Association of Real Estate Boards. 
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PILOT RE IN LIQUIDATION 


N. Y. Department Notifies Creditors 

’ to File Claims; Traynor, 

Davis in Charge 

Insurance Superintendent Louis H. 
Pink of the New York Department sent 
out notices to all creditors and _policy- 
holders of the Pilot Reinsurance Co. 
February 14, that, under order of the 
Supreme Court issued February 4, the 
department has taken possession of the 
property and will liquidate the company. 
The court order was obtained after the 
United States Treasury Department had 
directed the liquidation, charging that 
the Pilot was Axis controlled. J 

The Superintendent has appointed 
Deputy Superintendent John P. Traynor 
and Special Deputy Superintendent J. 
Donald Davis to conduct the liquidation 
proceedings. The Superintendent’s no- 
tice stated that pursuant to the order, 
“he said Pilot Reinsurance Co. of New 
York is dissolved, and all insurance and 
other contracts and obligations of said 
company terminated and expired as of 
February 1, 1942, and the rights and 
liabilities of all persons under such 
policies, contracts and obligations be- 
came fixed on that date pursuant to the 
insurance law of the State of New York. 
Policyholders of Pilot Fire Reinsurance 
Co. of New York will not have any in- 
surance protection on policies or other 
contracts after February 4, 1942.” 

Creditors and claimants of the com- 
pany are required to file claims with 
Mr. Davis at the liquidation bureau, 160 


William H. Wheelock Dies, 
Director of Insurance Cos. 


William H. Wheelock, chairman of 
the board of the prominent New York 
real estate firm of Brown, Wheelock, 
Harris, Stevens, Inc., and a director of 
several insurance companies, died this 
week at the age of 66. He was presi- 
dent of the real estate firm until Janu- 
ary, 1938, when he was named chairman 
of the board. 

Mr. Wheelock was a New York di- 
rector of the Liverpool & London & 
Globe and a director of the Federal 
Union, Star, Queen, Hudson, Seaboard, 
Prudential of Great Britain, Globe In- 
demnity and Home Life insurance com- 
panies. For more than thirty-five years 
he had been a trustee of the Children’s 
Aid Society. 








Mercantile 1941 Statement 


The Mercantile of America, member of 
the North British & Mercantile Group, re- 
ports assets of $7,692,288 on December 31, 
1941, an increase of $190,912 over the 
year before. On the basis of December 31 
market quotations total admitted assets 
would be $334,027 more than shown in 
the annual statement. With capital of 
$1,000,000 and net surplus of $4,042,311 
the surplus to policyholders is $5,042,311, 
which is nearly 66% of the company’s 
assets. Just under 50% of the assets are 
invested in U. S. Government notes and 
bonds. The unearned premium reserve 
amounts to $2,223,012, an increase of 


$166,129. 


N. Y. RATING BODY MEETS 


The New York Fire Insurance Rating 
Organization held its twentieth annual 
meeting last week and the following 
were elected new members of the gov- 
erning committee: Harvey R. Waite, 
president, Agricultural; William M. 
Frink, United States manager, Norwich 
Union; John R. Cooney, president, Fire- 
men’s of Newark; A. R. Phillips, vice- 
president, Great American, and Karl E. 
preene, president, Berkshire Mutual 
rire. 








N. F. P. A. ANNUAL MEETING 


The National Fire Protection Asso- 
ciation will hold its forty-sixth annual 
meeting at Atlantic City during the 
week of May 11. 


Broadway, New York City, on or before 
June 1. 

Under the liquidation procedure, all 
reinsurance contracts were canceled as 
of February 4, and reinsurance pre- 
miums will be held by the Department 
as claims against the Pilot. Although 
the New York Department acted under 
direction of the U. S. Treasury Depart- 
ment in petitioning the court for a 
liquidation order, the liquidation is pro- 
ceeding under the New York State law 
in the regular manner by the Depart- 
ment. 





BROOKS’ “SPADE WORK” IDEA 





Essex County Agents Ass’n to De More 
Public Relations Work Among Trade 
Groups in Northern N. J. 

The Essex County (N. J.) Agents 
Association is taking action on the con- 
structive made at its last 
monthly dinner meeting by Herbert L. 
Brooks, vice-president, Joseph M. Byrne 
Co., that more “spade work” be done 
among important trade organizations 
and groups in and near Newark, N. J. 

Introducing the subject Mr. Brooks 
mentioned three specific groups which 
were referred to in one column of the 
Newark Evening News. They included 
the Trust Council of North New Jersey, 
recently formed; commercial vehicle 
fleet managers in session, and the Essex 
County Chapter, American Institute of 
Banking. “With all of these our asso- 
ciation should be doing contact work 
and building public relations thereby.” 
His motion that a committee be formed 
for such “spade work” was adopted. 


suggestion 





PEARL MOVES NEWARK OFFICE 

George Albiez, New Jersey state agent 
for the Pearl American Fleet, has moved 
his offices from Rooms 619-620 at 31 
Clinton Street, Newark, to Rooms 1013- 
1014 in the same building. 


INSURANCE STOCKS 
BOUGHT ® SOLD ® QUOTED 
Inquiries Invited 
HALL & TURNBULL 
Insurance Stock Specialists 


42 BROADWAY NEW YORK 
Tel. BO. 9-7303 








MORE LARGE FIRE LOSSES 





Forty-eight Fires in 1941 in United States 
and Canada With Loss Estimated at 
Above $250,000 Each 

Forty-eight fires occurred in 1941 in 
the United States and Canada each of 
which involved a loss estimated at $250,- 
000 or more, according to the National 
Fire Protection Association Quarterly. 
Six of these occurred in Canada. This 
represents an increase of ten fires over 
the number reported in 1940 and ex- 
ceeds by twelve the average for the last 
five years. Twenty of these fires caused 
individual losses of not less than $500,000, 
including thirteen which resulted in loss- 
es of more than $1,000,000 each. 

Largest fire of the year was that de- 
stroying the property of the Firestone 
Rubber and Latex Products Co. at Fall 
River, Mass., the loss being about $11,- 
000,000. The spectacular Jersey City 
waterfront conflagration brought a loss 
of $5,000,000. The Bienville Warehouse 
Corp. fire in New Orleans brought a loss 
of $1,285,345; the Plymouth Rubber Co. 
fire at Canton, Mass., cost $1,906,000; 
the Philadelphia fire at the Wm. H. Lear 
Lumber Co. caused a loss of $1,200,000, 
and there were eight other fires causing 
loss of at least $1,000,000 each. 


J. P. OLD DIES IN MICHIGAN 


John P. Old, veteran agent of Sault 
Ste. Marie, former president of the Mich- 
igan Association of Insurance Agents, 
died recently, aged 67. His son, John P. 
Jr., has been associated with his father 
in business and association work. 

















| New York Underwriters 


business development plans that 


actually produce results—ask for proof... 





New York Underwriters Insurance Company 


Under management of 


A. & J. H. STODDART 


Ninety John Street 


New York 





ite BAECs 


NEW YORK 


REINSURANCE 








Addresses Hanover Fire 
Fieldmen’s Conference 





wa nee ————— 
=, 1 EP BPR, 

















OSCAR H. WEST 


The Hanover Fire Group held its annual 
home office fieldmen’s meetings at the Ho- 
tel Roosevelt on Wednesday and Thurs- 
day. President Fred A. Hubbard was the 
presiding officer at all the meetings. 

The business sessions were followed by 
a banquet on Thursday evening at the 
hotel, at which the guest speaker was 
Oscar H. West, managing director of the 
Retail Merchants Association of Virginia, 
whose topic was “How Green Is Your 
Valley?” Mr. West has a national repu- 
tation for ability and interest as a speaker. 
He was formerly executive secretary of 
Virginia Association of Insurance Agents. 


Miss Edith M. Taylor Marks 
20 Years With Nat’! Board 


Miss Edith M. Taylor, genial, efficient 
and widely known member of the public 
relations department of the National Board 
of Fire Underwriters, last Saturday com- 
pleted twenty years with that department. 
To mark the occasion she received twenty 
American Beauty roses from General Man- 
ager W. E. Mallalieu and was given a sur- 
prise luncheon by a group of women em 
ployes. Miss Taylor has been in insur- 
ance for thirty-six years. Before join- 
the National Board in 1922 she 





ing 
served sixteen years with the North 
British & Mercantile. 


SEEK INDIVIDUAL LICENSES 

A bill to provide for “individual” in- 
surance agents’ licenses rather than firm 
or company licenses covering more than 
one emplove has been introduced in the 
New Jersey legislature by Senator John 
E. Toolan of Middlesex County. A com- 
panion measure applies to insurance 
brokers. ; 
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No Recovery Through Insured by 
Parties Not Mentioned in Policy 


\ person designated as “A” obtained 
a fire policy in his name alone on a house 
in which he owned a one-third interest, 
“RB” one-third and “C” and “C’s” children 
one-third. “A” occupied the house un- 
der an agreement with “B” and “C” and 
“C’s” children that “A” would pay all 
taxes, repairs, etc. “A” paid premiums 
on the policy for five years or more, 
and the insurance company knew he did 
not have full title to the house. 

“A” was illiterate and could not read 
or understand the policy provisions. He 
was trustee for “B,” “C” and “C’s” chil- 
dren and, they claimed, he insured the 
house for their benefit in consideration 
of his occupancy thereof. When the 
house was burned the company paid “A” 
$416.66 as his interest in the property and 
he surrendered the policy to the com- 
pany. “B,” “C” and “C’s” children sued 
the company in “A’s” name for their 
sole use and benefit, by virtue of the 
policy, alleging the facts as given. 

They claimed the company was estop- 
ped by its payment to “A” of one-third 
of the amount of the insurance from 
voiding the contract as to the plaintiff’s 
rights; and that there was no considera- 
tion for “A’s” release of the plaintiffs’ 
rights. 

Affirming judgment for the defend- 
ant in a city court, the Georgia Court 
of Appeals held, Cutright v. National 
Union Fire, 15 S.E. 2d 540, that although 
a plaintiff having a right of action 
against another may sue for the use of 


any person whom he may designate to 
take the proceeds of the action, a plain- 
tiff having no right of action at all can- 
not recover either for his own benefit 
or for the use of anyone else. On the 
facts as alleged in the petition “A” had 
no cause of action against the defend- 
ant and in such a case “A” could not 
any more sue for the use of “B,” “C” 
and “C’s” children than for his own use, 
under the rule that a cause of action 
must be shown to exist in favor of the 
nominal party. Under such a theory the 
petition was subject to demurrer. 

The rule would still apply if the suit 
were construed as being brought in the 
name of the plaintiffs alone. That would 
be a suit on a fire insurance contract in 
which there was no reference to the 
plaintiffs. They were strangers to the 
contract as written. They were not men- 
tioned in the policy. 

When “A” settled his interest in the 
policy and surrendered it he was out of 
the picture, so that if there was any link 
between plaintiffs and the company 
through “A,” that link had been broken. 
There was no privity of contract be- 
tween the plaintiffs and the company and 
hence no proper party plaintiff in the 
case. “If on account of fraud, acci- 
dent or mistake the writing fails to ex- 
press the true agreement and a reforma- 
tion could be had in a court of equity, 
such affirmative relief cannot be granted 
by city courts in Georgia, which are 
courts of law.” 





“Occupied as Dwelling” Is 
Held Not to Be Warranty 


The phrase “occupied and to be oc- 
cupied only for dwelling purposes” at 
the end of the last sentence in the 
description of the insured property, 
which is in the rider attached to each 
Michigan standard fire policy at the 
blank space therein designated as 
“(Space for description of property),” 
constitutes and operates only as addi- 
tional descriptive matter in connection 
with and only supplemental to the pre- 
ceding descriptive words and phrases 
stating the location of all and the na- 
ture of some parts of the property in- 
sured. It does not operate as a limita- 
tion on the coverage afforded by the 
policy, or constitute a condition subse- 
quent or promissory warranty in re- 
spect to the use to which the insured 
intends to put the premises. 

The phrase, the Wisconsin Supreme 
Court holds, Mut. Bldg. & Loan Ass’n 
vy. Northwestern National Ins. Co., 236 
Wis. 475, 295 N. W. 707, fails to ex- 
press definitely an intention to condition 
the insurer’s liability upon continued oc- 
cupancy of the premises as a dwelling. 
The company’s failure to use some such 
clear and definite expression in the pol- 
icy was held to warrant the conclusion 
that no such termination or suspension 
of liability was intended and that the 
phrase used was inserted to serve as 
descriptive matter. Any other construc- 
tion would make the provision a viola- 
tion of the Michigan statute prescribing 
the use of the standard fire policy and 
providing that no different provisions 
shall be indorsed thereon, with certain 
specified exceptions. 


EN HOLD ELECTION 





TAMPA WOM 
\ll officers of the Insurance Women 
Tam] Fla., have been reelected as 
follows: president, Gladys Hobson, as- 


sistant to A. C. Eifler, secretary, Florida 
Association of Insurance Agents; vice- 
president, Ann Wilkins, H. H. Mabry 
Co.; secretary, Helen Latimer, Elbridge 
Smith Co.; treasurer, Estelle Brantley, 
©. H. Carier Co.; directors, Grace 
Evans, Rose Grimaldi, Lucille Martin, 
Maud Sutherland, Sue Vaden. Plans are 
being made to organize a state asso- 
ciation. 


Phoenix-London Downtown 


N. Y. Offices to Move 


The metropolitan and surburban offices 
of the Phoenix-London Group in down- 
town New York will be moved to the 
ground and second floors at 60 John 
Street on or about May 1. The offices 
will be moved from 90 Maiden Lane 
where they have occupied the entire 
building for the past twenty-one years. 
The new quarters are in the heart of 
the insurance district. Lease for the 
space was negotiated by Raymond D. 
Ryan, and alterations will be made. 

The new quarters cover over 5,400 
square feet of space. The building has 
a street frontage of seventy-five feet 
on John Street and the ground floor 
lobby and corridors extend to both Wil- 
liam Street and Maiden Lane. It is 
located on the Southwest corner of John 
and William Streets. 





PARKER IS PRIORITY AGENT 

George H. Parker, manager of the 
Kentucky Actuarial Bureau, Louisville, 
has been appointed priority agent in 
Kentucky in connection with purchase 
of fire department equipment, supplies, 
etc., as needed by fire departments in 
the state. The appointment becomes ef- 
fective at once, and Mr. Parker will have 
to pass on all orders placed that come 
under priority headings. Mr. Parker for 
some months past has been assistant di- 
rector of Civil Defense in Kentucky un- 
der appointment of Governor Keen John- 
son, 


ON FIRE WASTE COMMITTEE 
Ben Caldwell, assistant secretary of 
Underwriters’ Laboratories in charge of 
public relations, has been appointed to 
membership on the information and pub- 
lications committee of the National Fire 
Waste Council, replacing George T. 
Bunker, who retired from the Labora- 
tories the end of last year. 


NATIONAL UNION DIVIDENDS 
Directors of the National Union Fire 
of Pittsburgh at a meeting on January 
27 reelected all of the official staff. In 
addition the board declared a dividend 
of $1.50 a share and an extra dividend 
of $1.00 a share payable March 2 to 
stockholders of record February 9. 








FIRE ASSOCIATION GAINS 
Parent Company Reports Net Premiums 
at Record High; Statements of 
Affiliated Companies 

Net premiums written by the Fire 
Association of Philadelphia in 1941 were 
the highest in the history of the com- 
pany. The company shows net premiums 
of $13,001,945, compared with $11,169,849 
written the year before. Total assets at 
the year end amounted to $25,406,175, 
compared with $24,808,879 at the close of 
1940, and surplus to policyholders totaled 
$10,090,750, against $11,919,459. 

Unearned premium reserve aggregated 
$12.083,338, compared with $10,907,981, 
and cash was $1,706,898, against $2,055,- 
018. Bonds and stocks were valued at 
$19,842,968, compared with $18,983,678. 

The December 31, 1941, statement of 
the Lumbermen’s of Philadelphia shows 
total assets of $5,658,416, compared with 
$5,454,280 a year before, and surplus to 
policvholders of $3,058,714, against $3,- 
380.325. Unearned premium reserve was 
$1,912,306, against $1,733,913. Cash on 
hand amounted to $310,396, against $537,- 
511, and bonds and stock totaled $4,- 
865.513, against $4,487,678. 

The Reliance had total assets on 
December 31 last of $4,334,357, against 
$4,295,328 at the close of 1940, and sur- 
plus to policyholders of $2,588,265, against 
2,895,338. Unearned premium reserve 
was $1,243,793, against $1,124,009. Cash 
on hand amounted to $290,294, against 
$325,368, and bonds and stocks were 
$3,591,976, against $3,514,248. 

At the end of 1941 the Philadelphia 
National had total assets of $3,152,955, 
compared with $3,097,164 at the close 
of 1940, and surplus to policyholders of 
$2,161,314, against $2,286,747. Unearned 
premium reserve amounted to $741,808, 
against $666,350. Cash on hand rose to 
$515,546 from $410,261, while bonds and 
stocks were valued at $2;500,119, against 
$2,508,910. 








Court Orders Reformation 
Because of Mutual Mistake 


Where the purchaser of an insured 
property neither directly nor indirectly, 
through the mortgagee, a homestead 
association, gave the insurance com- 
pany’s representative information as to 
the name of the owner when the prop- 
erty was transferred in 1929 and when 
the policy was renewed in 1932, and the 
company’s representative failed to make 
inquiry tn 1932 as to the name of the 
owner of the property and assumed that 
it was the previous named insured who 
still owned the property, the Louisiana 
court held, Randazzo v. Insurance Co. of 
State of Pennsylvania, 196 La. 822, 200 
So. 267, that the trial court properly 
concluded that there was a mutual mis- 
take and that the policy should be re- 
formed so as to name the owner of the 
property as the insured. 


NEWS LETTER IN NEW FORM 

The News Letter of the National Fire 
Protection Association is issued this 
month in new and attractive form. The 
format has been altered and improved 
and with the use of type the paper is 
made more readable. The new format 
makes it possible to present more in- 
formation to members every month and 
at the same time economize on paper. 


TWO LEAVE KENTUCKY BUREAU 

P. E. Borders and F. R. Anderson 
have resigned from the Kentucky Actu- 
arial Bureau. Mr. Borders, who was 
with the Lexington office of the bureau, 
will join the service at Wright Field, 
Dayton, O. Mr. Anderson, of the Louis- 
ville office, is to enter fire company field 
work but has not yet announced his 
plans. 


PRESIDES AT BOYS’ CLUB 
Donald R. Sheldon, New Jersey field- 
man for Crum & Forster companies, 
was named chairman of the dedication 
ceremonies of the Boys’ Club of Newark. 
He is also first president and a founder 
of the club. The building was acquired 











last year and renovated. 





SPRINKLER LEAKAGE CASE 





Court Differentiates in Policy Interpre. 
tation on Language of Policy 
Clauses 
In an action on a policy covering loss 
and damage by sprinkler leakage, the 
loss caused by water seeping through to 
the ground floor of a four-story building 
and damaging insured’s merchandise 
thereon caused by the breaking of q 
sprinkler pipe on the top floor when 
the building was unroofed by a wind- 
storm, was held to be within the coy- 
erage of the policy for the reason that 
the sprinkler leakage and not the wind- 
storm was the proximate cause of the 
loss. Hardin Bag & Burlap Co., Inc, y, 
Iidelity & Guaranty Fire Corporation of 
Baltimore, Louisiana Court of Appeals 
1 So. 2d 830. 
The court distinguished Bottomley y, 
Royal Insurance Co., 190 Mass. 73, 76 
N.E. 463, where the insurance policy 
restricted the loss “from the sprinkler 
erected in or on that portion of the 
building occupied by the plaintiff,” while 
in this case there was no limitation in 
the policy concerning the origin of the 
water save only that it came from the 

sprinkler system. 





Rattelman Saves Pennies 


- To Buy $25 Defense Bond 


William Rattelman, metropolitan man- 
ager of the National Union, had a glow 
of satisfaction last week as he com- 
pleted over ten years of penny saving 
and immediately invested the money in 


a $25 defense bond. Mr. Rattelman’s 
penny saving started back in September, 
1931, when he and a broker argued over 
who should pay for a newspaper. The 
broker finally settled it by putting three 
pennies under the glass top of Bill’s 
desk. From that time on it became a 
habit for him and friends to slip a few 
pennies under the glass top. 

Recently the idea crystalized in Bill’s 
mind that he should total his pennies and 
invest them in a defense bond. But first 
he conducted a guessing contest among 
some friends as to the total. There 
were 1,716 and nearest to come to it 
was William Pietsch of Pietsch & Beas- 
ley, brokers. To the bank went Bill 
Rattelman with his pennies, plus a quar- 
ter and a nickel, and happily he made up 
the difference to buy his $25 bond. Now 
he’s starting a new collection of pennies, 
and his story has undoubtedly stimulated 
a number of friends “on the Street” to 
do the same. 





CHANGE OF INTEREST WAIVER 


The condition in a fire policy insuring 
a locker and cold storage system that 
it should be void if there occurred a 
change in the interest, title, right, pos- 
session and use of the insured property 
was held to be waived by an insurance 
company’s payment to the buyer of the 
insured system, under conditional sales 
contract providing that the title was tc 
remain in the seller until the indebted- 
ness was fully paid, of part of the 
amount due under the policy. The pol- 
icy had been taken out bv the buyer, 
the company being in full knowledge 
of the fact that before the loss the 
seller had brought a replevin action 
when the buyer defaulted in payments 
and had recovered a consent judgment, 
but allowed the buyer to retain pos- 
session of the insured property up to 
the time of the loss. Midwest Metal 
Stamping Co. v. Citizens Fund Mutual 
Fire, Iowa Supreme Court, 295 N. W. 444. 





CANADA FIRE LOSSES DROP 


Fire losses in Canada for the week 
ended with January 26 were down at 
$105,475, less than half the previous 
week’s figure of $264,625. They also 
compared with $161,400 for the cor- 
responding week of last year. Canadian 
fire losses from January 1. were $1,042,- 
875 against $623,860 for the same period 
in the previous year. 
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Coverage Under New Automobile 
Policy for the Use of Trailers 


Many questions have been asked re- 
garding the coverage provided under the 
new standard automobile policy for the 
use of trailers and the Fireman's Fund 
Record this month devotes considerable 
space to this problem. The following is 
taken from the publication of the Fire- 


man’s Fund: 

In order to determine what effect the 
towing of trailers has on coverage pro- 
vided by the policy, it is necessary to 
analyze all the contract provisions, and 
to distinguish between what is intended 
as an extension of coverage for use of 
certain types of trailers and the effect 
that the towing or use of trailers to 
which the extension does not apply, has 
upon coverage under the policy in gen- 
eral. : 

In making such analysis we must look 
first to the principal insuring agree- 
ments. Under Agreements A and B pro- 
tection is provided against claims aris- 
ing out of the ownership, maintenance 
or use of the automobile described in 
the declarations. Agreement IV of the 
contract provides that “Except where 
specifically stated to the contrary, the 
word ‘automobile’ wherever used in this 
policy shall mean the motor vehicle, 
trailer or semi-trailer described in this 
policy. The word ‘trailer’ shall include 
semi-trailer.” 

Therefore, coverage for accidents 
caused by the ownership, maintenance 
or use of a trailer described in the pol- 
icy would be the same as that provided 
for the ownership, maintenance or use 
of the described automobile, such cover- 
age being restricted or limited only by 
the “exclusions,” and the exceptions un- 
der Agreement III pertaining to cover- 
age for other than the assured. 

Exclusion 


General Exclusion V provides: “This 
policy does not apply under coverages 
A and B while the automobile is used 
for the towing of any trailer owned or 
hired by the named insured, and not 
covered by like insurance in the com- 
pany; or while any trailer covered by 
this policy is used with an automobile 
owned or hired by the named insured 
and not covered by like insurance in 
the company.” 

The first part of the exclusion would 
not be applicable when the trailer is 
described and covered by the policy; 
the second part would apply if the in- 
sured did not have coverage under the 
policy for the operation of the auto- 
mobile with which the described trailer 
was being used. Thus, a described trailer 
might be attached to an automobile 
owned or hired by the insured but which: 
was covered by another insurance com- 
pany. Under such circumstances, even 
though the trailer was described in our 
policy no coverage would exist and the 
policyholder would have to look to such 
other insurance company for protection. 

Regarding trailers which are not de- 
scribed in the policy, and which are not 
included in the term “automobile” as 
used in the policy, we have to look to 
the second paragraph of Agreement IV 
to find out what, if any, coverage is pro- 
vided for them or their use. We find 
the following: “Such insurance as is af- 
forded by this policy for bodily injury 
liability and for property damage liabil- 
ity with respect to a private passenger 
automobile, applies also to a trailer not 
described in this policy while used with 
such automobile, if such trailer is de- 
signed for use with a private passenger 
automobile and is not a home, cabin, 
office, store, product or process display, 
demonstration or passenger trailer.” 

Extension of Coverage 

This is a direct extension of coverage 
to certain types and kinds of trailers 
which are not described in the policy 
when used with any private passenger 





automobile, the operation of which is 
covered by the terms of the policy. The 
fact that this extension of coverage does 
not include home, cabin, office, store, 
product or process display, demonstra- 
tion or passenger trailers, does not con- 
versely void the coverage with respect 
to the ownership, maintenance or use of 
the insured automobile when towing a 
type of trailer not included in the cover- 
age. The insurance set forth in .Cover- 
ages A and B of the policy which is 
anplicable to accidents arising out of 
the ownership, maintenance or use of 
the insured automobile is restricted only 
by the “exclusions.” 

Referring again to the “exclusions” 
quoted, we find that coverage for own- 
ership, maintenance or use of the in- 
sured automobile is voided by the use 
of a trailer only when the latter is one 
which is owned or hired by the named 
insured and is not insured by the com- 
pany. Both such conditions must exist 
in order that the exclusion may be ap- 
plicable. Thus, if trailer is owned or 
hired by the insured, but is covered by 
the policy, being described therein, the 
exclusion does not apply. 

Or, if the trailer is not owned or 
hired, regardless of whether it is de- 
scribed in the policy or not, the exclu- 
sion would not be effective. So if a 
named insured is towing a borrowed 
home, cabin, office, store, product or 
process display, demonstration or pas- 
senger trailer, which he does not own 
or hire, the coverage for the ownership, 
maintenance or use of the insured auto- 
mobile would not be voided. Agreement 
IV does not extend coverage to such 
types of trailers, so if there is an acci- 
dent which is attributable solely to the 
trailer and which does not arise out of 
the ownership, maintenance or use of 
the insured automobile, no coverage will 
be available. 


Coverage for Other Than Assured 


A different situation prevails regard- 
ing coverage for others than the named 
insured to whom coverage is extended 
under Agreement III under “Definition 
of Insured”—to whom we shall refer as 
“hailees.” In Agreement III we find that 
the policy is voided by towing a trailer 
which is not specifically covered or in- 
cluded in the extension of coverage pro- 
vided in Agreement IV. It makes no 
difference whether the trailer is owned, 
hired or borrowed: unless there is cov- 
erage for its use the exclusion applies 
with respect to the bailee. There is 
specific coverage for ordinary trailers 
designed for use with a private passen- 
ger automobile, but there is no such ex- 
tension of coverage to home, cabin, of- 
fice, store, product or process display, 
demonstration or passenger trailers, so 
if any such type of trailer is being towed 
the policy is voided as regards the 
“bailee.” 

The exclusion incorporated in Agree- 
ment III applies only to “bailees” and 
does not void the coverage for the 
named insured. This point is clarified 
in the new policy by restricting the ap- 
plication of the exceptions to “other than 
the named insured.” So when another 
has attached to his car a trailer belong- 
ing to the insured, when involved in an 
accident the person driving the car 
would have no coverage because the 
trailer would be in use with an automo- 
bile not covered by the policy, but if 
claim were made against the insured be- 
cause of such accident he would be pro- 
tected unless the trailer was being used 
in his business occupation, and provided 
that it was not an undescribed home, 
cabin, office, store, product or process 
display, demonstration or passenger 
trailer. 


When Attached to Commercial Vehicle 


The fact that the trailer might have 
been attached to a commercial vehicle 
would not affect the coverage for the 


named insured as long as the commer- 
cial vehicle was not owned or used by 
him. Coverage for such situation is 
available by reason of the extension of 
coverage in Agreement IV, which pro- 
vides that: “While not used with such 
automobile, such insurance applies also 
to such trailer, but only with respect to 
the named insured, and does not apply 
to the use of the trailer in his business 
occupation, or with an automobile of a 
commercial or truck type owned or used 
by him.” “Such automobile” meaning 
any automobile other than a private 
passenger automobile, the operation of 
which is covered by the policy, and “such 
trailer” meaning one designed for use 
with a private passenger automobile 
other than home, cabin, office, store, 
product or process display, demonstra- 
tion or passenger trailer. 

There might be some doubt as to 
whether a trailer is “designed for use 
with a private passenger automobile.” 
That would be a question of fact de- 
terminable upon evidence secured from 
the designer or builder as to what he 
intended in that respect, coupled with 
the “proof of the pudding” that it ac- 
tually was being used with a private 
passenger car. 





JOHNSON NAMES COMMITTEE 


Insurance Commissioner Newell R. 
Johnson of Minnesota has appointed an 
advisory committee of thirty-nine insur- 
ance men to serve in connection with 
revision of the present agency licensing 
system. They will help to prepare ques- 
tionnaires for prospective agents in line 
with the commissioner’s announced in- 
tention to tighten up on licensing agents 
to weed out the unqualified. Fire, life, 
casualty, surety and health and accident 
lines are represented on the committee. 





BILL WOULD BAR FIREWORKS 


Sale of fire-crackers would be prohib- 
ited in Virginia so long as the nation 
is at war, if a bill pending in the Gen- 
eral Assembly of that state becomes a 
law. An exception would be made in 
the case of fairs and similar affairs 
which might obtain permits. Violation 
of the act would be a misdemeanor. The 
bill would also make a felony for anyone 
to use fireworks to signal or aid armed 
forces of the enemy. 





FETE DEARTH IN ST. PAUL 


Elmer H. Dearth, former Minnesota 
Insurance Commissioner and later iden- 
tified with various insurance activities, 
was tendered a farewell party at the 
Elks club a few days before he left St. 
Paul to make his home in Des Moines, 
Iowa. 





CARY HEADS DETROIT AGENTS 


Walter B. Cary was elected president 
of the Detroit Association of Insurance 
Agents at the annual meeting recently. 
He has been a local agent thirty-four 
years and is president of the Michigan 
Insurance Agency. Fred C. Esper was 
re-elected vice-president and Elmer Salz- 
man was retained as secretary-manager. 





J. H. WILLIAMS MARRIED 

Tames Hunter Williams, son of A. W. 
Williams, correspondent of The Eastern 
Underwriter at Louisville, Ky., was mar- 
ried recently to Miss Charlotte Per- 
kins of Greenville, N. C. He has gone 
to Ripley, Ohio, where he is connected 
with the American Tobacco Co. He was 
formerly associated with his father. 


HEAR LONDON FIREMEN 

Three London firemen spoke at a 
meeting of the Smoke & Cinder Club 
in the Keystone Hotel, Pittsburgh, 
Monday, February 9 at noon, which was 
attended by other members of the in- 
surance fraternity. About 175 were 
present. 


CONNECTICUT MOTOR PATROL 
President H. Ward Beach of the Con- 
necticut Field Club informs members 
that a Civilian Defense Motor Patrol is 
being formed in Connecticut under the 
direction of the state police and he 
urges all members to join the patrol. 











Baltimore Insurance Men 
Join Taxpayers’ Group 

Lower budgets in Baltimore and Mary- 
land is the objective of the Baltimore 
City Taxpayers Association, which has 
just been formed in Baltimore by a 
large number of leading business and 
professional men. There are many in- 
surance men actively interested in the 
group and five of them have been ap- 
pointed directors. 

They are Joseph M. Beehler, United 
States Fidelity & Guaranty Co.; Grafton 
D. Rogers, Maryland Casualty Co.; Har- 
ry F. Ogden, Fidelity & Guaranty Fire 
Corp.; Charles F. Herting, Poor, Bowen, 
Bartlett & Kennedy; Carl F. Stissel, 
Alexander & Alexander, and Charles H. 
Taylor, Home Friendly Insurance Co. 





Penalty and Legal Fees 
Evaded by Tender of Sum 


An automobile insured for its actual 
value against loss by fire and theft was 
stolen and burned. The parties could not 
agree as to the amount of actual damages 
sustained by the insured. A finance com- 
pany’s debt had been paid off by the in- 
surance company without dispute. The 
smallest amount the insured would accept 
was $850. The largest amount the insur- 
ance company offered was $625. The in- 
sured sued on the policy for $750. The 
company offered to confess judgment for 
$185.45, after deducting $575.40 paid the 
finance company, equaling the amount the 
insured sued for and paid that amount into 
court. The only question on appeal by 
the insured from an unsatisfactory judg- 
ment was whether the insurance company, 
under these facts, was liable to insured 
for the statutory penalty of 12% on the 
loss and attorney’s fees for failure to pay 
within the time specified in the policy. 

Affirming judgment for the insurance 
company, the Arkansas Supreme Court, 
Broadway v. Home, 155 S. W. 2d 889, 
said that to succeed under the statute the 
insured must file suit for and recover 
at least as much as the minimum demand 
which he has theretofore made upon the 
insurance company, If he sues for less 
the insurance company has the right to 
tender into court and confess judgment for 
the amount sued for and be relieved of 
liability for the attorney’s fees and statu- 
tory penalty. If the company contested 
the suit and judgment for the amount sued 
for was rendered, the statute would apply. 





CANADA TIRE RESTRICTIONS 


The All-Canada Insurance Federation 
has been advised that insurance com- 
panies in Canada will be allowed to re- 
place stolen tires only if the clients are 
in what the Government refers to as the 
selected class and if the tires stolen 
were new. If clients applying for tire re- 
placements are in other than selected 
classes only used or retreaded tire may 
be issued to replace new ones stolen. If 
the tires stolen are not new, no replace- 
ments may be made even for those in 
the selected class. 





ABOLISHES CUSTODIAN’S POST 
Commissioner Newell R. Johnson of 
Minnesota has abolished the position of 
custodian of securities. Adolf Hoitomt, 
who has held that post, has been made 
rate supervisor. Ted Pensas, rate super- 
visor on a temporary basis, has re- 
turned to the examiners’ department. 





FIRE DEFENSE PROGRAM 


The division of trade and industrial 
education of the Virginia State Depart- 
ment of Education and the League of 
Virginia Municipalities will sponsor an 
emergency fire training program for 
1942, devoted to problems rising out of 
national defense. 





OCCIDENTAL DIVIDEND 


Directors of the Occidental of the 
Fireman’s Fund Group have declared the 
quarterly dividend of 30 cents a share, 
payable February 16 to stockholders of 
record February 5. 














Specific 


A silk manufacturer, with the per- 
mission of a factoring and money lending 
concern which made loans to textile man- 


ufacturers on the security of their 
merchandise, among whose customers 
was the silk manufacturer, sent some 


merchandise to a dyer to be dyed. While 
on the dyer’s premises it was damaged 
by fire through no negligence of the 
dyer. 

The loan company carried insurance 
with the Fidelity & Guaranty Fire. At 
the time of the fire the dyer had in- 
surance with Insurance Co. of North 
America. The latter had, moreover, is- 
sued a certificate of insurance specifically 
insuring the goods while in the dyer’s 
possession. 

Suit Between Two Insurers 

After the fire the & G. Fire paid 
the loan company the amount of its loss 
under a “loan receipt.” Action was then 
brought, nominally in the name of the 


loan company, against the dyer and 
North America. In substance, however, 
it was an action by the Fidelity to re- 


ba‘lee’s insurance com- 
Fidelity paid to the 
therefore, was 
insurance com- 
should bear 


cover from the 
pany the amount 
bailor. The controversy, 
in reality between two 
panies to ascertain which 
the loss. 

The North America’s policy limited its 
coverage to those instances where the 
bailee was in fact liable to the bailor, 
The loan company’s agreement with the 
dyer provided that the latter agreed to 
“assume full responsibility” to the former 
for the goods until returned to the loan 
company’s premises. 

In ordinary business parlance the Fed- 
eral District Court for Southern New 
York said, Mill Factors Corporation v. 
Ming Toy Dyeing Co., 41 F. Supp. 467, 
“full responsibility” means more than 
mere liability for negligence and there 
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Policy Liable Where 
Floater Also Covered Same Risk 


was nothing to indicate that the parties 


here intended to use it in any more 
l'mited sense. It was therefore held that 
the dyer was liable for the loss and 


accordingly its insurer was responsible 
unless it could escape in some other way. 

North America relied on a clause in its 
policy limiting the coverage in cases 
where other insurance existed to the 
amount by which such other insurance 
was insufficient to cover the risk. The 
Fidelity’s policy, however, also had such 
a clause, so that, if taken literally 
neither would afford coverage, which was 
clearly never intended. Careful consid- 
eration of the two policies side by side 
afiorded no obvious reason on their face 
for exempting one or the other from 
bearing the risk, so that it became neces- 
sary to review the nature of each of the 
policies in the light of the circumstances 
surrounding the issue. 


Decision of Court 

“Viewed in this light,” the court said, 
“it becomes obvious that the Fidelity 
policy was a general one to cover dam- 
age wherever the goods might be, 
whether in the plaintiff's custody or in 
the custody of dyers, finishers, or other 
artisians. On the other hand, when the 
goods were shipped to Ming Toy full 
responsibility was placed on Ming Toy 
and to meet this responsibility North 
American wrote insurance specifically 
covering the goods at the Ming Toy 
location. North America, moreover, is- 
sued a certificate of insurance to the 
plaintiff evidencing such insurance and 


making the plaintiff the beneficiary 
thereof. Faced with a choice be- 
tween making a specific or a floater 


policy bear the loss, clearly the burden 
must fall upon the former.” 

Judgment was rendered for the plain- 
tiff and the defendants’ complaint against 


the Fidelity dismissed. 





U. S. CARGO RISK PLANS 
Shipping Administration 

Terms for Cargoes in 
Vessels After March 1 


On Wednesday the War Shipping Ad- 
ministration in Washington issued the 
terms on which it is prepared to provide 
war risk coverage on cargoes in U. >, 
vessels after March 1, 

The agency, which is now writing in- 
surance only on hulls and crews, will 
offer insurance on cargoes in accordance 
generally with the coverage furnished 
by commercial underwriters. But it will 
not offer open automatic contracts, in- 
stead providing insurance only on spe- 
cific shipments. Under existing law the 
agency is permitted to provide war risk 
insurance only when in its judgment such 
insurance is not available on reasonable 
terms and conditions from commercial 
underwriters. 


Issues 


War 


Amendment to this legislation which 
would permit the War Shipping Admin- 
istration to provide war risk protection 

lieves it is in the interest 

or the domestic econ- 

omy 0 e United States is now under 

consideration in Congress. The amend- 

ment would also allow the administra- 

tion to provide insurance on United 

States cargoes carried in vessels of all 
flags. 

Risks must be submitted by letter or 


telegram by 4 p. m. Eastern war time 
on the date quotation is desired and 
must be accompanied by name of insurer 
and payee, description of goods and ex- 


pected date of shipment. Quotation will 
hold good until 3 p. m. of the first busi- 
ness day following quotation. 
Acceptance of quotation must be tele- 
graphed and certified check sent to War 
Shipping Administration, Washington, or 
its representatives in Baltimore, Los An- 
geles or Seattle not later than 3 p. m. 
on the first business day after quotation. 
The risks insured must be shipped and 
in transit within thirty days of the date 
of binder unless an extension is granted. 
In the event of loss the valuation of the 
goods insured shall not exceed the in- 
voice cost or, if there is no invoice, the 
value of the goods at the time and place 
of shipment, plus transportation and in- 
surance costs actually incurred, plus 10%. 





America Fore Group Moves 
Its Chicago Headquarters 


The America Fore Group has sold its 
building at 844 Rush Street, Chicago, 
to the Government to be used as head- 
quarters for the Railroad Retirement 
Board and has taken a ten year lease 
for approximately 62,000 square feet of 
space in the Field Building, 135 S. La- 
Salle Street. 

The new quarters of Vice-President 
and Western Manager E. A. Henne and 
his staff will be occupied in about sixty 
days. They will comprise the eighteenth 
and most of the nineteenth floors. The 
reported rental is $1,250,000. America 
Fore also will lease 10,000 square feet 
_of space in a building close to the Loop 
for supply and storage space. 


Charles S. Johnson, Jr. 
Joins Jones & Whitlock 





CHARLES S. 


JOHNSON, JR. 
Charles S. Johnson, Jr., 


joined Jones 


& Whitlock, Inc., of New York in the 
underwriting department on February 
16. 

Mr. Johnson has spent thirty years 


in the New York agency and brokerage 
field. He is well known on the street, 
enjoying many friendships among brok- 
ers, agents and company men. A char- 
ter member of Insurance Post 1081, 
American Legion, Mr. Johnson has been 
active in it from the beginning. He is 
a past vice-commander. During World 
War I he served overseas for two years, 
one in France and one as a member of 
the Army of Occupation in Germany. 





GREAT AMERICAN GAINS 
Premium Income Much Higher in 1941; 
Assets and Net Surplus Show 
Small Decline 
The Great American reports net pre- 
miums written in 1941 amounting to 
$16,752,563, compared with $14,074,162 in 
1940. Losses and expenses last year 
totaled $15,215,927. Assets of the com- 
pany on December 31 were $50,086,481, a 
drop of about $95,000. With capital of 
$8,150,000, and net surplus of $21,995,557 
the policyholders’ surplus is $30,145,557, 
compared with $33,733,901 at the close 

of 1940. 

Net premiums written by the affiliated 
fire companies last year totaled $2,978,- 
342 and losses and expenses were $2,- 
641,378. These companies include the 
American National, County Fire, Detroit 
Fire & Marine, Massachusetts Fire & 
Marine, North Carolina Home and Roch- 
ester American. Premiums of the Amer- 
ican Alliance are not included. 

The American Alliance reports assets 
of $8,514,956 and policyholders’ surplus 
of $5,723,938. The Rochester American 
has assets of $4,019,122 and _ policyhold- 
ers’ surplus of $2,902,597. 





Universal Reports Gains 


The Universal Insurance Co. reports 
admitted assets of $5,170,837 as of the 
close of 1941. This represents a gain of 
nearly $850,000 for the year. The capital 
remains at $400,000 and the net surplus 
is $1,280,313, making a surplus to policy- 
holders of $1,680,318. The unearned 
premium reserve of $1,775,162 shows an 
increase of $401,709 as the result of a 
large gain in premium income in 1941. 
The reserve for losses increased $323,959 
to $907,807. Close to half of the total 
assets of the company, or $2,393,621, i 
held in cash. 


REJOINS MANNING & SONS 


Saleden Manning who has been on 
Pacific Coast, has returned to Dallas, 
Tex., and rejoined T. A. Manning & 
Sons. He is the son of the late T. A. 
nannies founder of the general agency 
irm. 
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DEERING VICE-PRESIDENT 
Elected by Fire Association Group to 
Head Marine Activities; Insel- 
man Marine Secretary 

Directors of companies of the Fire As- 

ciation Group have elected Thomas S. 
Deering, who has been in charge of ma- 
rine and inland marine affairs, marine 
vice-president. Mr. Deering originally 
established this department in 1936 to 
provide direct marine facilities to the 
agents of the Lumbermen’s, Reliance and 
the Philadelphia National companies, af- 
filiates of Fire Association. The follow- 
ing year all marine activities were then 
consolidated at Philadelphia under Mr. 
Deering’s direction. 

Mr. Deering has long been identified 
with marine affairs, being formerly as- 
sociated with the marine department of 
the Niagara Fire and the Fireman’s 
Fund. 

With the election of Mr. Deering, 
George Inselman, formerly marine gen- 
eral agent, was elected marine secretary, 
thus assuming certain administrative du- 
ties heretofore discharged by Mr. Deer- 
ing at head office in Philadelphia. Mr. 
Inselman, before joining Fire Associa- 
tion, was associated for many years with 
the United States head office of the Brit- 
ish & Foreign at New York. 


Kenneth T. Cookingham 
Promoted by Automobile 


Kenneth T. Cookingham, recently ad- 
vanced to the post of general adjuster 
in the fire department of the Automobile 
of Hartford, has been elected an assist- 
ant secretary of the company. He was 
born in 1894 at Rhinebeck, N. Y., and 
graduated in 1917 from Syracuse Uni- 
versity. 

Mr. Cookingham went into fire insur- 
ance immediately upon his graduation 
from college, first with the New York 
Fire Insurance Rating Organization and 
afterwards with the New England Bu- 
reau of United Inspection. His first field 
position was with the general agency 
of Simpson, Campbell & Co. of Boston. 

In 1925 Mr. Cookingham joined the 
Automobile as a special agent, first su- 
pervising the State of Maine and after- 
wards being transferred to Albany, where 
he supervised the eastern New York ter- 
ritory for over fifteen years. In Janu- 
ary of last year he was called to the 
home office to become general adjuster 
of the loss department of the Automo- 
bile and Standard Fire as assistant to 
the late Assistant Secretary W. F. Pat- 
ton. 


Would Amend New York 
Surplus Line Broker Law 


A bill has been introduced by Assem- 
blyman Wright in the New York State 
Assembly which amends Section 122 of the 
Insurance Law providing for licensing sur- 
plus, instead of excess line, brokers for 
procuring certain kinds of insurance from 
insurers not authorized to do business in 
the state. Suspension or revocation ot 
licenses shall be made after judicial review 
and reports to the Insurance Superintend- 
ent shall be made monthly instead of after 
each policy is issued. This bill has been 
referred to the insurance committee. 











Lehr Agency Supt. of 
Great American at N. Y. 


Hubert Lehr, who has been special 
agent for the American National of the 
Great American Group in Ohio, has been 
advanced to agency superintendent of 
the Great American with headquarters 
in New York City. E. N. Cunningham 
is taking Mr. Lehr’s place at Cleveland. 
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Pepper’s War Injury Bill Endorsed at 
Hearing But Action is Postponed 


Sen- 


The Pepper bill, introduced by 
ator Pepper of Florida in Congress Feb- 
ruary 10 and providing compensation 


war injuries or 
deaths, has been endorsed during the 
past week by the War and Navy De- 
Judge Advocate General’s 
Office and U. S. Employes’ 
tion Commission. These endorsements 
were given at the public hearing held 
February 11 by a sub-committee of the 


benefits for civilian 


partments, 
Compensa- 


committee on education and labor with 
Senators Pepper, Aiken and Murray sit- 
ting. This was the first of several 
hearings on the bill, others being sched- 
uled to take place in the next two weeks 

The Bureau of Budget was also rep- 
resented at this hearing, “~ when 
Major Reese F. Hill, head of the War 
Department’s insurance unit and who is 
in the Under Secretary of War’s Office, 
was called to testify it developed that a 
hill similar in most respects to that of 
Senator Pepper’s had ‘previously been 
drafted by the War Department and 
was being studied by the Bureau of 
Budget prior to its introduction in Con- 
cress. Major Hill, wisely, did not wish 
to make the mistake of talking about a 
bill not vet introduced in Congress so 
Senator Pepper helped him out with the 
explanation that his bill and that of the 
War Department were very similar. 

Major Hill Excellent Witness 

Thereupon Major Hill proceeded with 
his testimony and made an excellent 
witness. 

On behalf of the War Department he 
endorsed this bill, providing as it does 
legislation to pay compensation benefits 
to civilians injured by enemy attacks on 
the United States or its possessions; 
and also to provide free insurance bene- 
fits for the dependents of persons killed 
in such action. 

Major Bullock of the Judge Advocate 
General’s Office also testified—endorsed 
the measure on behalf of his office. The 
bill, however, struck something of a 
snag when reportedly an attorney of the 
Social Security Board, in testifying, inti- 
mated that Paul V. McNutt. head of that 
board, was shaping up a bill for intro- 
duction in Congress which, reportedly, 
will broaden Social Security benefits for 
the emploved; cover civilian war in- 
juries, and set up in addition a program 
of governmental health insurance. The 
Bureau of the Budget asked for two 
weeks’ postponement of action on the 
Pepper bill so that it could have ample 
time to study its prov‘sions as well as 
those of the proposed measure sponsored 
by the Social Security Board. 

Definition of War-risk Hazards 

As was to be exnected the Pepper bill 
has created considerable interest in in- 
surance circles and it is referred to as a 
companion measure to the War Damage 
Corporation bill which has passed the 
Senate and is now in House Committee. 
Those studying the bill were interested 
in the definition of “war-risk hazards” 
contained in section 206 which reads: 

Sec. 206. The term “war-risk hazards” as 
used in this title shall mean any hazard arising 
directly from war whether declared or not, 
whether the hazard arises from the discharge of 
any missile (including liquids and gas) or the 
use of any weapon, explosive, or other noxious 
thing, during the repelling of an enemy attack 
or an imagined attack by an enemy, or as a 
result of action of the enemy, including rebellion 


or insurrection against the United States or any 
of its allies, saddens by an enemy or enemy 


collision of vessels in 
operation of vessels 


hazards from 
arising from the 


agent; or 
convoy, or 


or aircraft engaged in war activities or oper- 
ating in a zone of hostilities. 
Summarizing the benefits under the 


bill, it specifically provides : 

1. Any worker injured in the Un'ted 
States or its possessions through a war- 
risk hazard, and who is covered by state 
or territorial compensation plans, shall 


receive benefits paid from the Federal 
Treasury equalling benefits ordinarily 
received from the state or territorial 
plan. 

2. Persons, gainfully employed, but 


rot covered by state plans would re- 
ceive benefits in case of injury based 
unon the longshoremen’s and harbor 


workers’ compensation act, as amended. 
but not to exceed $50 per month if 
totally disabled, nor shall their bene- 
ficiaries receive more than $50 per month 
in case of death. 

3. Unemployed — persons’ 
death payments would be computed on 
a basis of a monthly wage of $37.50, 
which Senator Pepper estimated would 
yield benefit payments of approximately 
$25 per month. 

4. Children under 16 years old, not 
gainfully emploved, would receive pay- 
ments computed on a basis of a token 
monthly earning of $18.75, amounting to 
a monthly benefit of $12.50. 
5. Persons emploved on government 
off-shore bases would receive payments 
based upon existing Federal compensa- 
tion laws. 

Reimbursement to Carrier, Employer 
or Fund 
most significant sections 
in the bill is section 207, providing as 
it does that insurance carriers, employ- 
ers or state fund are entitled to re’m- 
bursement for compensation benefits 
paid to those injured or killed on ac- 
count of “war-risk hazards”. But no re- 
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Cos. Getting Relief on 
War Project Premiums 


N. Y. AND CONNECTICUT ACT 


Blackall Rules as Assets Premiums on 
Gov’t Jobs No Matter How Long Over- 
due; Same Covered in N. Y. Senate Bill 


Giving cognizance to the difficulty and 
delay which the casualty companies writ- 
ing national defense projects have ex- 
nerienced in getting audited premiums 
on such work—payment from the U. S. 
Government having been held up for 
months in some cases—the insurance 
commissioners of two large Eastern 
states—New York and Connecticut—are 
endeavoring to give relief in the 1941 
financial statements. Specifically, John 
C. Blackall of Connecticut, recently ruled 
that on premiums running to the U. S. 
Government under the comprehensive in- 
suring rating plan the home companies 
of his state would be permitted to enter 
them as assets in their annual statement 


blanks, no matter how long they are 
past due. As the Blackall ruling ex- 
presses it: All such premiums due or 


in course of collection may be entered 
as a separate item in the casualty state- 
ment blank. 

The remedial action taken in New 
York is a Department bill, introduced in 
legislature by Senator W. H. Hampton, 
chairman of the New York Senate’s 
insurance committee, which would amend 


paragraph 4, section 70 of the state 
insurance law, in relation to premiums 
payable by the U. S. Government. This 
section allows as admitted assets 
premiums in course of collection and 
not more than ninety days past due. 


It is amended to permit that the limita- 
tion of ninety days shall not apply to 
premiums payable directly or indirectly 
by the U. S. Government or any of its 
instrumentalities. 

This situation, it will be recalled, was 
brought up at the insurance commis- 
sioners’ meeting last December and Wil- 


liam Leslie, general manager, National 
Bureau of C. & S. Underwriters, pro- 
posed a resolution on behalf of the 


carriers writing national defense project 
risks seeking relief. No action was 
taken by the casualty-surety committee 
of the commissioners who referred Mr. 
Leslie’s plea to the executive committee. 
Since then C. F. J. Harrington, Massa- 
chusetts commissioner, has reportedly in- 
dicated that the laws of his state will 
not permit of a ruling such as Mr. 
Blackall has made in this connection. 





Hartford A. & I. Gives Impetus 
To Renewal Certificate Trend 


In line with the present trend toward 
issuance of renewal certificates, such 
as their endorsement by Insurance Su- 
perintendent Louis H. Pink of the New 
York Insurance Department, President 
John A. Diemand of the Insurance Co. 
of North America and others and its 
adoption by a number of companies for 
several lines, the Hartford Accident & 
Indemnity Co. announced this week that 
it has adopted a standard continuation 
certificate to be used in connection with 
all casualty policies except workmen’s 
compensation and personal accident in- 
surance. 

Although this question has been agi- 
tated for a number of years in the Na- 
tional Association of Insurance Agents, 
the Western Underwriters Association 
and numbers of local boards throughout 
the country, the fire insurance com- 
panies up to this time have expressed 
reluctance to make the change from the 
old custom of issuing new policies at 
each anniversary date. The certificate 
method is used freely in accident and 
health insurance and of recent years the 
practice has been spreading in the gen 
eral casualty lines. In some states, such 
as New York, use of certificates is 


specifically forbidden, and new legisla- 
tion will have to be enacted. 

However, it now appears that 
paper shortage and the necessity for 
use by the Government of many raw 
materials that go into it bring the pros- 
nect of widespread use of certificates 
into the range of probability. 

The Hartford & I. estimates that 
its new certificate plan will save more 
than two-thirds of the paper now used 
in policies and that it will also save 
time, filing space and postage expense. 
It savs the certificate has been approved 
by the Insurance Departments in most 
states and some commissioners have 
recommended its use. 


the 


F. L. Merritt Resigns 

France's L. Merritt, well known in life 
and A. & H. agency circles, has resigned 
as vice-president and manager of agen- 
cies of Monarch Life of Springfield after 
nine years with that company. His ca 
reer embraces sixteen years in field and 
home office posts. Mr. Merritt, who was 
a visitor in New York this week, will 
announce his plans in the near future. 


Gardiner Made Head of 
Hartford Steam Boiler 


CORSON IS BOARD CHAIRMAN 


Blake, Brainerd, Gorham, Wimmer, Free- 
man and Henshaw Advanced; Pre- 
miums Income Rises 
Curtiss C. Gardiner, executive vice- 
president, Hartford Steam Boiler Inspec- 
tion & Insurance Co., was elected presi- 


dent of the company February 16 and 
when the news became known he was 
swamped with congratulations. Mr. 
Gardiner succeeds W. R. C. Corson, 





CURTISS C. GARDINER 


president since 1927, who 
chairman of the board. 

C. Edgar Blake, secretary, was given 
the additional title and duties of treas- 
urer, a position which Mr. Corson had 
held in addition to the presidency. Ly- 
man B. Brainerd and John M. Gorham 
were elected vice-presidents, Lyle G. 
Wimmer was made assistant vice-presi- 
dent, H. Crowell Freeman assistant treas- 
urer, and Wallace H. Henshaw was ad- 
vanced to superintendent of agencies. 

Mr. Gardiner, who was elected execu- 
tive vice-president last November upon 
the death of Tohn J. Graham, has been 
with the company since 1894. He was 
born in St. Louis and educated at the 
Shady Side Academy, Pittsburgh. He 
was manager of the company’s St. Louis 
office from 1900 to 1905 and from that 
time until he was called to Hartford, 
he was manager of the New York office, 
and vice-president since 1927. 

Gardiner Recognized Leader 

At the time he left New York, Mr. 
Gardiner was chairman of the Casualty 
Managers Association of New York, hav- 
ing been elected in December, 1940. He 
is a member of the Loyal Legion, In- 
surance Society of New York, Union 
League Club and Drug and Chemical 
Club of New York and a director of the 


was elected 


New York Board of Trade. Both in 
New York and Hartford he is a recog- 
nized leader in the casualty insurance 
business. 


Mr. Blake, a graduate of Harvard and 
Yale Universities, had been with the 
company since 1919, when he entered the 
legal department. He was made assist- 
ant treasurer in 1926 and became secre- 
tary five years ago. Mr. Blake will con- 
company’s legal af- 





tinue to direct the 
fairs. 

Mr. Brainerd has been superintendent 
of avrencies and last month was elected 
a director, filling the place on the direc- 
torate of the late John J. Graham. He 
is the third generation of his family 
serve as director of the Hartford Steam 
Boiler. He is a native of Hartford and 
a graduate of Trinity College. He joined 

(Continued on Page 38) 
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Illinois Federation 
Names E. V. Mitchell 


HEARS JONES AND EVANS TALKS 








Keevers Is Board Chairman; Entire Slate 
Elected; Director Makes An “In- 
surance Appraisal” 

E. V. Mitchell, general counsel, Con- 
tinental Casualty, was elected president 
of the Insurance Federation of Illinois 
and John P. Keevers, resident vice-presi- 
dent, Maryland Casualty, retiring presi- 
dent, was named chairman of the board 
at the annual meeting in Chicago, Febru- 
ary 17. 

George H. Arnold, United States F. & 
G., was elected treasurer and Mrs. Lillian 
Herring was continued as secretary. The 
entire slate brought in by Chairman 
James White of the nominating com- 
mittee was elected. 

New members of the executive com- 
mittee are C. F. Axelson, Harry H. 
Fuller, Hamilton M. Loeb and Gail Reed, 
all of Chicago. 

Vice-presidents elected are L. D. 
Cavanaugh, Lyman M. Drake, W. H. 
Hansmann, E. A. Henne, Joseph H. 
Norton and Charles B. Stumes, all of 
Chicago; Frederick W. Doremus, Rock- 
ford; Lyle H. Gift, Peoria, and Alvin S. 
Keys and John C. Lanphier, Jr., both 
of Springfield. 

Board of Directors 

New directors are: V. H. Bartholomew, 
T. E. Barton, Jr., Chas. H. Burras, Ralph 
S. Danforth, H. N. Douglass, Eugene F. 
Engelhard, Wade Fetzer, Jr.. E. Irving 
Fiery, P. B. Hobbs, Wm. M. Houze, 
Laurence S. Jones, E. D. Lawson, George 
F. Manzelmann, George H. Maloney, 
Clark E. Nolan, B. J. Nietschmann, Free- 
man C. Read, J. B. Parker, W. O. Schill- 
ing, Walter J. Riser, W. Herbert Stew- 
art, George Tramel, J. K. Walker and 
lames White, all of Chicago; James J. 
Beattie, Rockford: Henry W. Capen, 
Bloomington; H. H. Cleaveland, Rock 
Island; F. M. Gund, Freeport; Perry D. 
Inhofe, Springfield: Wm. H. Jennings, 
Tr.. Rockford; George R. Kendall, 
Evanston; H. H. Monier, Champaign; 
Lewis W. Shade, Decatur; Robert W. 
Troxell, Springfield and N. McCullough 
Winters, Quincy. 

Speakers at the meeting were Paul F. 
Jones, Director of Insurance of Illinois, 
and Silliman Evans, former president 
of the Maryland Casualty, now publisher 
of the Chicago Sun. 


Director Jones’ Talk 


Mr. Jones’ subject was An Appraisal of 
the Insurance Industry. ‘Millions of 
dollars of current premiums will be in- 
vested in Government bonds and thence 
transferred into ships and planes and 
materials of war,” he said. “The insur- 
ance industry has had a large part in 
the making of America and now it will 
play an inspiring part in the preservation 
of America. The industry, with its bil- 
lions of assets, is turning its tremendous 
power to the task of preserving the 
material wealth of the Nation it helped 
to create.” 

Mr. Jones said that Illinois stands third 


in the Union with more than _ 1,100 
licensed companies, $500,000,000 of pre- 
mium dollars each year and 40,000 


licensed producers, and continued: 
“This gigantic industry should mobilize 
its talent and its intelligence to the end 
that the abuses of the industry should 
be corrected by self discipline and self 
reculation—not by government super- 
visors of the states, nor by the Federal 
Gover nt—but rather by the men and 
he lustrv themselves. It is 
he only answer to the increasing pres- 
sure for more laws, more regulation, and 
more supervision. Now that we are at 
war, it is a hard, real and practical duty. 
It is a duty that you of the industry 
cannot, with honor, ignore. 
No Excuse for Failure 
“The men of the industry, better than 
any temporary government supervisor, 
should know, and do know, what ought 





PAUL F. JONES 


to be done. Competitive rivalry is no 
excuse for failure to impose proper re- 
straint or to enforce self discipline. In 
this emergency, when the lives of our 
vouth will be sacrificed for the cause of 
freedom, industry must manage its bust- 
ness in such a manner as to stay the 
trend toward national socialism. It is 
we who must preserve not only the 
theory but the actual practice of free 
enterprise.” 

Mr. Jones said that passing the buck 
to government agencies is “a lazy, sloth- 
ful method” in peace time, but in war 
time it is “cowardly, dishonest and de- 
ceitful.” In conclusion, he said: 

“The insurance industry of America, 
as well as all of our great industries, 
has a job to do here at home. If we 
do it well, our boys will come back to 
a Republic in fact, as well as in name. 
The insurance industry should point the 
way in maintaining the principle of free 
enterprise under a republican form of 
government and preserving our way of 
life for our posterity.” 





BANKERS INDEMNITY GAINS 





Casualty Member, American Group, In- 
creases in Premium Volume, Loss 
Reserves, Assets 
The Bankers Indemnity Insurance Co., 
the casualty affiliate of the American 
Insurance Group, wrote $4,971,625 in pre- 
miums, a gain of $238,963 in 1941. The 
loss reserve at $3,097,515 represents an 
increase of $184,683; and $61,526 was 
added to the unearned premium reserve, 

which now totals $2,306,845. 

The statutory underwriting profit was 
$27,959, and the total gain from opera- 
tions available for surnlus, after depre- 
ciation, taxes, and before dividends of 
$32,000, was $204,578. 

3ankers Indemnity increased its gen- 
eral voluntary reserve by $172,578 during 
1941, total now being $677,862. Assets of 
$7,940,431 on the convention basis, repre- 
sent a gain of $427,222. 





Calls Hearing on Proposed 
N. Y. Auto Law Amendments 


Russell Wright, chairman of the As- 
insurance committee, has called a 
hearing at Albany for Wednesday, Febru- 
ary 25, at 2 p. m., on all of the amend- 
ments of the New York vehicle and traf- 
fic law which were referred to insurance 
committee. Unless otherwise later an- 
nounced this hearing is simply before the 
Assembly insurance committee. 

In the upper house the bills were re- 
ferred to motor transportation committee. 
Only the bills referred to the insurance 
committee will be heard. The Reoux bills 
amending the same law on the same sub- 
ject, which were referred to ways and 
means committee, will not come up for dis- 
cussion, 


sembly 


Abtna C. & S. Promotes Knudsen, 
Fowler, Redding, Faude, Ellis 


The Aetna Casualty & Surety held its 
annual joint meeting with the Aetna Life 
and Automobile Insurance Co., last week 
and made the following promotions: 

Howard T. Knudsen, manager, special 
risk division, was elected secretary; L. 
B. Fowler and Amos E. Redding, field 
supervisors in the casualty agency de- 
partment, were elected assistant secre- 
taries; John P. Faude was made assis- 
tant counsel and William W. Ellis, in- 
structor in the casualty-surety sales 
school, was advanced to field sunervisor. 

Directors of all three companies were 
reelected as were all officers with the 
exception of B. A. Hunt, assistant sec- 
retary, Aetna C. & S., who is retiring 
from active duty at his own request. 
Following are careers of those promoted: 

H. T. Knudsen 

Mr. Knudsen started his insurance 
career with the W. G. Wilson Agency 
of the Aetna Companies at Cleveland in 
the underwriting department. In 1921 
he was made associate of that agency 
and in 1935 was made superintendent of 
the liability department. In 1937 he was 
transferred to the home office. 

Mr. Fowler recently celebrated his 
twenty-fifth anniversary with the Aetna 
companies. He started in the, fidelity 
and surety department at the home of- 
fice in 1915 and was afterwards made 
superintendent of the fidelity and surety 
department at Lansing and later at the 
Denver branch office. In 1923 he was 
recalled to the home office and made 
field supervisor in the casualty agency 
department. 

Mr. Redding came with the Aetna in 


1919 as a special agent at the Kansas 
City branch office. He later was trans. 
ferred to the home office and in 1995 
was made field supervisor in the casual. 
ty agency department. Mr. Redding was 
later placed in charge of the home office 
casualty-surety sales school and is ¢o. 
author of the widely used college text 
book “Casualty Insurance.” He was 
graduated from Trinity College in the 
class of 1915. 


Faude Harvard Graduate 


Mr. Faude was born in Detroit in 1919 
and prepared for college at the Browne 
& Nichols School in Cambridge. He was 
graduated from Harvard in 1931 and 
from the Harvard Law School in 1934. 
Immediately upon his graduation, he 
came with the Aetna as a member of 
the legal department. 

Mr. Ellis, made field supervisor in the 
casualty agency department, was born 
in 1903 in Stafford Springs, Conn. He 
attended the Stafford Springs High 
School and Worcester Academy and 
was graduated in 1926 from Princeton 
University. He came with the Aetna 
Companies immediately following his 
graduation and after completing the 
home office casualty-surety sales course 
was assigned to the Philadelphia branch 
office. In 1929 he was appointed special 
agent and in 1934 was transferred to the 
home office casualty agency department 
as home office representative. He was 
later appointed instructor in the home 
office casualty-surety sales school and 
now shares with Mr. Redding the re- 
sponsibility of conducting that school. 


E) 





GENERAL ACCIDENT GAINS 
More 





U. S. Branch Increases Assets 
Than $2,000,000 in 1941; 
Potomac Statement 

The United States branch of the Gen- 
eral Accident, Fire & Life Assurance Corp. 
and its fire company running-mate, Poto- 
mac Insurance Co., both show gains in ad- 
mitted assets and other items in their 1941 
annual reports. 

The General Accident gained more than 
$2,000,000 in assets, making the total $42,- 
691,178. This total would have been $42,- 
879,150 if all stocks and bonds owned had 
been entered at December 31 market quo- 
tations. During the year the company 
increased its holdings of United States 
bonds more than $2,000,000 and its cash 
more than $1,100,000, but reduced its hold- 
ings of other bonds and stocks somewhat. 

The increase in assets was distributed 
as follows: $753,882 addition to unearned 
premium reserve, $447,286 addition to re- 
serve for losses, approximately $340,000 
addition to reserves for taxes and other 
liabilities and $528,588 additional to sur- 
plus. The unearned premium reserve is 
now $9,190,515; loss reserve, $13,853,844, 
and reserve for taxes and other liabilities, 
$2,254,056. The voluntary contingency re- 
serve remains at $3,000,000 and the surplus 
to policyholders is $14,392,763 ($14,580,734 
on a market value basis). 

The Potomac Insurance Co. has admitted 
assets of $5,964,885, a gain of $376,645 
for the year. Its unearned premium re- 
serve is $2,424,166, an increase of $258,579. 
The loss reserve is $511,763, approximate- 
ly $150,000 more than a year ago. The 
special reserve continues at $100,000. 

The surplus to policvholders, of which 
$1,000,000 is capital, is $2,741,520, as com- 
pared with $2,795,831 at the end of 1940. 
On the basis of December 31 quotations 
the assets would have been $6,071,631 and 
the surplus to policyholders would have 
been’ $2,848,266. 


J. H. BIBBY PROMOTED 
J. Harry Bibby has been elected an 
assistant secretary of the United States 
F. & G. He is assistant casualty di- 
rector of the company. 


AMERICAN RE INCOME IS UP 





Casualty-Surety Reinsurer Increased As- 
sets by More Than Million 
Last Year 

The American Re-Insurance Co., New 
York, increased its assets by more than 
$1,000,000, as shown by its 1941 annual 
statement just issued. 

Admitted assets on December 31 were 
$16,150,513 on New York department val- 
uations, an increase of $1,130,029 in 1941. 
The company states that on the basis 
of December 31 market quotations, as- 
sets and surplus would be decreased 
$113,658. More than $8,000,000 of the 
assets consist of United States Govern- 
ment bonds and the company has more 
than $2,000,000 in cash. 

The unearned premium reserve is $2,- 
157,468, an increase of $522,164: during 
the vear. This indicates a large rise in 
premium income.. The loss reserve is 
$4,824,318, an increase of $230,150. Re- 
serve for taxes, reinsurance, etc., in- 
creased approximately $367,000. These 
increases in liability items about offset 
the increase in assets. The net surplus 
is $4,935,033, as compared with $4,926,437 
at the end of 1940. The company has 
$2,000,000 capital, giving it a surplus to 
policyholders of $6,935,033. 





American Auto Officials 
Continue Agency Parleys 


The American Automobile Insurance 
Co, of St. Louis continued with its sched- 
ule of meetings and conferences with 
branch office staffs and agents when meet- 
ings were held at Columbus, O., and Pitts- 
burgh. Headed by Executive Vice-Prest- 
dent Otto Patterson, officials of the com- 
pany met with about seventy-five agents 
in Ohio and with more than fifty from 
western Pennsylvania. The conferences 
are being held to discuss the company’s 
new liability department. 

3esides Mr. Patterson, those from. the 
company’s home office who took part. in 
the conferences were Robert Z. Alexander, 
vice-president; Harry Lees, vice-president 
in charge of the liability department, and 
Ray Beech, superintendent of production. 
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Green Outlines Program 
For 1942 A. & H. Week 


HONORS THE AMERICAN HOME 








Suggests Invitations to Representatives 
of Church, State, School 
and Work 





C. Norman Green, vice-president, 
Hoosier Casualty of Indianapolis. who 
‘¢ chairman of the Accident & Health 
Week committee of the National Asso- 
ciation of Accident & Health Under- 
writers, has issued a program outline 
for the special week, March 23-28, based 
on the theme, “Protect the American 
Home.” This outline, with Mr. Green’s 
complete set-up for a breakfast, luncheon 
or dinner with which begin the pro- 
crams, is being forwarded to all local 
units of the National Association. It 
was given approval recently by the gen- 
eral committee for A. & H. Weck. 

Mr. Green’s suggestion is that the first 
meeting of the week be public, and that 
the theme suggested be tied in with the 
official slogan for the week, “Accident 
and Health Insurance—America’s First 
Line of Home Defense.” He also sug- 
gests that honor guests be invited, rep- 
resenting church, state, school and work 
and be asked to speak, each speaker 
pointing his remarks toward the con- 
tribution to the American home made 
by the institution he represents. 

Good Will Accrues 

“Accrual of public good will toward the 
accident and health business,” he says, 
“would result from such a _ program. 
There is plenty of latitude for any local 
group to adapt the program to its own 
local conditions, but if publicity is given 
to the fact that the accident and health 
insurance business is devoting the week 
to honoring the typical American home 
and family and these other institutions 
which guarantee its existence, we could 
attract a tremendous amount of attention 
and make a definite impact upon the 
consciousness of the American public 
from two standpoints: 

“That the American home is the bul- 
wark of our national life and the insti- 
tution of accident and health insurance 
plays an important and unique part in 
the American home and family, helping 
to maintain financial solvency when dis- 
ability interrupts the income of the 
bread-winner and creates abnormal ex- 
penses.” 

Advantages of Program 

Mr. Green lists the following six ad- 
vantages of a program such as he out- 
lined: : 

“Publicity value of the program theme 
because it is patriotic, timely, and not 
too obviously commercial. 

“Tt creates an opportunity for the acci- 
dent and health insurance business as 
such, to receive credit for sponsoring 
and propagating an ‘Americanism’ move- 
ment, and lending its support as a busi- 
ness to the national defense program. 

“Invitations to outstanding represen- 
tatives of the state, the school, the 
church, and work to speak at the public 
meetings inaugurating accident and 
health week will open up avenues of 
publicity for the business among people 
who are active in those fields. 

“Approach can be made to organized 
groups in those fields (such as choruses, 
glee clubs, dramatic societies, etc.) for 
entertainment to be featured at the local 
meetings held in observance of accident 
and health week. 

“This type of program creates many 
and varied opportunities to publicize and 
emphasize the economic importance of 
accident and health insurance from the 
standpoint of its contribution to the 
Maintenance and well-being of the Amer- 
ican home and family, and also affords 
ample opportunity to bring into the lime- 


(Continued on Page 36) 


CAMINETTI ISSUES WARNING 





California Commissioner Warns A. & H. 
Insurers Not to Misrepresent War 
Risk Coverage 

Insurance Commissioner A. Caminetti, 
Jr., of California, has sent out a bulle- 
tin to all insurers licensed for disability 
insurance in California, reading: 

“Complaints have been made that cer- 
tain disability (accident and health) in- 
surers have been issuing bulletins stating 
that their policies cover war risks and 
that agents for such companies have 
represented that their policies covered 
war risks. We have found that most 
such policies authorized by the Insur- 
ance Commissioner for use in California 
exclude some or all war risks. 

“This is to call to your attention the 
fact that such advertising or misrepre- 
sentation, if not a correct statement of 
the terms of the policies (or if author- 
ized endorsements are not added to 
make them accord with the facts) con- 
stitute misrepresentation and will sub- 
ject the agent and the company involved 
to disciplinary action by this Depart- 
ment.” 


Smith Analyzes War’s 
Effect on A. & H. 


PREDICTS LARGE INCREASES 





Continental Casualty Officer Weighs Fa- 
vorable and Unfavorable Results 
on This Line 





J. M. Smith, vice-president, Continen- 
tal Casualty Co., Chicago, has prepared 
a memorandum on the effects of war on 
the accident and health business, in 
which he predicts that this class will 
enjoy more millions of dollars in pre- 
mium increase in 1942 than any other 
casualty line and perhaps as much as 
all other casualty lines combined. 

In this article, portions of which are 
nublished in the current issue of the 
Continental Agents Record, Mr. Smith 
points to the experience of the last 
World War when A. & H. premiums 
soared. However, he said that if the 
experience during the first World War 
was the sole factor in determining the 
probable factors of the present war on 
the A. & H. business it could be com- 
placent, but that other factors enter 
into the present situation, some favor- 
able and some unfavorable. 

On the unfavorable side he listed high- 
er taxes, higher living costs, disruption 
of employment, opposition to entry of 


salesmen into plants, compulsory savings 
through defense bonds. On the favor- 
able side he finds higher wages and 
longer hours, rationing of so-called lux- 
ury items, more workers employed over- 
all, more class A salesmen available 
and greater public appreciation for the 
security of accident and health insurance. 


Effect of Taxes 


Higher taxes, he said, will reduce the 
margin between income and outgo, es- 
pecially in the middle income group. 
but because a man in the $3,000 to $5,000 
bracket spends a smaller percentage of 
his total income for the bare necessities 
of life, his inability to spend as much 
for luxuries because of rationing will 
leave him money to offset the higher 
taxes. Income tax, he said, will have a 
relatively small effect on income groups 
of $2,000 and less and the smaller in- 
come groups will benefit most by in- 
creased earnings through higher wages 
and longer hours. 

The switch to war production will 
mean much unemployment but the dis- 
ruption will be temporary. 

There is little fear of damage to pres- 
ent volume and potential prospects be- 
cause of inductions into the armed 
forces. Millions of men put into uni- 
form in the last war had a minor effect 
on sales. In a period of uncertainty 
doctor and hospital bills without regular 


(Continued on Page 36) 











Somewhere... 


an American sailor’s life has just 
been saved by a transfusion of blood, 
collected by the Red Cross and put on 
his ship by the Red Cross. Remember 
this when you're asked to give or give 
again to the RED CROSS WAR FUND 


This space contributed by The Eastern Underwriter 
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Ambrose Ryder Wants 
Cut in “Paper Hours 


” 


ENDORSES SHORTENED POLICY 
Analyzes Relationship Retweet Quantity 
of Paper Used and Man-Hours 
of Work Involved 
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companies are already using 
and certificates of insurance as 
of complete protection and the 
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policert would be just one more appli- 
f * eee 

cation of the same principle. Many 

companies, he continued, are talking 


about renewal certificates as a means of 
conserving paper, but there are many 
obiections to the proposal. It is his 


thought that policerts would accomplish 
the same result and could also be used 
for new risks. It would be ‘of great 


convenience to the policyholder, he said, 
because the forms could be standardized 
and punched to fit a loose-leaf binder. 
The following are the advantages to the 
policert cited by Mr. Ryder: 


Policerts easier to file and handle 
during the year; easier to read and 
understand, surveys more quickly and 


endorsements more 

proper places; 
‘rinting and paper; 
10% in policywriting 


accurately compiled; 
*kly filed and in their 


ot 


tage. The policert’s 

Ryder says, would also 

result in climination of many endorse- 
ments 

“Instead of attaching these endorse- 

ments to the original policy,” he says, 


it would suffice merely to indicate on 
he policert itself that certain designated 
endorsements were included in the in- 
surance protection. The actual proced- 
ure could easily be worked out for ap- 
proval by the various insurance depart 


HARTFORD A. & I. GAINS 
Had Record Year with Gains in Under- 
writing, Investment Profit; Premiums 


Up 113% to $43,649,685 
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Two final provisions in the act af- 
tracted attention and they are as follows: 
officer, 


insurance 
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including any 
mploye, or agent of any employer, 

or compensation fund, who shall will- 
lly make any false or misleading statement 
or representation or shall wrongfully aid or 
abet in the making of any false or misleading 
statement or representation, for the purpose of 
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sec. 209 Any person, 





obtaining any benefit or payment under this 
title, shall be guilty of a felony, and on con- 
viction thereof shall be punished by a fine of 


not to exceed $10,000 or by imprisonment of not 


to exceed five years, or by both such fine and 
imprisonment, 
Sec. 210. The provisions of this act shall 
administered by the United States Em- 


ployes’ Compensation Commission, and the said 
commission is authorized to make rules and reg- 
ulations for the administration thereof and to 
contract with insurance carriers for the use of 
the service facilities of such carriers at any 
place where this act applies for the purpose of 
facilitating administration. 


ments, so as to eliminate the necessity 
of attaching so. many endorsements to 
policies and daily reports. 
Would Reduce Work 

“Not only would this result in a tre- 
mendous saving of paper, but would also 
reduce the amount of work required in 
typ'ng up these various endorsements 


and pasting them to daily reports. 
Furthermore, the streamlined policert, 
free of most endorsements, would be a 


welcome sight to the policyholder by 
comparison with the present bulky in- 
surance policy (with several endorse- 
ments attached).” 





S. H. Palmer Retiring 
From Employers’ Group 


Edward C. Stone, United States general 
manager and attorney for the Employers’ 
Liability, announces that as of March 3], 
1942, Sydney H. Palmer, United States 
manager, will retire after more than forty- 
two years of loyal and faithful service 
with the corporation. 

Mr. Palmer became associated with the 


EMPLOYERS’ GROUP’S “A. R. P.” 


Air Raid Precaution Booklet Distributed 
Widely as Contribution to 
National Emergency 

After forty h office employes of 
Employers’ Liability 
Air Raid Precaution School held in the 
United States, in Boston, the group’s 
official organ, “The Pioneer,” published 
an article entitled “All Responsible Peo- 
ple.” Reprints of this article were re- 
quested for members of the school by 
the Massachusetts Committee on Pub- 
lic Safety. Many other requests fol- 
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lowed. 
General Manager and Attorney Ed- 
ward C. Stone of the Emplo; yers’ Group, 


the need for more mate- 

rial of the id, requested that it be 

prepared sal the result was that when 

Pearl Harbor was attacked last Decem- 
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ber, the Employers’ Group had type all 
> er became its booklet, 
“A. R. Pp” This has been very popular. 

The Empl overs’ is now meeting de- 
mands for the booklet as far as pos- 
sible as a contribution to the national 
emergency. Thousands of copies have 
been requested from Maine to Cali- 
fornia, from Oregon to Texas and sev- 
eral thousand have been sent to Ber- 
muda. 

Over half a million individual printed 
pieces on the general subject of air raid 
precautions and civilian defense have 
been printed and distributed to date by 
the Employers’ Group. 


J. M. Smith 


(Continued from Page 35) 





income are a serious matter which means 
less sales resistance. 
Defense Savings Drive 

The drive for defense savings may 
affect other forms of insurance adverse- 
ly more than A. & H.; because acc‘dent 
and health insurance has new responsi- 
bilities to perform in insuring moneys 
for income taxes and other necessary 
war obligations, it will very likely be 
cherished and continued. 


More agents and brokers will be in- 
terested in maintaining their income 
through sale of A. & H. in order to 


offset probable decreased earnings in 
automobile and life insurance lines, Mr. 
Smith savs. The disruption of automo- 
bile, appliance and “hand goods” pro- 
duction has released an unprecedented 
number of high-grade salesmen and be- 
cause of the relative ease and short time 
required to train men to sell A. & H. 
insurance, a goodly portion of this new 
sales power will be introduced to the 
field of insurance through this line. 

Summing up, Mr. Smith says: 

Work Longer Hours 

“Those of us who are in this business 
and remain in it until victory have much 
to be thankful for, and I predict that 
there will be few who do not work 
harder and longer hours and thus mini- 
mize the disaster of disability while at 
the same time increasing our incomes so 
that we can afford more taxes and buy 
more defense bonds.” 





KIERNAN ENLISTS IN ARMY 

Charles Kiernan of Seaboard Surety 
Co., home office accounting department, 
was given a leather billfold by his asso- 
ciates this week before leaving for Camp 
Dix, N. J. He enlisted in the Army 
last week. 


MASS. AGENTS MEET OCT. 20-21 

The Massachusetts Association of In- 
surance Agents will hold its 1942 annual 
meeting at Worcester on October 20-21. 








London office of the Employers’ in 1899. 
He served in several departments and then 
was made inspector, which corresponds to 
special agent in this country. After serv- 
ing as district manager of the Bristol 
branch in England, he was advanced to 
agency manager, tlien to assistant general 
manager, and in 1933 was promoted to 
managership at the London office. 

Mr. Palmer was made United 
manager under Mr, Stone in 1936, 
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W.C. Potter Swamped With 
Apps. on His 81st Birthday 


Wilfrid C. Potter, known board 
hairman of p referred Accident and 
P rotective Indemnity, 


celebrated his &lst 





wide ly 








WILFRID C. POTTER 


February 10 and it was a 
happy occasion. The direct producing 
general agents of the Preferred from 
coast to coast remembered the day by 
sending him “bundles of accident policy 
apps” and his desk was covered with 
them. In addition several bouquets of 
American Beauty roses decorated his 
office. He had quite a thrill opening 
up the bundles of apps. Mr. Potter's 
career with the Preferred embraces more 
than fifty-five years and he is regarded 
as one of the deans of A. & H. chief 
executives. 


A. & H. Week 


(Continued from Page 35) 


health 
underwriters 


birthday on 





executives, 


light accident and 
and 


agents, claim men, 
home office employe. 

“Particular emphasis can be made of 
the importance to the American home 
and family of a qualified and trained 
accident and health insurance salesman 
who is ready, willing and able to prop- 
erly meet the needs of the American 
home and family for a financial defense 
against disability and expense due to 
accident or sickness.” 
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White & Camby, Inc. Had 
$2,000,000 Year in “41 


BEST PRODUCTION TO DATE 





President White Sees 1942 as Survival 
of the Fittest; Business Will 
Hold Up First Six Months 





White & Camby, Inc., uptown New 
York multiple line agency, set a fast 
production pace in 1941 and closed the 
year with nearly $2,000,000 in premium 
yolume for fire, automobile, inland 
marine and casualty lines. This repre- 
sents an increase of 25% in production 
over 1940, and Edward I. White, presi- 
dent of the agency, estimates that last 
year was the biggest and best to date, 
with a wider spread of business than 
any previous year. 

Biggest line written was casualty (in- 
cluding automobile liability) in which 
premium writings were more than 
$1,000,000. The new safety responsibility 
law was a decided production stimulant, 
Mr. White says, and still is. White & 
Camby, Inc. did considerable newspaper 
and trade paper advertising in connec- 
tion with this law and it was helpful. 
For casualty lines the agency represents 
United States F. & G. as borough agents. 
The current year will be tougher from 


a production standpoint; will be a case 
of the “survival of the fittest,” and in 
Mr. White’s opinion, the first six months 
will witness brisk business for his 


EDWARD I. WHITE 


agency. He did not care to predict the 
final results of 1942, due to war uncer- 
tainty, but feels that intensive cultiva- 
tion and an intelligent servicing of clien- 
tele will enable his agency to maintain 
its 1941 production pace. 

Companies represented by White & 
Camby, Inc., are as follows: United 
States F. & G., Northern Assurance, 
Fidelity & Guaranty Fire, Eagle Star, 
Universal, Hartford Steam Boiler, Stand- 
ard of New York, Pacific National Fire 
and North River, which the agency rep- 
resents as metropolitan fire agents. 





AGENTS VIEW AETNA FILM 


C. A. Reid Talks at Pittsburgh on 
National Body; Discuss Medical Pay- 
ments Endorsement 

The motion picture “Forty-five Years 
of Progress,” made by the Aetna Cas- 
ualty & Surety, portraying the origin of 
the National Association of Insurance 
Agents and highlights of the 1941 an- 
nual convention in Kansas City, opened 
the monthly meeting of the Pittsburgh 
Association of Insurance Agents, Feb- 
ruary 12. 

Charles A. Reid of Wallace M. Reid 
& Co., president, outlined objectives and 
reviewed accomplishments of the organi- 
zation and called upon members for in- 
creased attention to their responsibilities 
and opportunities. 

A panel discussion on automobile lia- 
bility insurance with emphasis on the 
newly approved medical payments en- 
dorsement was conducted by Val E. 
Schott, Aetna Casualty & Surety, chair- 
man; A. M. Battistini, Hartford Acci- 
dent, and Walter S. King, United States 
F. & G. 








Virginia Commission Will 
Study Compulsory Auto Law 
Both branches of the Virginia legis- 

lature have passed a joint resolution 
creating a commission to conduct a study 
of the advisability of compulsory liabil- 
ity and property damage, insurance on 
motor vehicles. 

With instructions to report to the 1944 
legislature, the commission will be com- 
posed of six members, three from the 
legislature, one from the citizenship at 
large, a member of the State Corporation 
Commission or of the Bureau of Insur- 
ance staff, and one representative of 
the insurance interests of the state. 





Henry G. Thole, vice-president of Sea- 
board Surety, is now on a Pacific Coast 
agency trip which will keep him three 
weeks on the road. 


McSweeney Made Providence 


Manager of Travelers 


William M. McSweeney, former as- 
sistant casualty manager of the Trav- 
elers’ branch office in Chicago, has been 
promoted to casualty managership in 
the Providence office. A_ native of 
Springfield, Mass., Mr. McSweeney left 
3rown University to join the U. S. Army 
in 1917. He returned in 1919 to com- 
plete his education and was graduated 
from Brown in 1920. He joined the 
Travelers in 1925, took the training 
school course, became casualty fieid as- 
sistant in Duluth, then served in Trav- 
elers branches at Providence and Syra- 
cuse. In 1929 he was appointed to the 
Chicago position. 





BUZZELL DIES AT MANCHESTER 

Forrest J. Buzzell, 65, retired insur- 
ance man, died recently at his home 
in Manchester, N. H. He was a native 
of Northfield, Vt., but had lived in Man- 
chester for the past twenty years. He 
was connected with the Travelers for 
thirty-five years and was manager of the 
casualty department at the Manchester 
office for nearly a decade. Survivors are 
the wfe.and one daughter. 





SERTEL-REDUCKA ANNIVERSARY 

The Sertel-Reducka agency at Miami 
is celebrating its tenth anniversary this 
month. The firm members are L. L. 
Sertel and T. D. Reducka. It was 
founded on the slogan: “Business goes 
where it is invited and stays where it 
is well treated.” The agency for years 
has published the S-Reporter, one of 
the most lively features of which is the 
column “We Do a Winchell” contrib- 
uted by Mrs. Sertel. 





CHALONER ADDRESSES BUYERS 

R. S. Chaloner, Minneapolis resident 
manager for the American Automobile, 
talked on automobile insurance on Feb- 
ruary 19 before the Insurance Buyers 
Association of Minnesota. 








Stocks and Bonds 


Cash in Office and Banks 
Accrued Interest 


Outstanding Premiums . 
(Not over 90 Days) 


Accounts Receivable 





Total Admitted Assets 


; 


SEABOARD SURETY COMPANY 


HOME OFFICE: NEW YORK, N. Y. 


Financial Statement - December 31, 1941 


ASSETS 


$4,321,001.16 


(New York Ins. Dept. Valuation Basis) 


1,884,050.27 
16,213.63 
40,662.77 


17,257.45 
$6,279,185.28 





LIABILITIES 


Reserve for Unearned Premiums 


Claim Reserve 
Other Reserves 
Voluntary Reserve 
Capital Stock 
Surplus 


Total Liabilities 


Securities carried at $771,784.07 in the above statement are deposited for purposes required by law. 


HOME OFFICE: 80 JOHN STREET, NEW YORK, N. Y. 


$1,369,623.36 
679,895.59 
280,000.00 
949,666.33 
1,000,000.00 
2,000,000.00 





$6,279, 185.28 
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Gardiner Heads Hartford Steam Boiler 


(Continued from Page 33) 


the company in 1930. As vice-president, 
he will be in charge of agency affairs. 

Gorham a Georgian 
Gorham was born at Warm 

Ga., and was graduated in 
engineering from Georgia 
He joined the com- 
pany in 1922 as an inspector at Atlanta, 
became directing inspector there and 
came to Hartford in 1930 as assistant to 
the vice-president in charge of engineer- 
ing. For several years he has represented 
the comnany in the engineers’ conference 
of the Boiler & Machinery Division of 
the National Bureau of Casualty & 
Surety Underwriting. He will be in 
charge of the engineering and inspection 
department. 

Mr. Wimmer, who will take charge of 
underwriting, was born in South Dakota 
and was graduated in engineering at the 
University of W ashington, Seattle, 
where he earned membership in the 
honorary engineering society, Tau Beta 
Pi. He came with the company as 
special agent on the Pacific Coast in 
1922, and came to the home office in 
1940 as assistant to the vice-president 
in charge of underwriting. 

Mr. Freeman was graduated in 1926 
from Sheffield Scientific School of Yale 
University. He joined the investment 
department of he company as financial 
secretary in 1940. 

Mr. Henshaw, a graduate of the en- 
gineering courses of Brown University, 
who has been assistant superintendent 
of agencies, became associated with the 
company in 1926 as special agent. Two 
years ago he was transferred to the home 
office agency department to edit the Lo- 
comotive, the company’s technical maga- 
zine. He was appointed assistant super- 
intendent of agencies the first of this 
year. 

Mr. Gardiner presided over the annual 
meeting of the stockholders of the com- 


Mr. 
Springs, 
mechanical 
Tech at Atlanta. 


pany last week when President Corson’s 
report indicated a sharp increase in busi- 
ness volume in 1941. The gain was 
25.2% in net premiums written. The 
total of $7,728,856 was an increase ot 
5.8% over 1937, the best vear of the 
company’s history. 

Losses in 1941 were high and Presi- 
dent Corson pointed out that higher 
labor and material costs contributed to 
this, yet another important factor was 
the inability of the company to obtain 
quick repairs and consequently paid more 
in indemnities for continuing plant idle- 
ness. 

A consequence of the increased volume 
of business was the necessity of in- 
creasing unearned premium reserves $1,- 
820,000, which is in the nature of a 
backlog which will eventually be con- 
verted into earned premiums. 


Investment Income Increased 


Company income was $308,523, against 
$715,104 in 1940 after deducting the un- 
derwriting loss. Net income from in- 
vestments was $770,918, an increase of 
8.9% over $708,508 the previous year. 

The report detailed capital additions 
totaling $44,642 and capital deductions 
totaling $1,275,404 which included an item 
of $703,205 representing loss in inven- 
tory value of bonds and stocks and a 
voluntary security depreciation reserve 
of $550,000. The several adjustments 
created a net deduction from surplus of 
$1,230,762, which, with the deficiency of 
current income to cover dividends, pro- 
duced a decrease of surplus of $1,462,239 
and made the surplus $6,566,462, at the 
end of the year. 

Total assets increased $1,326,498 during 
the year to $22,156,218 and total lia- 
bilities, other than capital and surplus, 
were $12,589,756. The company has an 
excess of $9,566,462 in surplus and cap- 
ital over other liabilities. 





Fireman’s Fund Indemnity 


Made Sizeable Gains in °41 


Fireman’s Fund Indemnity’s net pre- 
mium income in 1941 totaled $6,886,000, 
a gain over the preceding year of $1,- 
044,000. Stockholders at the company’s 
annual meeting, February 10, were given 
this and other information regarding 
1941 results. 

Total assets, based on actual market 
values on December 31, 1941, were $12,- 
487,000, an increase of $470,000 for the 
year. Policyholders’ surplus, based on 
actual market values, stood at $4,498,000, 
compared with $4,936,000 at the end of 
1940. 

On the basis of the valuation formula 
prescribed by the National Association 
of Insurance Commissioners, total assets 
were $12,444,000 with policyholder’ sur- 
plus of $4,455,000. 

The year’s operations resulted in un- 
derwriting profit, before Federal income 
tax, of $184,000, compared with $463,000 
for 1940. Income from investments 
amounted to $353,000 against $319,000 for 
1940. 

The following directors were elected: 
Willis H. Booth, Colbert Coldwell, Gus- 
tav Epstein, Edward L. Eyre, Mortimer 
Fleishhacker, A. P. Giannini, A. Craw- 
ford Greene, Charles C. Hannah, J. B. 
Levison, Roger D. Lapham, Norman B. 
Livermore, J. W. Mailliard, Jr., C. O. G. 


Miller, Henry D. Nichols, Charles R. 
Page, Henry Rosenfeld, A. B. Swinerton, 
Le nard I Wood. 


CINCINNATI VETERAN RETIRES 


After a career of more than forty- 
nine years with the Cincinnati office of 
the Hartford Steam Boiler, Alfred A. 
Veigel, has retired. An ardent baseball 
fan, he plans a lengthy visit to Florida 
where he will look over the Reds and 
other teams in Spring training. Fellow 
employes gave a dinner in his honor. 
honor. 


SEABOARD SURETY SOARS 





1941 Its Biggest and Best Year; Net 
Premiums Up to $2,275,066; 10% Bonus 
Paid to Employes 


Seaboard Surety of New York reports | 


that 1941 was its best all-round year 
to date. Net premiums produced were 
$2,275,066, a gain of approximately 40%, 
while earned premiums were $1,953,120 
or an increase of approximately 20% 
over 1940. Unearned premium reserves, 
reflecting increase in writings, were up 
to $1,369,623 at the year-end compared 
with $965,714 at the end of 1940. Total 
admitted assets on December 31 last 
were $6,279,185, a gain of more than 
$800,000. Of this total $1,884,050 was in 
cash in office and banks. ; 

During the past year the company in- 
creased its surplus account to $2,000,000 
by transfer of $1,000,000 from voluntary 
reserve. The latter item in the 1941 
statement is $949,666. Capital stock con- 
tinues at $1,000,000. Underwriting profi: 
for the year was $478,426; loss and ex- 
pense ratios, both low, were about the 
same as in 1940. 

In addition to paying a Christmas 
bonus of 10% to employes the company 
put into effect on January 1 a high 
cost of living bonus of 10% of the year’s 
salaries, payable quarterly to all em- 
ployes except officers. The Christmas 
bonus was raised from 5 to 10%. 





ACT ON GOVERNOR’S PROPOSAL 


Bills have been introduced in the Vir- 
ginia general assembly to amend the 
workmen’s compensation act so as to 
make employers of three or more per- 
sons applicable to its provisions and to 
raise the maximum compensation from 
$16 to $18 per week. Recommendation 
that such changes in the act be made 
were contained in the inaugural address 
of Colgate Darden, Virginia’s new gov- 
ernor. 


Commissioner Taggart 
Wins Keystone Action 


DEFUNCT RECIPROCAL CASE 





Holds New Maryland Limitation Law to 
Bar in Pre-existing Causes of 
Action 





The Court of Appeals of Maryland 
has handed down a decision in the case 
of Taggart vs. Mills, involving the de- 
funct Keystone Indemnity Exchange, re- 
versing the opinion of the Superior 
Court of Baltimore City, and holding 
that an act setting a time limitation 
during which policyholders of reciprocal 
exchange, is not a bar to action already 
begun before its enactment. 

The Keystone, a Pennsylvania recip- 
rocal, was declared insolvent in May, 
1933, and the Common Pleas Court of 
Dauphin County, Pa., ordered all pol- 
icyholders or subscribers from April, 
1929, to May, 1933, to pay an assessment 
equal to one additional annual premium 
on each policy. 

Institutes Test Case 

Taggart vs. Mills was a test case in- 
stituted by Insurance Commissioner 
Matthew H. Taggart of Pennsylvania to 
establish the validity of the Pennsyl- 
vania court decision in the matter of 
Maryland subscribers. In July, 1941, the 
Maryland Court of Appeals held that the 
Dauphin County Court order was en- 
titled to full faith and credit in Mary- 
land, and that Maryland subscribers 
were liable accordingly. Four thousand 
eight hundred and eighteen residents of 
Maryland were involved with liability 
amounting to approximately $687,000. 
Before the suits were filed, the follow- 
ing section was enacted by the legisla- 
ture. 

“No action or court proceeding shall 
be brought against a subscriber, policy- 
holder or contract holder of’ a domestic 
or foreign reciprocal or inter-insurer, for 
the purpose of enforcing an assessment 
later than one year after the termina- 
tion of such subscriber’s policy or con- 
tract, unless said subscriber, policyholder 


or contract holder shall have been noti- _ 


fied of such assessment within one year 
after the termination of his policy con- 
tract.’ 
Reverses Lower Court 

After the statute became effective, ap- 
proximately 4,818 suits were filed against 
the subscribers in Maryland by Com- 
missioner Taggart. The new statute 
was raised as a defense in the case of 
Taggart vs. Mills, the court holding that 
the statute was a bar. In unanimously 


reversing that decision, the Court of 
Appeals held: 
“The statute does not, then, contain 


any expression of intention that it shall 
affect pre- existing causes of action, and 
the intention cannot be applied, and, 
therefore, under the law as it is laid 
down for us, there seems to be no escape 
from the conclusion of this court that 
the demurrer to the plea of the defend- 
ant setting up the statute as a bar 
should have been sustained, and _ that 
the judgment must be reversed. * * * ” 

Representing Commissioner Taggart in 
the litigation were Allers & Cochran, 
Baltimore, and Ralph F. Dunn, Wash- 
ington, 


ARNOLD WEDS MISS MORIN 

Announcement is made of the recent 
marriage of Ed Arnold, underwriter for 
the Aetna Casualty & Surety at Minne- 
apolis, and Miss Jeanne Morin. 
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MAURICE, McNAMEE AT FORUM 





Surety Claim Men Hear Two Attorneys 
at Meeting, February 18; Soley 
Talks for W. E. Reilly 

Stewart Maurice, well-known attorney 
in the insurance field addressed the 
Surety Company Claim Men’s Forun, 
New York, at its meeting, February 
18. His subject was Claims Involving 
Financial Paper. Mr. Maurice has had 
years of experience and has been very 
successful in handling matters of this 
sort. 

At the same meeting, Charles R. 
McNamee, in charge of the law depart- 
ment, National Surety Corp., presented 
as his subject Recent Surety Decisions. 

At the previous meeting Wilson Tay- 
lor, Hartford Accident & Indemnity Co., 
spoke to the members on _ Securities 
Blanket Bonds. An interesting discus- 
sion followed, and at the request of the 
members copies of Mr. Taylor’s talk 
will be distributed. 

In the absence of W. E. Reilly of the 
Eagle, Globe & Royal Indemnity Cos, 





Joseph J. Soley, National Surety, and 
also secretary of the Forum, read Mr. 
Reilly’s paper on Trading ‘Losses on 
Brokers Blanket Bonds. Following that 
discussion a problem which had pre- 
viously been outlined by Mr. Reilly was 
distributed to the members for discus- 
sion at a subsequent meeting. 





CATHCART IN PHILADELPHIA 

James A. Cathcart, Jr., vice-president 
of Peerless Casualty in charge of its re- 
insurance and excess cover activities, 
lectured in Philadelphia February 18 on 
reinsurance, both fire and casualty, be- 
fore Insurance Society of Philadelphia 
students taking the general principles 
course. 


QUARTERLY DIVIDEND 
The board of directors of the Fire- 
man’s Fund Indemnity has declared a 
quarterly dividend of 60 cents a share, 
payable March 16 to stockholders of 
record March 5. 
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